















Good Lumber 
for Over 55 Years 


Lumber Carrier at 

Mills of Amador Lum- 

ber Co., Martell, 
California. 





IDAHO WHITE PINE: 
Winton Lumber Co., 
Gibbs, Idaho 
CALIFORNIA SUGAR PINE and 
PONDEROSA PINE: 
Amador Lumber Co., 
Martell, California 
WESTERN WHITE SPRUCE: 


The Pas Lumber Co., Ltd., 
The Pas, Manitoba and 
Reserve, Sask. 


PONDEROSA PINE: 


Somers Lumber Co., Somers, Mont. 
Craig Mountain Lumber Co., 
Winchester, Idaho 














Winton Lumber Sales Company has 
well won its reputation for supplying 
to lumber buyers the very finest of 
quality softwoods. This reputation, 
built through more than 55 years of 
top-quality production, will always be 
maintained. Successful lumber mer- 
chants have found it pays to depend 


_ Sphuce-Cedar 
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Pine Fir 
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on Winton for lumber products of care- 
ful, accurate manufacture — Idaho 
White Pine, Ponderosa Pine, Sugar 
Pine, Western White Spruce, Douglas 
Fir, Western Hemlock, Red Cedar Sid- 
ing and Shingles. Get your full share 
of new business by having on hand a 
good assortment of Winton lumber, 


WINTON LUMBER SALES CO. 


FOSHAY TOWER... MINNEAPOLIS 








“FIRST LINE OF DEFENSE” 


“TOPCO” 





in the Lumber Industry 


PAR- TON 


Preserves lumber-- 


makes it 


Specify 





PARTOX 


REG.US.PAT, OFF. 





75 years of service 
to the sash and door 
industry. 


last many 
times longer--makes 
satisfied customers. 


“ Par - tox 


treated” on your 


next order. 


IRA PARKER & SONS CO. 


OSHKOSH, WISCONSIN 





PULLEY 









Only 
ELE 
Has 
This 


Patented 
Feature 





Install ‘*Topeo’? and 
you'll forestall window- 
worries for life. The 
Overhead Pulley is just 
one of several patented 
features and definite 
reasons why. All of 
which go to make Malta 
Frames “cost less per 
year of service.” 


The 3-Way Jamb Clamp 
is another (patented) 
improvement that's 
standard on all Malta- 
Made Frames — helping 
to make them the first choice 
of building men and home 
owners who give heed to im- 
portant details. It greatly 
strengthens the frame—assuring safe 
delivery and a longer service, leak- 
tight sill. 


The “Topco” Weatherstripped Unit will 
also—as proved by scientific tests—save 
up to $75 per room, in 20 years, on heat 
bills alone. 


Let our Catalog No. A-2 help YOU avoid window frame “mis- 
takes” and show how you can make more lasting friends with 
Malta. Write for it NOW. 


THE MALTA MFG. CO., MALTA, OHIO rp ov21 


Malta Frames Cost Less Per Year Of Service Since 1907 
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TO NEW 


©) HEIGHTS 
ae Sewing America 


FOR YOUR Copy 


: REE! cer tis story 
ay Ake An 
IT's owl AND SPREAD THE FACTS! 











ET’S tell the world — your world of contacts — about all 
32 PAGES | OLOR this. About lumber’s gigantic carpentry job of housing 
136 ILLUSTRATIONS ~— a million men— about lumber's “all out” service to the “all 
out” defense program. Get it known, get it respected, get 
it across with this pictorial, smashing presentation. It will 
impress your customers, the banker, 
realtor, architect, engineer, builder, con- 
tractor, everybody who will have need 
of lumber and forest products in 1942 
and when the emergency is over, too. 


TIMBER ENGINEERING COMPANY, Inc. 


DEPT. KK-12 1337 CONNECTICUT AVENUE 
WASHINGTON. D. C. 
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AMERICAN LUMBERMAN_ to 
you. 

That was the start of the season’s 
message we wrote last week, and tore 
up on this bright December morning. 
Nearly everything we said in that first 
draft of our Christmas greeting has 
been rendered meaningless — nearly 
everything but the start. 

So, with the Pacific winds blowing 
away the smoke of bombs dropped by 
the Japanese on the unsuspecting 
American defense outpost at Honolulu, 
with news of enemy aircraft in the skies 
over California, and trouble upon us 
and start again to 
write our message with just as much 
heartiness, but this time with a richer, 
deeper appreciation of the significance 
of what we are saying as we give 


ahead of us, we 


your— 
Merry Christmas from 
CAN LUMBERMAN to you. 


the AMERI- 

If that seems incongruous in the few 
hours after the vulture of the Orient 
has struck his initial blow let us take 
stock of what we have to be thankful 
let us examine what the Japa- 
nese war lords have accomplished for 
themselves and for us. 

What Hirohito’s military leaders ex- 
pected to gain by their typical cowardly 
assault on Honolulu is slowly becom- 
ing understandable, and it is character- 
istic of their short-range, irrational 
thinking. When first reports came 
through we were disposed to think of 
it as a raid prompted by an insane 
desire to sting us. In that we under- 
estimated the element of surprise in 
warfare, and were uninformed about 
the proportions of the assault. It was 
a major attack and it appears now to 
have taken a staggering toll of life and 
property. 

Thus, they have gained a temporary 
military advantage the consequences of 
which they failed utterly to reckon with 
—for by their very action and the 
timing of that action they unwittingly 
laid the base for a recoiling action, the 
fury of which will be unmeasurable. 

Had their sole desire been to gal- 
vanize America instantly into deter- 
mined action, to dissolve the last ves- 
tige of disunity, to spontaneously weld 


for. 
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us into a belligerent and terrible force 
of 130,000,000 vibrating, pulsating 
cells, dedicated to the swift, total and 
complete destruction of the Japanese 
Ikmpire, they could not possibly have 
designed, timed, and executed any con- 
ceivable action more superbly to that 
end, 

The Japanese never have been able 
to interpret American diplomacy as 
anything but a grand bluff behind 
which there was no serious intention 
to take decisive action. Their chosen 
allies, the Nazis, were convinced from 


the start that the American system of 
free and open debate on matters of na- 
tional poli¢y has created such a diver- 
sion of opinion and such heated con- 
troversy that it is utterly impossible 


for Americans to become united on 
any policy for the National good until 
it is too late to do so. 

Their amazing capacity to misinter- 
pret the American and English sense 
of fair play, and their total ignorance 
of how democratic people can debate, 
and even fight among themselves, and 
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This Country of Ours 


KERRY CHRISTMAS from the 


still unite on the instant against ag- 
gression from outside, will write the 
final answer to what happened last 
Sunday, and when the pages of history 
record that answer it will be indexed 
under the head of “the supreme classic 
among all-time classic boners commit- 
ted by war crazed militarists.”’ 

Simultaneous with the arrival of 
news to this country of what had oc- 
curred at Honolulu, non-intervention- 
ism became a meaningless term; ap- 
peasers became resolute belligerents ; 
and every social, economic and religious 
force in the nation gave up its identity 
in the unity of 130,000,000 hearts, 
minds, bodies and souls bent on loosing 
a devastating counter-stroke, the mag- 
nitude of which can be approached only 
by free people fighting for the preser- 
vation of their freedom. 

We face our first Christmas at war 
since 1917. We face it thankfully in 
the spirit of Christ, knowing through 
his example on Calvary that peace and 
good will on earth are privileges, the 
maintenance of which call for repeated 
sacrifices; and that if we are to hand 
them down to our posterity it is our 
right and our duty once again to de- 
fend them with every asset and re- 
source we have. 

This year for the first time in several 
seasons we are a strong, proud, deter- 
mined, united people. Let the deep 
underlying significance of Christmas 
shine brightlyv—so brightly that all 
through the troubled months that lie 
ahead its brilliance will endure, an in- 
spiring symbol that shall be preserved 
on earth long after the aggressors have 
been silenced. 

As lumbermen our problems of ves- 
terday have disappeared. In their place 
we have new, unpredictable and prob- 
ably sterner ones, but to meet these 
we have a new resolution and unity 
of purpose. America will always be 
free, and Christ’s Mass will endure 
forever. 

To you, we say “Merry Christmas,” 
and as we gather ‘round the festive 
board, let us pause momentarily, firm 
in our faith in a united America conse- 
crated to the preservation of human 
liberty for all people, and devoted to 
the teachings of Christ. 
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solid stand the 


f the 
has taken behind our 


As evidence o 
lumber industry 
Commander-in-Chief, the President of 
the United States, copies of telegrams 
sent to the President by branches of 
our industry are reprinted on these 
. lumber 
in itself. Today 
National 
sinew is taut to 


pages. Short days ago the 
industry was an entity 

is identified as a great 
Xesource whose every 
destroying our National 


+ " te t 
ri Las N Ul 


eneiiies., 


is unpossible for us to express in 


ds the bitterness we feel over the 
cowardly and dastardly attacks by the 
Their attacks, although very 
do not frighten the Ameri- 
an people, but instead have inspired 
around our President in 


at will spell ill for 


WwastTr 1s 
{i ISLICOUS, 


them to rally 

ifed effort tl 
the Japanese or any other country who 
tries to attack our shores: and in view 


the many expressions of solidarity 
received for our President in 


SG ive 

our country’s most trying hour, we 

pledge e dealers of Indiana to a 
in to back the President in prose- 

cuting a war on our enemies that will 

bring a final victory and a permanent 
AC R. W. Slagle, Indiana [.um- 


& Builders Supply Association. 


you our full cooperation 


which now exists, 


used by the unwarranted attack of 
e Japanese. We assure you of our 

1 * = 1 a . 7 - 
ehearted support in the successful 
yosecution of the war and to make 
the winning of the war our foremost 
objective. We are at your command 


nd service for any part we can take 


ringing to a successful conclusion 
this war which has been forced upon 
RR. ¢ Dealers 


MeCrea, [umber 


sociation of Western Pennsylvania. 
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The President 


The Lumber Merchants Association 
ot Northern California 
express to you its utmost confidence 
in your ability not only to resist the 
dastardly attack of the Japanese but to 
bring about their ignominious defeat of 
which they are deserving. We 
pledge to you all our resources in any 
manner in which you may see fit to use 
them. | am sure not only our Asso- 
ciation but the entire industry nation- 
ally feels the same as we do and will 
use every possible influence at their 
disposal to assist in bringing about the 
ultimate defeat of the Axis Powers.— 
Bernard B. Barber, Secy. 


desires to 


sO 


* Ok Ox 


In this hour of unexpected peril 
from the bloody hands of the most 
traitorous enemy in world history we 
wish to pledge to you our Commander- 
in-Chief our complete and whole- 
hearted support and our promise from 
this day henceforth to put all else aside 
and to make the winning of this 
unsought war our foremost objective 
individually and collectively —D. S. 
Montgomery, Secy., Wisconsin Retail 
Lumbermens Assn. 


The Kentucky Retail Lumber Deal- 
ers Association is one hundred percent 
behind the President in his prosecution 
of the All lumbermen_ every- 
where will strive their very best for 
Don Campbell, Secy. 


war. 
victory. 
* * * 


\We wish to pledge to you our full 
cooperation in the emergency that has 
arisen out of the dastardly attack by 
the Japanese and to assure you of our 
support our 
Commander-in-Chief for the successful 
prosecution of the war and to make the 


wholehearted desire to 


winning of the war the foremost objec- 
tive of our members. Our members 
are willing to make whatever sacrifices 
are necessary for the successful prose- 
tion of the war that we are now con- 
fronted with.—W. M. Lockhart, Secy.- 
Mer., Mississippi Retail Lumber Deal- 
ers Association. 


J 
The Lumber Dealers of Michigan 
are one hundred percent in accord with 
the President and Congress in declar- 
ing war on Japan and wish to offer 
their full cooperation in every way 
possible for a quick and_ successful 
prosecution of the war. We are con- 
fident the complete unity of thought 
and every American will 
mean the end of the Japanese Empire. 
—Ilunter M. Gaines, Secy., Michigan 
Retail Lumber Dealers Assn. 


action of 


The National Hardwood Lumber 
Association membership of six hun- 
dred thirty manufacturers and distrib- 
utors of hardwood lumber throughout 
the United States pledge to you their 
individual and collective loyalty sup- 
ported by their entire resources in 
timber, equipment and man power in 
resisting and defeating the atrocious 
and iniquitous attack upon our nation 
and in the preservation of our freedom 
under the American flag—Gordon I. 
Reynolds, Pres. 


The lowa Retail Lumbermen’s 
Association, its Board of Trustees and 
one thousand lumber and building 
material dealer members in the state, 
extend to you our full cooperation and 
help in the emergency that has arisen 
out of the attack of the Japanese [m- 
pire on these United States and stand 
ready to support you as our Com- 
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mander-in-Chief in every way. May 
God bless you and help you in this 
great crisis. The American people can 
be thankful for so great a leader.— 
William Howard Badeaux, Secy. 


* * * 


Our industry is ready to place every 
resource at your disposal during pres- 
ent war. Our every effort will be 
directed toward fulfillment of our na- 
tion’s demands quickly, efficiently and 
patriotically. In addition to our forest 
resources we are pledging our indi- 
vidual services in whatever capacities 
are deemed essential to victorious 
emergence from this crisis —H. C. 
Berckes, Secy-Mgr., Southern Pine 
Association. 

x oO Ox 


The members of the Wisconsin- 
Michigan lumber industry are solidly 
behind the Government and will accept 
any sacrifices which may be necessary 
to bring the war to a successful con- 
clusion —QO. T. Swan, Secy., North- 
ern Hemlock & Hardwood Manufac- 
turers Association, Oshkosh, Wis. 

se @ 


We know that since Sunday we are 
all in the Army now. The Montana 
Retail Lumbermen’s Association will 
give instant and continued loyalty to 
the prosecution of the war. There is 
only one Jeanette Rankin in the State 
that we know of and its probably the 
only thing we are definitely not proud 
of since last Monday.—W. J. Howard, 
Mer. 

se ¢ 


We extend the full cooperation of 
the Illinois lumber retailers in this 
hour of emergency. The merchants in 
our industry in downstate Illinois 
cities will place their services at your 
disposal out of recognition for the need 
of complete unity. It will be our 
privilege to help combat hysteria, to 
aid in eliminating waste, to attempt to 
supply every civilian need, to work 
diligently to prevent unwarranted price 
increases, to cooperate with all civilian 
efforts and to give unswerving support 
to any emergency legislation now be- 
ing considered. In this unparalleled 
hour our services are offered in the 
realization that your aims, our aims 
and the aims of every citizen are iden- 
tical—J. D. McCarthy, Secy., Illinois 
Lumber & Material Dealers Associa- 
tion, Ine. 
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As one man we here resolve that 
the forces of tyranny must be de- 
stroyed, that the perfidy, aggression, 
and treachery of the Axis-inspired 
rulers of Japan must be removed as 
a threat to humanity of every race, 
creed, and color. As a nation we have 
no alternative but to defend the flag 
we love. We marshal our loyalty, our 
devotion, our unremitting effort behind 
our President, our Congress, our flag, 
in the common cause. As an indus- 
try, as Americans, we pledge our un- 
tiring and daring effort that freedom 
may yet live-—Paul S. Collier, Secy., 
Northeastern Retail Lumbermens As- 
sociation. 


In the national emergency we here- 
with pledge the facilities of the South- 
western Lumbermen’s Association, an 
association that has ably served the 
retail lumber dealers of Missouri, Kan- 
sas, Oklahoma and Arkansas for fifty- 
four continuous years, to the support 
of the Commander-in-Chief in the 
organization of the nation for success- 
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ful prosecution of the war. From this 
date forward the winning of the war 
shall be our foremost objective.—E. E. 
Woods, Secy-Megr. 


* * X* 


Permit me to advise you that this 
Association will give you its full and 
undivided cooperation in the war 
emergency. The foremost object of 
our members is to help you in every 
way possible to win the war.—Orrie 
W. Hamilton, Secy-Mgr., Southern 
California Retail Lumber Assn. 


* * 


The lumber and timber products in- 
dustries will promptly and_ willingly 
undertake any assignment necessary to 
our National Defense. We no doubt 
can help also in the maintenance of 
vital civilian economy. We can and 
will produce all the timber products 
which our government and her allies 
want. This is our defense and our 
war as much as it is yours. We await 
orders of the Commander in-Chief— 
Wilson Compton, American Forest 
Products Industries. 








efforts and our thinking. 


and civilians. 


homes. 


saving their resources. 


maintain it. This is our job. 








OUR JOB 


Our country comes first. To its salvation we must direct our 


We lumbermen can and should be of great service to our 
country. Our materials, our experience, our ability as builders 
must be at the Nation’s disposal to furnish shelter for soldiers 


We lumbermen should be builders of morale as well as of 


We lumbermen should enlist at once in our community organi- 
zations designed to further the war effort. We should be alert 
to encourage the weak, to caution the thoughtless, to be careful 
of our own speech. More concretely we must seek to enlarge 
production, we can familiarize ourselves with the storage facili- 
ties of our community, on farms and elsewhere. We can conserve 
supplies and see that others are acquainted with the need for 


Our country is our place of business. We must do our part to 


The Editor 























ODERNIZING in many cases 
need be only a matter of struc- 
tural tailoring or haberdash- 

ery. Thousands of sound, livable 
structures with efficient floor layouts 
merely have seedy clothes, run down 
heels or frayed haberdashery. In 
other words, they need paint, glazing, 
altered exterior lines, new siding, or 
new roofing. 

Photographs on the opposite page 
are good illustrations of such cases. 
The transformation illustrated by the 
two pictures at the top was wrought 
by taking the old porch off the front, 
and providing one at the side—part 
open and part closed. “New suits”— 
siding and roofing—were all that was 
needed by the other two houses shown. 

Often the problem is inside, and 
consists only of rearranging partitions 
to provide light, air and better transit 
between rooms, as illustrated by the 
pictures at the top of this page. A 
minor plumbing change and _ transfer 
of a door and a window, plus addition 
of cabinets and fixed bench provided 
the modern kitchen shown at left. 
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Insulated homes with snug fitting 
weatherstripped window and 
doors have created 
Air condition- 
ing has increased the humidity present 
in the home. Scarcely a heating plant 
is installed today without some device 
for releasing moisture into the air. 


units 
weatherstripy vec] 
tighter construction. 


While these modern methods create 
more comfortable living and_ health 
conditions, they place more severe 


service demands on lumber and mill- 
work. 

The Government is specifying mill- 
wors preservation for most Govern- 
ment Defense projects. Many mill- 
work manufacturers today are using 
water repellents and toxic preserva- 
tives. The National Door Manufac- 
turers’ Association has played a lead- 
ing role in setting up standards for 
millwork treatment and many mill- 
work manufacturers are today utilizing 
the Association’s Seal of Approval. 
Lumber manufacturers and dealers are 
treating a variety of lumber products 
going into building construction with 
the thought that they are offering cus- 
tomers an improved product in the 
same way that steel is treated to pre- 
vent rust. 

l‘undamentally steel, cement, brick 
and lumber are all treated primarily 
for the same reason—to prevent the 
normal action of water and moisture 























from affecting the building material. 
When moisture enters wood fibers it 
causes swelling, which creates check- 
ing, grain raising and warping, and 
during recent years much research and 
experimental work has been done with 
various water repellents and preserva- 
tives to enable lumber and millwork 
to better meet today’s more exacting 
service requirements. 

Water repellents which resist the 
action of humidity and moisture 
thereby prevent check, raised grain and 
warp. In the same operation lumber 
can be treated with a toxic to prevent 
the development of rot and blue stain. 
So low is the cost of using a wood 
preservative today that the cost of re- 
placing a single door in an average 
$8,000 house would more than pay for 
the prior treatment of all doors in that 
house. 

As a general rule, homes are being 
built faster today than they were years 


ago. Treated millwork, flooring and 
lumber are better able te withstand 


changing conditions in a house 
than untreated material. 

While interior conditions can be 
controlled to a reasonable extent 
through ventilation and humidification, 
there is still the problem of sudden 
changes in temperature and humidity 
conditions outside the house or a great 
difference between the outside tem- 


new 
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Left: Two pieces of pine cut from the 
same board. The one on the right was 
treated with a water repellent and 
toxic preservative. Each was given 
two coats of paint on one side and 
edges. Both pieces were placed on 
the roof for three months, at the end 
of which time they were both brought 
in and photographed. The preserva- 
tive treatment protected the block on 
the right against rain-water and mois- 
ture penetrating through the under- 
side up to the paint coat which would 
have caused blistering. Water repel- 
lent preservative thus guards against 
one of the troubles for which paint 
concerns are often falsely blamed 


MEETS TODAY’S 
REQUIREMENTS 


perature and humidity and the inside 
temperature and humidity. 

Wide differences between the out- 
side temperature and humidity and the 
inside temperature and humidity cause 
sweating and condensation of moisture 
where the two extremes affect the 
opposite sides of a thin panel, glass or 
board. This is particularly true of 
doors, windows and outside walls. 

When a house is so tight, draft-proof 
and comfortable, that excess moisture 
can’t find its way out, the moisture on 
reaching the colder surface of the outer 
wall condenses and runs down between 
the walls to the base of the structure, 
where it begins to freeze and thaw and 
generally disrupt the structural ele- 
ments of the building. 

Experimental laboratories have set 
up tests more severe than any demands 
encountered in the natural order of 
things. By way of illustration, two 
sections of bowling alley flooring, one 
treated and one untreated, were tested 
by one specialist in water repellent and 
toxic preservative. Each section was 
given two coats of shellac and left on 
a roof top for three weeks. The 
treated section returned to the labora- 
tory smooth with the coating of shellac 
still in good condition. The untreated 


section’s shellacked surface was flaked 
and partly worn off. The treated sec- 
tion was not visibly warped, but there 
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were ;°; inch gaps between the boards 
of the untreated section. 

Under heat and moisture conditions, 
two pieces of pine were treated for blue 
stain development. In three weeks the 
untreated piece had developed blue 
stain over a considerable area. The 
treated piece showed no evidence of it. 

Again under heat and moisture con- 
ditions four pieces of heart lumber 
were tested. Two pieces were treated 
and placed in a culture known to pro- 
duce rot. Two other pieces, untreated, 
were placed in a similar culture. In 
two months the untreated pieces were 
completely covered with the furry evi- 
dence of rot, but the treated pieces 
showed no evidence of rot. 

Two pieces of pine cut from the 
same board were tested as follows: 
one was treated with a water repellent 
and toxic preservative and the other 
was not. both were given two coats 
of paint on one side and edges and 
then were placed on the roof for three 
months. At the end of that time the 
piece without preservative showed 
blistering of the paint film, whereas 
the treated piece was still smooth and 
unharmed. Both pieces had absorbed 
moisture through the unpainted side, 
but the preservative in one piece had 
prevented the water from reaching the 
underside of the paint, which would 
have caused blistering. 





Above are two test blocks which were exposed to the weather on a roof- 

top for months. Neither one was painted, but the block on the right had 

been treated with a water repellent and toxic preservative. As can be 

seen, the block on the right shows no evidence of checking or warping. In 

tests on similar blocks for a period of a year, the untreated blocks on four 

occasions registered structural changes three times as great as the treated 
blocks whose greatest change was 9/100 inch 


Some species of lumber absorb more 
preservative and some less, but regard- 
less of the amount of absorption, 
treated pieces are sealed until they are 
cut—in which case it takes only a 
brush coat to seal the ends. In none 
of the test cases mentioned was the 
period of treatment longer than ordi- 
narily used for commercial treating of 
lumber and millwork. 

One test made on blocks cut from 
2x6 inch stock showed the following 
structural changes during one year: 


Below are shown the results of heat and moisture tests on lumber placed in 
cultures known to produce rot. The pieces in the bottle on the right were 
treated with a water repellent and toxic preservative before being placed 
in the culture; the pieces in the bottle on the left were untreated. In two 
months the untreated pieces were completely covered with the furry evi- 
dence of rot, but the treated pieces showed no evidence of rot 





picked at random, one block was 
treated, the other untreated, both were 
exposed to the weather. The untreated 
block showed a maximum change of 
27/100 or slightly more than 14 inch 
during the year, and changed in width 
approximately ;°; inch four times dur- 
ing the year. The treated block’s 
greatest change during the year was 
9/100 inch, or approximately 1/12 
inch, or about % the change in width 
shown by the untreated block. The 
untreated block also showed evidence 
of checking and warping, but the 
treated block did not. 

The conclusions reached by the test- 
ing laboratory were that treatment 
with a water repellent protects against 
swelling and shrinking and that if 
and shrinking in lumber is 
sufficiently reduced, warping, checking, 
grain splitting and raising and paint 
failures are correspondingly reduced 
or eliminated. Treating lumber with 
a water repellent helps to guard 
against decay, blue stain and_ black 
mold, and treating lumber with a toxic 
protects against decay, termites, blue 
stain and black mold. Both treatments 
can be given simultaneously at rela- 
tively low cost—and they may be given 
either by the manufacturer, or the 
jobber or the dealer. 

Generally speaking proper treatment 
of lumber or millwork provides an im- 
proved product which it is desirable 
and advantageous to use under mod- 
ern-day building conditions when 
homes are insulated, air conditioned, 
and doors and windows are weather- 
stripped. 
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Small Farm Home Plans 
HESE two pairs of floor plans for 
small two-story farm homes were 
developed by William Piehl, Jr., 
architect for, and son of the head of 
the Miller-Piehl Co., retail lumber and 
material dealers of Seymour, Wis. 
Mr. Piehl’s purpose in submitting 
them for publication is the same as that 
of the AMERICAN LUMBERMAN in de- 
veloping the AMERICAN LUMBERMAN 
Ideal Farm Home—to stimulate dis- 
cussion in this field of home design. 
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Recognizing the desirability of hav- 
ing a kitchen, dining room, living room, 
bed room and utility room on the first 
floor, Mr. Piehl, due to the fact that 
he is dealing with small farm homes in 
these studies, is limited to four rooms 
on the first level. In determining which 
room to sacrifice, he considers kitchen, 
bed room and living room to be pri- 
mary essentials. He therefore elim- 
inates the dining room from one plan, 
and the utility room from the other. 
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The central rear hall in both layouts 
gives access to three of the four rooms. 

Note that the plan containing a util- 
ity room locates that room three risers 
below the level of the other first floor 
rooms, and that the bath room is four 
risers below the level of the second 
floor, giving the bath room easier ac- 
cessibility to the first floor than if it 
were located at the second floor level. 
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One of the oddest methods of stir- 
ring up prospects at this time proves 
by results how well intensive sales- 
manship pays. Salesmen of the Robin- 
son Lumber Co., Little Rock, Ark., 
make it a point to drive frequently by 
houses under construction and by 
vacant lots for sale, especially on Sun- 
day. When they see automobiles stop 
and interested people get out, they take 
the automobile license number. 

Many of these people who linger 
wistfully around the vacant lots, houses 
under construction, and houses for 
sale, want to build or repair now, but 
think they must wait because of pri- 
orities and shortages. This the Robin- 
son Lumber Company proved to their 
own satisfaction after they had con- 
tacted a number of the people whose 
names were ascertained through their 
automobile license. As this is written, 
two new houses costing $4,000 are be- 
ing built for people whose cars had 
been spotted by the alert Robinson 
Lumber Company salesman when the 
occupants got out to look at houses 
under construction, of which there are 
many in this busy defense area. 

“People seldom bother to look at a 
half-finished house,” said Mr. Robin- 
son, “unless they want a new home 
for themselves or remodeling for their 
old one.” 

Spotting customers through the au- 
tomobile license has become so suc- 
cessful that the salesmen for this dealer 
are broadening their efforts to include 
the license numbers of some people 
seen entering furniture stores, paint 
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stores, and other stores that signify an 
interest in the home. Much repair 
work develops from names obtained in 
this manner. 

3oth Mr. Robinson and his son, J. 
C., are skilled draughtsmen. A pencil 
sketch consisting of the floor plan and 
one elevation is augmented with pic- 
tures clipped from magazines and with 
photographs of the numerous houses 
which this dealer has built the last few 
years. Although most people cannot 
visualize clearly from floor plans, they 
quickly comprehend Robinson plans, 
which are always accompanied with 
clipped pictures of interiors. 

The Robinson Lumber Company 
extends its sales helps to aid contrac- 


tors. Good contractors are seldom 
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Lead this’ Dealer’s Salesmen 
to New Home Prospects 


good salesmen. And contractors have 
discovered that when they have a lead 
that might develop into a customer for 
remodeling, repairing, or new building, 
the Robinson Lumber Company helps 
them close the deal. The plan service 
is often the element that makes the 
sale. People who want a house in the 
$4,000 class like to know that they can 
save about $50 by having the Robinson 
Lumber Company make the plans. 

This dealer usually has the contract 
signed before blue prints are made. 
Specifications are made from the pen- 
cil drawings. Thus when a plan is 
brought to completion it can be offered 
free of charge because the prospect has 
actually become a customer for a home 
costing about $4,000. 


Above, left: A typical house built from plan drawn by owner of the Robinson 


Lumber Co., Little Rock, Ark. 


Above, right: J. C. Robinson, son; and J. N. 
Robinson, the father, both of whom are skilled draftsmen. 


Below: One of their 


remodeling jobs developed from their sales methods 
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“Perfect Christmas weather—for this 
year,” said the postmaster as he stared 
out of the Elder's office window. 

“Yeah, that’s right,” said the Elder 
absently as he addressed an envelope 
with a flourish and added a quick sketch 
of a pup regarding a dog house with 
proprietary pride. “There, that’s 
done; one of the jobs I always look 
forward to. Christmas cards to the 
youngsters, some of them grown up, 
who used to come down here and build 
kites and bird houses and things. 
Say, what’re you mumbling about? 
Something tells me my mellow mood 





got taken advantage of. What 
about the weather ?” 

“IT was saying,” the postmaster an- 
swered with a mild grin, “that the 
weather suits the Christmas season this 
year. And, mood or no mood, don’t 
tell me it doesn’t. Just look at it.” 

The Elder looked over his glasses 
at the wisps of fog drifting along the 
wet pavement and at the drops of water 
hanging like lost hopes on the bare 
branches. 

“Kind of looks like the epizooty, 
don't it?” he said cheerfully. “Ol 
Man Pneumococcus with all his bris- 
tles up. But what’s that got to do 
with whatever you're talking about ?” 


has 
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Christmas Spirit Will Inspire 


“You make me tired,” said the post- 
master with a touch of irritation. 

“Yeah ?” 

“Yes! You chime in ‘That’s right,’ 
like a juke box, without even listening. 
Then you come to, back up and want 
me to explain the obvious. I’m sup- 
posed to figure out your wild pitches ; 
but when I put a little hop on one of 
mine you go dead-pan like a weakfish 
and yell for the umpire.” 


**Kamerad!” said the Elder. ‘‘Please 





no more shootin’. I’m coming out with 
my hands up. Sure, I get you. A 
hoy with a Christmas sled, and nothing 
to use it on but fog and mud. An old 
holiday dedicated to kindliness, and all 
the world afraid and armed to the eye- 
brows. It’s a pretty fair parallel at 
that. How can we slide down hill 
without snow? How can we sing the 
Christmas songs without peace and 
good will?” 

“T don’t know how,” said the post- 
master, “but I guess you'll be in there 
leading the choir.”’ 

“Says which?” asked the Elder sus- 
piciously. 

“Well, it’s like this,” answered the 
postmaster. “I’ve known you a long 
time. Whenever the Christmas music 
got stymied, by war or by its outsize 
twin that Sherman used to talk about, 
you always came through. No matter 
how bad the mess, and whether or not 
your performance made sense, you'd 
manage to fix up some makeshift ver- 
sion of ‘God Rest You, Merrie Gentle- 
men’ and sound off fit to blow an ele- 
phant out of a tree.” 

“Makes me out not very tolerable 
bright, don’t it?” said the Elder with 
a sigh. 

“Elder, I’m sorry,” said the post- 
master. “It’s just that I’m low, my- 
self, and need bucking up. With things 
the way they are—”’ 
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“Yeah, I know,” said the Elder so- 
berly. “A person can hardly think 
about Christmas. The way the human 
animal is acting up, it seems like dese- 
cration even to say over the old words. 
Christmas Is Something to Work Toward 

‘But there’s one thing about the old 
holiday that has made it last all these 
years. It may just possibly make my 
notorious singin’ a little less cockeyed 
than it sounds to the reluctant ear. 
Christmas ain’t a balance sheet, with 
the inventory all taken and the net 
profit reposing in the bank. It’s more 
like a budget; something to work to- 
wards. So long as somebody, in fact 
just anybody, believes that peace and 
good will are top social values that can 
be worked toward on a thousand fronts, 
that they’re not just accidents or mira- 
cles that fall like the rain, that they’re 
good even when they don’t fulfill the 
entire budget, just so long there’s going 
to be Christmas. 

“The old holiday faith is in the 
budget ; not in the balance sheet. 

“You can pick out some other things 
that work more or less the same way. 





There’s the Bill of Rights in the Con- 
stitution; the old watchdog of Ameri- 
can liberties. I heard a mighty good 
speaker, last night, going high, wide 
and handsome for the old Bill. I went 
with him, right down the line, on the 
proposition that it’s one of the great 
documents put together by Americans. 

“When I got home I hunted up a 
World Almanac and read those first 
ten amendments over again. Try it 
some time and see if you get a little 
surprise. For the most part they’re a 
list of things the Government can’t do 
to the people. That's right necessary. 
But when you get to the bottom of 
the box, American liberty and the 
American spirit ain’t made up of things 
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Elder Berry’s Service Throughout 1942 


the Government can't do. Sure enough, 
the amendments are horse-high, bull- 
strong and hog-tied to keep wayward 


officials from destroying things of 
value. But that’s the point. The 
values have to be there first. Mostly 


they're a big, far-flung faith; and if 
Americans didn’t have that faith, the 
fences wouldn’t serve any purpose. 


America Is Built on Mutual Faith 


“When the settlers started west they 
Abraham, 


traveled, like mostly by 





faith; all kinds of it. They believed 
in the tools and the weapons honest 
craftsmen had made for them. They 
believed in the soil, the climate, the 
rivers and the forests. They believed 
in themselves and their skill to turn 
these things into a way of life. They 
believed in their neighbors and the will- 
ing readiness of the neighbors to work 
with them and not against them. We 
still do. I couldn't run this lumber 
yard a day without the fair and ready 
help of a lot of people, many of whom 
I'll never know; foresters, woods 
crews, Sawyers, sales managers, truck- 
ers, railroad men, miners, architects, 
carpenters, masons, painters and the 
customers who earn the money to buy 
my stock and services. Think of the 
billions of dollars of business every year 
that never comes near a quarrel or a 
court! We work on faith; a faith in 
America so big and so widespread that 
we hardly think of it. That’s where 
liberty is created; the liberty that the 
Bill of Rights protects at a few points 
of special danger. 

“We don’t always see it that way, 
and we're inclined to holler like Sam 
Scratch when the going gets thin; but 
when you get to the back of the book 
you find the American spirit in the 
budget rather than in the balance sheet. 


“When the Christmas spirit begins 
stalling on the hills, it may be that the 
local fires of faith in the high value of 
peace and good will are getting too full 
of clinkers to keep the steam up. Or 
it may be that some outsider who 
thinks peace and good will are overdue 
at the glue factory is crossing us up. 
I’m gettin’ a little tangled in flowers 
of speech; but I reckon you catch my 
drift. Each of these misfortunes has 
its set of cures, but it’s a little too 
near closing-up time for a postman and 
a wood butcher to work them out to 
a fine point. 


Good Will Should Be Evident 
in Yard Service 

“However, they say that faith with- 
out works ain’t so good; so I aim to 
celebrate the holiday in a little different 
way this time. It’s all right to martyr 
a turkey and eat the cover off the kettle 
on the 25th, as far as that goes. But 
I rather plan to go on from there. 
These are tough times, no matter how 
you draw the picture; tough because 
they’re uncertain, at home and abroad. 
The place for me to get in my little 
licks is right here among the customers. 





They don’t know what they can do, so 
maybe I can tell ’em a couple of things ; 
what they can get in the way of mate- 
rials, how best to use them, what they 
can make of their present buildings 
through remodeling and repair. 

“Sure, I know; it sounds like ordi- 
nary business. But I don’t like the 
color of that word, ‘ordinary business’ ; 
at least not the shade generally given 
it. If ordinary business means selling 
something over the counter to a person 
who comes in and asks for it, pocket- 
ing the profit and forgetting the trans- 
action, then the retail lumber industry 
always has been and always must be 
extraordinary business. What we can 


add in proper promotion, helping some- 
body get what he needs in the form 
that will best meet his needs, that’s 
something for the customers and for 
the country. 


Will Retail Cheerfully the Year Around 


“IT know some farmer-boy soldiers 
who may be coming home one of these 
days, I hope. Half a dozen are mar- 
ried or hope to be soon. They'll want 
to be going back to the home farms. 
Well, I’ve got some appointments with 





myself. One of those farm houses is 
big enough to be turned into a sort 
of duplex; for the old folks and for 
the young. Two or three of the farms 
have the original pioneer houses that 
were let stand and were used for odds 
and ends storage when a second house 
was built. Something tells me _ that 
there’s still enough good ribs to hold 
up a first-rate remodeling job. Maybe 
one or two new houses, on the other 
home farms. I know a young Swede 
who’s a good hand at dairying and 
who could get ahead faster if his cow 
barn had a little more scientific light- 
ing and ventilation. Fact is, I’ve got 
me a card index here, with fifty or 
sixty possibilities, big and little, all 
listed. Some I’ve measured up. Some 
are just hunches. That’s my ‘extraor- 
dinary business’ file. I’m going to do 
my bit for the American co-operative 
spirit and maybe for the Christmas 
spirit, right in that file. 

“Sure, I expect to make me a little 
profit out of it. That'll be one for the 
balance sheet. But I expect to make 
me some friends and help them get 
ahead, too. And that'll be one for the 
budget. We've got to stick together, 
me and the customers, if we hold our 
own these days. Anyway, I can do my 
sweaty best. Confidentially, for I don’t 

(Continued on Page 45) 
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Small Remodeling Jobs Create Volume Market 


The dealer can do much to expand 
the remodeling market by surveying 
his local territory to determine the type 
and period of construction of the 
homes in his vicinity. Building has 
always gone up by neighborhoods, for 
the most part, and one particular as- 
pect of construction that may be found 
in a house put up during a certain 
period will usually be found in other 
houses built during the same time, and 
in the same place. 

Some of features have been 
outmoded or improved upon, and by 
laving emphasis on such unfavorable 
features in one particular house, the 
dealer may create a whole neighbor- 
hood of One remodeling 
job, viewed by neighbors of the cus- 
tomer, may be repeated many times; 
not in exact detail of course, but the 
completed remodeling job of—say— 


these 


prospects. 


an ordinary porch converted into a 
sun parlor may lead some other pros- 
pect to think of the possibilities of con- 
verting his large, open front porch, 
which was built at about the same 
time, into a sun parlor also. 

The possibilities of developing these 
small jobs into a volume market are 
infinite and a few pictorial suggestions 
are made here. Lecause of the new 
finishes that are on the market, and 
the new species, repaneling 
rooms and relining storage cabinets 
and closets can do much toward mod- 
ernizing a home. An attractive linen 
and drawer storage space is 
shown here finished in gum. Instead 
of metal drawer pulls, harmonizing 
wooden ones are used. 

Shoe and utility cabinets are shown 
in one clothes closet. The use of such 
cabinets keeps shoes off the floor; nor 


use of 


closet 

















Heres a 


Bartlett & Co., (Inc.), Bingham- 
ton, N. Y., uses this simple device 
to “index” the moulding in its end- 
storage bins. A short piece of 
each size and pattern is tacked up 
by the door. The samples are 


painted in sharply contrasting 
colors; and it is a matter of a 
brief glance to locate the kind 
wanted. Even a carpenter who 
knows moulding names will dis- 
cover what he wants more quickly 
from samples than from lists of 


names and sizes. 

















are they hung in unsightly shoe bags 
fastened to Arrangements 
such as these make closets neater and 


the door. 


the task of housework is lightened by 
attention to such detail. 
Today considerable attention is paid 





Utilization of different species can add 
to the appearances of a home 


to comfort and convenience in the care 
of the home, and any remodeling that 
will ease the housewife’s work or make 
the home more comfortable, will find 
a welcome reception among prospec- 
tive customers. Cedar closet lining, as 
a moth repellant, has utility as well as 
beauty and may well be considered a 
talking point when discussing remod- 
eling. 

A common feature of older homes is 
the square arch doorways. Where 
there is only the opening, and no door 
is used, many people prefer a rounded 
opening. This is a type of remodeling 
that is easily done with the aid of spe- 
cial materials now on the market, and 
incidentally, remodeled arches mean 
the sale of wall paper because the cus- 
tomer is usually dissatisfied with a 
patch job used to cover the new 
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arches, or if the walls are painted, this 
means the sale of more paint. 

Remodeled kitchens, bathrooms, 
game rooms and attics are common 
phases of remodeling campaigns that 
are frequently emphasized. This type 
of work is apt at this time of the year 
because it is inside work and is not 
slowed down by adverse weather con- 
ditions. Also, a considerable part of 
it can be done by so-called unskilled 
labor. 

Another sore point in older houses 
is the wide staircases with short risers 
and long treads, frequently having two 
right angle turns. Starting in the 
front hall, there is usually a few short 
steps to a landing, a right angle turn 
and up to the second floor, another 
right angle turn and down a narrow 
hall off of which opened the upstairs 
rooms. These stairways take consid- 
erable room, and the abrupt turns were 
clumsy in appearance. If the first 
landing were omitted, the space could 
be used to better advantage, and a 
more modern design would improve 
the appearance of that the 
house. 


part of 


Suilt-in book cases and storage cab- 
inets are other features of inside re- 
modeling that well might attract the 
attention of the dealer during the 
winter. Although each individual job 
is, in itself, a small one, three or four 
such jobs in an individual house may 
lead to a considerable volume. It is 


a market of which the dealer should 
be fully aware. 





The shoe rack shown here helps keep 
the closet neat 
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Effective Remodeling Revital- 
izes Old Home 


A good example of simple but effec- 
tive treatment to give a sound old 
home a new face, and thus an attrac- 
tive, modern appearance is presented 
in these before-and-after pictures taken 
in Midland, Mich. 

The Brown Lumber Co., builders of 
exceptionally attractive small homes 
created by their designer, Frank 
3eadle, merely removed the old- 
fashioned, unscreened front porch at 
the front, applied a neat stone treat- 
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ment, and new steps at the side. This 
treatment provided a vestibule and a 
powder room. Inside changes were 
held to a minimum, with the exception 
of a new fireplace. For this, a formal 
mantel was provided with a mirror 
extending the entire width of the 
mantel and reaching nearly to the 
ceiling. 





Prepare for Winter Blitz 


The F. M. Slagle & Co., Elk Point, 
S. Dakota, recently published a very 
striking and effective advertisement. 
entitled “PREPARE FOR THE 
WINTER BLITZKRIEG.” 

Copy went on to say: 

“BEFORE . . . cold weather sets in. 

“BEFORE . .. there’s too little time 
to do needed things. 


“Replace broken glass . Repair 
the roof . . . Repair the chimney . 
Repair the foundation and walk . . . In- 


sulate, Paint and Decorate your home, 
and Weather-Strip doors and windows. 
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REALM OF THE RETAILER 


(Continued from Page 43) 


talk about these things much since I 
might be misunderstood, that’s my plan 
for a twelve-month keeping of Christ- 
mas ; doing the things I know best how 
to do, keeping cheerful without being 
silly about it. Some of the Jack- 
Horner plums I can hook out of the 
pie will be for me. Just as many will 
he for the customers. All of them, if 
you understand me, will be for practical 
peace and good will. The old spirit 
usually cooperates if you give it a 
chance.” 

Silence settled over the office. 

“Look,” said the postmaster, point- 
ing out of the window. 

The lights of a passing car picked out 
eddies and swirls of flakes that drifted 
across the pavement and edged the 
gutters with white. 

“Snowing,” said the Elder. 

“Yes,” said the postmaster. ‘Per- 
fect Christmas weather—for this vear.” 
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CET THE PICTURES SPEAK! 


Let the pictures do the talking, and, 
far better than words, they will tell 
the story of Wahilfeld’s new retail yard 
“for modern home builders” in East 
Peoria, Ill. The Wahlfeld Manufac- 
turing Co. of Peoria is a woodwork 
manufacturer and dealers’ supply com- 
pany which is this year celebrating its 
fiftieth anniversary. 

The opening of the scientifically plan- 
ned establishment was announced to 
the public in a full page advertisement 
in Peoria newspapers which stressed 
the fact that it was to be a “Home 
suilders’ Store” where “shopping for 
a home is as easy as buying a new 
suit.” According to the announcement 
all the essentials for a home are to be 
found under one roof. 
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F the problems of the small-town 
lumber dealer tax his resource- 
fulness under ordinary condi- 

tions, they double up on him if the 
town is on the fringe of a large city. 

Take the example of the Tigard 
Lumber Co. of Tigard, Ore., less than 
10 miles from the city center of Port- 
land. “That’s one reason you find me 
carrying over 100,000 feet of lumber 
in stock normally,” said the owner 
Emil A. Johnson. “I must give a 
service practically as complete as that 
of the city dealer,” he continued. “It 
has to be quick out-of-stock service if 
I . u going to hold my own. Let the 
customer wait once or twice for 24 
hours while I send into town for some- 
thing he wants right now, and there- 
after he reasons that he might as well 
run in himself and get it to save time. 
Except for big timbers over 6 by 6, 
we carry a complete line of lumber in 
all sizes and shapes and in cheap, 
medium and high price grades. We 
maintain two trucks and deliver free 
in full load lots within a radius of 25 
miles. 

“We also handle pipe, roofing, ce- 
ment, sand and gravel, lime, plaster, 
fence posts, glazed and sewer pipe, 
drain tile, insulating materials, ordi- 
nary brick, fire brick and cements, 
windows, doors, window frames, glass 
and about everything that enters into 
building construction and maintenance. 
Our normal inventory in lumber and 
these items will run seven or eight 
thousand dollars, and taking in certain 
other items, close to $10,000. That’s 
a sizable stock for a town like this 
on one street. See that overhead 
crossing of the highway, starting right 
in front of our place? It’s only about 
a thousand feet long, but it by-passes 
pretty near the whole darn town. That 
gives you an idea how big the place is. 
Just the same, I’ve been here 25 years 
and find it big enough to do business 
in if I get my share of the business of 
the town and surrounding territory.” 

To get his share of the business, 
Mr. Johnson recently built in a new 
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New Store Location Brings Trade 


location on the new highway, with 
ample parking space available by sim- 
ply turning aside from the thorough- 
fare. There are two large, modern 
sheds for lumber and building supplies 
plus an office building with attractive 
store in front. There is also about an 
acre in the rear for storage of tile and 
green lumber. 

“Just giving immediate service in 
lumber and building materials,” he con- 
tinued, ‘and making free deliveries, is 
not going to give me the volume I need 
to support a stock that will enable me 
to give first class service. I found that 
out long ago. I must further develop 
business by attracting all kinds of peo- 
ple in the community and serving their 
needs in many lines of commodities, 
some of them quite apart from the lum- 
ber business. That is what the store 
is for, to get people—all kinds of peo- 
ple—to come in. I even carry garden 
tools and lawn mowers. Get some of 
the sidewalk trade in paints, tools, 
plumbing and electrical supplies and all 
sorts of home maintenance supplies. 
That’s the answer. It binds the lum- 


ber business in with the home needs 
of the community. 

“How do I run this so-called retail 
Well, perhaps not as the 
ordinary retail merchandiser would do 
it. You will not find any of my em- 


business ? 
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ployees out there in the store waiting 
like a cat at a mouse hole, rubbing 
their hands and pouncing on custom- 
ers with a ‘what can I do for you 
today, madam ?’ 

“That’s why we make our displays 
of merchandise as complete and attrac- 
tive as possible and have the various 
lines segregated so that the customer 
can readily find any item. As soon as 
interest is aroused, naturally we step 
out and are available with price infor- 
mation and for demonstration where 
necessary, but we always give the cus- 
tomer an opportunity to do his own 
browsing around first without irritat- 
ing him by trying to make him buy 
something. 

“We depend on our customers to be 
our salesmen,” he went on. ‘Quality 
is more important than price, for a 
customer displeased is a salesman lost. 

“When it comes to selling in a com- 
munity business of this kind, there is 
one thing to look out for especially. 
Never make anyone a ‘little special 
price’ because he is your friend. Any- 
thing like that travels like wildfire. 
Then everybody is after you for a price 
because you ‘made it so much’ to Bill. 

“Our paint stock will inventory 
around $600 and the same with. hard- 
ware. In all lines, this store stock will 
run around $2000 at cost prices. We 
make a fairly rapid turnover and it will 
be seen that our annual business in 
these items is considerable, and I might 
say that it has been growing quite 
rapidly since we moved to the new 
quarters. It all shows a profit, though 
that profit is not what keeps us in the 
merchandise business. The good will 
engendered and the contacts with the 
public are the factors that keep us in 
business,” 
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One of several experimental plots maintained by Ozan Lumber Com- 
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pany, typical of its forestry practice 


Modern New Office Marks 


Fifty Years of Progress 


Prescott, ArK., Dec. 8—To commemo- 
rate fifty years of progressive lumbering, 
Ozan Lumber Company of Prescott has 


completed the fine new office building which 
is shown at the bottom of this page. 
No formal ceremony marked the cpening of 
this building. It was occupied some months 
and since that time the grounds have 
heen landscaped and certain finishing oper- 
ations have been completed. Progressive 
and modern throughout in its 
appointments, this building is a typical sym- 
bol of the history and practices of this 
company. 

From a small beginning back in 1891, this 
company has moved _ steadily forward 
through the years to its present enviable 
position. The present company represents 
a consolidation, made in 1936, of the Ozan 
Lumber Company and the Ozan-Graysonia 
Lumber Company, both of Prescott. Pres- 
ent officials of the company are: President 
James R. Bemis, Vice President D. K. 

Vice President Norman Whitaker, 
Secretary Hubert Whitaker and Treasurer 
W. S. Jones. 


ago, 


in design, 


Jemis, 


Shown below is the attractive new office building of the Ozan Lumber Company. 


View showing Moore 


"Cross - Circulation" 
Kilns at Delight with 
trucks stacked with 


green lumber 


Headquarters of the company are at Pres- 
cott, where they also have saw and planing 
mills, and in addition to this, they have mills 
at Delight and Rosboro, Ark. The mill at 
Delight, in addition to its own sawmill pro- 
duction, takes in the rough green lumber 
which is produced at Rosboro, and finishes 
manufacture of the lumber there. All lum- 
ber, both rough and dressed, from the time 
the logs are taken into the sawmill, is under 
cover. At Prescott the company manufac- 
tures Arkansas Shortleaf Pine and_ hard- 
wood lumber, and at Delight it manufactures 
Arkansas Shortleaf Pine. All lumber is 
kiln dried. 

An outstanding feature of the company is 


At the time this 


picture was taken, the grounds had not yet been landscaped 
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Here is an interior of the planing mill at Prescott which shows some 
of the planers in operation 





its forest and land conservation. An out- 
line of this program prepared by Thomas F. 
Grayson, forester for the company, clearly 
indicates the standards of practice main- 
tained by Ozan Lumber Company. Under 
this plan, the objectives of the concern are: 
to increase income to forest land owners; 
to increase value of forest lands, and to 
stabilize the wood using industries which 
furnish considerable employment to local 
people. 

3y selective logging a tract of timber is 
not cut over completely, but each tree is cut 
for a special reason, and is designated by a 
spray of paint on the bole of the tree. Poorly 
formed trees are cut, and the better and 
more thrifty trees are left to produce and 
build up the growing stock of the stand. 
Mature and defective trees are cut, trees 
which do not have sufficient crown and root 
space, poorly rooted trees in danger of wind- 
throw and trees that are infested by disease 
are all cut. At the same time, due con- 
sideration is given to the proper spacing of 
trees, which is a vital factor in the rapid 
growth of timber. 

Ozan Lumber Company has an. annual 
capacity of around 36 to 40 million feet and 
mixed cars are shipped. Hubert Whitaker, 
secretary, in commenting on the company’s 
timber supply, stated that in addition to the 
74,000 acres owned by the company, there 
is available to its plants approximately 100,- 
000 acres owned by farmers and other in- 
dividuals. At the Delight mill there is avail- 
able approximately 40,000 to 50,000 acres. 
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BUILDING ADJUSTS TO WAR EFFORT 


Predicts Post-War Housing 
and Industrial Boom 


Private development in housing can dwarf 
any synthetic public works that the Govern- 
ment may launch. With cheap and attrac- 
tive houses most present day housing 
will be rendered obsolete and the building 
of a million homes a year in the decade after 
the war is probable. These were views ex- 
pressed by Dr. Sumner H. Slichter, Har- 
vard university professor of business in a 
recent address to the convention of the In- 
vestment Bankers Association. 

Dr. Slichter went on to predict a surge of 
industrial development and expansion after 
the war’s end surpassing any previous pe- 
riod in the history of the United States. 
The present expansion of aluminum produc- 
ing capacity is expected to have a profound 
effect on all transportation industries and 
others. 

The Harvard professor observed that dur- 
ing war time all civilian needs cannot be 
met, and many carry over to peace time to 
be filled when production facilities can be 
devoted to them. “Business must re-double 
its efforts to develop new products, improve 
old products, and develop new methods of 
mass production,” he said. 


County Modifies Code 


Los ANGELES, CALir., Dec. 6.—Modifica- 
tions of building material standards were 
authorized on Nov. 27 by the Los Angeles 
County Board of Supervisors with the ob- 
ject of affording relief to contractors who 
are hard pressed by priorities or shortages. 
The new set-up permits builders to substi- 
tute construction materials if they can show 
that such substitution will meet public 
health, welfare and safety requirements. The 
ruling emphasized that the changes will al- 
low no letting down in standards of work- 
manship. 








Chicago Region Has "'Tre- 
mendous Urge to Build" 


3uilding permits issued in the Chicago 
region, including the city and ninety-one su- 
burban towns and four zoned counties, dur- 
ing October, totaled $11,281,762 this year, 
as against $12,331,247 last; in Chicago alone 
$3,637,795 this and $4,448,675; and in the 91 
suburban towns, $6,070,990 against $6,838,- 
948. October residential permits amounted 
to: Region, $8,464,566; Chicago, $2,199,860; 
suburbs, $4,787,889—as against, respectively, 
$6,948,637, $1,664,595, and $4,320,083 in Oc- 
tober last year. “Here is no deplorable fall- 
ing off,” says the Bell Savings & Loan As- 
sociation. “On the contrary, the seasonal 
decrease might account for more than this, 
especially with the heaviest October rainfall 
known since 1871 and sixteen days of rain. 
Home building throughout the Chicago 
region, in comparison with September, shows 
a falling off, with the exception of Du Page 
and Lake county reports; but in comparison 
with October a year ago it increased sub- 
stantially in every one of the six general 
divisions from which this survey receives 
reports—the suburban towns, the city, the 


zoned counties—increase being 22 percent. 
All things considered, the decrease from 
September is small, and shows a tremendous 
urge on the part of public and builder to 
go ahead and build.’ Remodeling and re- 
pairs in the suburban towns amounted in 
October to $393,300, which compares with 
$383,799 in October, 1940, and $406,489 in 
September of this year. Practically no re- 
strictions, as a result of priority regulations, 
have been placed on the issuance of permits 
throughout the region. Movements are 
under way to make building less difficult by 
liberalizing the building codes. 





Would Shorten Loan Terms 


Cora ‘GABLES, FLaA., Dec. 8.—The short- 
ening of maturities on home loans to per- 
sons enjoying high income at this time, was 
recommended to the United States Savings 
& Loan League in convention here by the 
economic policies committee of the League. 
Halsey R. Hanger, Dubuque, Iowa, chair- 
man of the committee, emphasized that ex- 
isting borrowers should be encouraged to 
pay ahead on their loans, and that local 
home lending institutions should consider 
adopting a loan plan, providing for a more 
rapid rate of amortization in the early years 
of the loan. The committee also recom- 
mended that a “drop payment” plan for 
loans which would provide for rapid amor- 
tization in the early years, and easing up 
of principal payments in later years should 
be worked out in detail and presented for 
next year’s savings and loan convention. 

“The long pull for adequate housing at 
reasonable prices is dark, but in the short 
run emergency you may find that the buying 
power of the Defense workers may gain 
slightly on the slower moving construction 
costs,” said George P. Comer, chief eco- 


nomic adviser of the anti-trust division of 
the Department of Justice. “In discussing 
cost and competition in housing today and 
tomorrow, there is a short answer in the 
vernacular, that costs will be plenty and 
competition little or none in the basic cost 
elements.” 

President Roosevelt in a message said: 
“For more than one hundred years, savings 
and loan associations and other thrift insti- 
tutions have been turning savings into 
homes. Each home has given an American 
family a ‘stake’ in its own country, and the 
broad home ownership which extends 
throughout this land today is one of the 
basic guarantees of its democratic exist- 
ence. You have the satisfaction of knowing 
that your work in past years has helped to 
make your country incomparably stronger 
in the face of threats from without and sub- 
versive movements from within. Fifth 
columns simply don’t penetrate the ranks of 
ordinary men and women who own their 
own homes.” 





Shelter Costs Unchanged 


MINNEAPOLIS, M1nn., Dec. 8.—The “real 
income” of Mr. aand Mrs. American Public 
during October failed to record an increas- 
ing rate of gain over the corresponding 
month of 1940, according to Investors Syn- 
dicate. At least a temporary ceiling has 
been reached, while prices continue their 
steady upward spiral. Food during Octo- 
ber cost $1.17; miscellaneous items were 
$1.11; clothing for men, women and chil- 
dren cost $1.07, and shelter costs were $1.02 
—all against $1 in October, 1940. The wage 


envelope contained $1.46 during October, 
salary checks were made out for $1.22; and 
farm earnings and business profits were 


$1.45—against $1 in October, 1941. 








This trailer house, which took S. J. Arnold, Kelso, Wash., two years to build, is 


fashioned from a Sitka spruce log. 


It is 22 feet long, and eight feet wide, 


and the ceiling is six feet, six, at one end, and seven feet, six at the butt end. 
The inside was finished with a foot adz, and the ceilings and walls are as smooth 
and slick as if they were planed with a precision tool. In the "kitchen" is a work 
shelf with a gasolene stove; a drop leaf table which will seat four comfortably, a 
cupboard for dishes and a closet for food. A ‘davenport," which is also a bed, 
is in the living room, a folding bed stands in the corner, a writing desk, a linen 
and clothes closet, a radio, a rocker, and an ice box complete the comforts, 
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Southern Hardwood Manufacturers 
Discuss Proposed Maximum Prices 


Dec. 5.—Executives 
of approximately one 
hundred southern hardwood mills were in at- 
tendance in the Gold Room of the Roosevelt 
Hotel here tonight at the invitation of the 
Office of Price Administration, to have pre- 
sented to them proposed ceiling prices for 
various species of southern hardwoods, and 
to discuss them with the OPA officials. The 
those in attendance was that 
due to present business conditions in this in- 
dustry and the equitable prices now in effect, 
no reason existed for forcing ceilings, but 
that if the national trend of Governmental 
affairs made it necessary to place top prices 
m various hardwoods, those that were pro- 
posed were too low and entirely unsatisfac- 
tory. 

Officially there was no action taken at this 


New Or.eans, La., 
and representatives 


consensus of 


meeting, but the data and suggestions pre- 
sented by the manufacturers were recorded, 
and a transcript of the meeting's proceedings 
will be taken to Washington for further 
and consideration by the OPA authori- 


OPA Executive Presents Proposals 


y scheduled as a day-time meet- 
was delayed until evening due to the 


here of the OPA representa- 





belated arrival 


tives, caused hy the grounding of planes in 
Washington by fog and bad flying condi- 
tions. Finally getting under way about eight 
o'clock, Peter A. Stone, price executive, lum- 


ber and 
fantind fy 


materials section, OPA, 
a statistician on one side and his 
and stenographer on the other, 
turned the meeting into a floor discussion, 
iter presenting a brief outline of the pur- 
pose of the 


building 


meeting and reading some of the 
asic ceiling prices that were proposed. 
Discussion from the floor flowed freely, 
and opinions were substantiated by individ- 
ual mill experiences, by production cost and 
other pertinent data, to show that the pro- 
posed ceilings, several dollars under present 
were too low. It was also 
read into the record that in several instances 
the proposed prices were less than the in- 
dustry prices that existed as far back as 
1926, notwithstanding the greatly increased 
t that time. 
The open forum was led off with expres- 


arket prices, 


Ss since 


ions by J. C. Allen, Link-Newcomb Mill & 
Lumber Co., Tchula, Miss., and Lee Rob- 
inson, of Mobile River Saw Mill Co., Mt. 
Vernon, Ala. Later in the proceedings, Mr. 
Robinson read a statement into the record, 


in which he set forth operation costs and 
other salient factors, to substantiate his con- 
tention that with the greatly increased costs 
due to higher wages, the higher cost of hard- 

with the  fast- 


dwindling supply, would make the proposed 


wood stumpage together 


prices ruinous to his and many other mills 
if they became effective. Mr. Robinson's 
statement will be submitted to members of 


an industry committee, to ascertain its reac- 
tion, before being released for publication. 
Other speakers not only produced their 
production cost figures, but stressed the fact 
that today’s stumpage values were extremely 
high in comparison with those of only a short 


time ago, that evidently this higher value 
had not been given consideration in setting 
the proposed prices, and that stumpage cost 
was more or less regulated today by the sale 
of timber from the National forests by the 
Government. It was pointed out that in ask- 
ing for bids on this timber; the Govern- 
mental invitation usually contained a mini- 
mum price under which no bid would be 
considered. As a result, all timber-owners— 
those with tracts of thousands of acres as 
well as the small wood-lot farmer—were ex- 
pecting to receive the same high return from 
their stumpage. 


OPA Will Select Committee for 


Discussion 


After than four hours’ discussion, 
Mr. Stone assured these manufacturers in at- 
tendance that every fact and factor would 
be given consideration in Washington by 
the proper authorities, and that his recom- 
mendations would be made to his “higher- 
ups” in OPA. Mr. Stone did not indicate 
what these recommendations might be, but 
did say that before any definite or official 
action on southern hardwood ceiling prices 
was taken, the entire matter would be dis- 
cussed again by him with a representative 
committee selected from the representatives 
of southern hardwood mills. Due to a re- 
cent ruling made in Washington, it was not 
possible for Mr. Stone to appoint this com- 
mittee tonight, as all names of men who are 
considered for such committees must now 
be submitted to the legal department of the 
Department of Justice for an official release 


more 
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hefore committees can be named or their 


meetings sanctioned. 


Industry Representatives Who 
Attended 


Among those who attended this meeting, 
many of whom participated in the open 
forum discussion, were: 

W. R. Jones, The Mengel Co., Louisville, 
Ky.; K. L. Emmons, Mississippi Valley 
Hardwood Co., Memphis, Tenn.; Mr. Miller, 
Holly Hill Lumber Co., Holly Hill, S. C.; 
Mr. Flack, Cathey-Flack Hardwoods, 
Montgomery, Ala.; W. M. Camp and W. D. 
Williams, Camp Manufacturing Co., Frank- 
lin, Va.; O. B. Hayes, Richmond Cedar 
Works, Norfolk, Va.; Kmmett Vaughan, 
Vestal Lumber & Manufacturing’ Co., 
Knoxville, Tenn.; J. Ik. Stone, Nacogdoches, 
Tex. John jailey, Kastman-Gardiner 
Hardwood Co., Laurel, Miss.; Homer Hays, 
Wilson Lumber Co., Perry, Fla.; Herbert 
Moss, Tremont Lumber Co., Rochelle, La.; 
Oswald Lightsey, Lightsey Bros., Miley, 8S. 
C.; B. L. Hendricks, Hendricks Mill & 
Lumber Co., Estill, S. C.; L. C. Blades, 
Foreman-Blades Lumber Klizabeth 
City, N. C.; R. W. Fullerton, Bradley 
Lumber Co., Warren, Ark.; John Irvin, 
Fordyce-Crossett Sales Co., Fordyce, Ark.; 
John Avery, Frost Lumber’ Industries, 
Shreveport, La.; Hobart Manley, Reynolds 
& Manley Lumber Co., Savannah, Ga.; H. 
L. Morris, Thomas-Little Lumber Co., 
Quincey, Fla.; V. M. Bennett, Woods Lumber 
Co., Memphis, Tenn.; A. W. Henderson, 
Angelina Hardwood Co., Keltys, Tex.; F. 
T. Dooley, Brinkley, Ark.; J. B. Edwards 
and Parrish Fuller, Hillyer-Deutsch-Ed- 
wards Co., Oakdale, La.; Mr. King and Mr. 
Stapleton, King-Kdwards-Fuller Co., St. 
Francisville, La.; Mr. Hallett, Hallett Mfg. 


Co., 


Co., Mobile, Ala.; W. W. Kellogg, Kel- 
logg Lumber Co., Monroe, La., and Floyd 
McGowin, W. T. Smith Lumber Co., Chap- 
man, Ala. 


Also in attendance were Ralph M. Hill, 
of National Oak Flooring Manufacturers’ 
Association; Ed. R. Linn, of Southern Hard- 
wood Producers (Inc.), and C. H. Clenden- 
ing, of Appalachian Hardwood Manufactur- 
ers (Inc.). 


Southern Pine Ceiling Price Amend- 
ments Are Asked 


New Orveans, La., Dec. 6.—Meeting by 
invitation of the Office of Price Administra- 
tion, more than one hundred representatives 
of southern pine mills held an open forum 
discussion with Peter A. Stone, price execu- 
tive, lumber and building materials section, 
OPA, here today. While emphasis was 
placed on certain factors pertaining to the 
ceiling prices on car and railway materials, 
other changes contained in Amendment No. 
2 to Price Schedule No. 19, Southern Pine 
Lumber, were discussed, and certain recom- 
mendations made to Mr. Stone. 

It was recommended that OPA give con- 
sideration to the removal, as an extra on 
car material, of the present $5 “for final in- 
spection at the point of destination, rather 
than at the shipping point,” and adding this 
same amount to the present ceiling prices for 
the lumber, permitting the final inspection to 
he made at either destination or shipping 
point as before. 

It was further recommended that, due to 
the fact that car material lumber orders do 
not always follow the grades and specifica- 
tions as issued by the Association of Amer- 
ican Railroads, and that many items ordered 


“do not closely correspond” to specifications 
contained in AAR rules so that a maximum 
price can be determined in the manner now 
prescribed by the price schedule, an addi- 
tional 10 percent of the selling price be al- 
lowed to meet extras—and that in the event 
this 10 percent will not be sufficient to cover 
the manufacturing cost of extras, these spe- 
cial orders be specifically referred to the 
OPA for special consideration and price. 

It was pointed out to Mr. Stone that the 
industry had been given to understand there 
would be no ceiling prices set on car ma- 
terial, due to its more highly specialized 
manufacture and rigid specification, but that 
in order to give the railroad companies and 
car shops a plentiful supply of this- vitally 
needed lumber and not curtail its production 
by reason of having prices set at a level 
lower than manufacturing costs, it would be 
necessary that OPA take all of the highly 
specialized factors of this product into con- 
sideration. It was also pointed out that car 
material is a very small portion of the output 
of southern mills, estimates from the floor 
averaging from 1% to 2 percent. 

The reduction of the allowable extra for 
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mixed-car or mixed-truck shipments, from 
$2 to $1 per thousand feet, as provided in 
this Amendment No. 2, also came into the 
discussion very prominently. It was shown 
by several manufacturers that their cost of 
handling mixed shipments was decidedly 
higher than the allowance. One company’s 
representative cited cost figures obtained 
from several of its mills, showing such cost 
ranged from $2.50 up as high as $6.50 per 
thousand feet. A majority of the manufac- 
turers present today, that voiced their opin- 
ions on this subject, were emphatic in their 
denouncement of this reduction, declaring 
that the opportunity of making all ship- 
ments into mixed car shipments in order to 
obtain this extra was not being abused, and 
that they had evidence this $1 taken from 
their selling price was not being passed on 
as a saving by the retailer to his customers. 
It was unanimously agreed by the manufac- 
turers that the $2 extra charge should be re- 
turned to the price schedule. 

Several other changes included in Amend- 
ment No. 2 were touched on by the speakers, 
in order to get their opinions into the official 
record of the proceedings. Printed copies of 
the amendment, including prices, allowances 
for extras, and weights of southern pine to 
be used in computing transportation costs, 
were supplied to all attending the meeting 
by the Southern Pine Emergency Defense 
Committee. 

Leading in the various discussions from the 
floor, and in the submission of production 
cost figures and other data, were Herbert 
Moss, Tremont Lumber Co. of Rochelle, 
La.; John Avery, of Frost Lumber Indus- 
tries, Shreveport, La.; L. O. Crosby, Sr. and 
L. O. Crosby, Jr. of Goodyear Yellow Pine 
Co., Picayune, Miss. Others participating in 
the discussions were J. K. Herndon, of Kirby 
Lumber Co., Houston, Tex.; Arthur Temple, 
of Southern Pine Lumber Co., Texarkana, 
Tex.; C. E. Klumb, Southern Lumber Prod- 
ucts Co., Crystal Springs, Miss.; Putnam 
Lumber Co., Shamrock, Fla.; Mr. Dierks, of 
the Dierks Lumber & Coal Co., Kansas City, 
Mo.; McKnight Lumber Co.; W. M. Camp, 
Camp Manufacturing Co., Franklin, Va. and 
W. J. Yardley, Sabine Lumber Co., St. 
Louis, Mo. 





Announces Asphalt Maxima 


The Office of Price Administration has 
announced, effective Dec. 12, Price Schedule 
No, 45, Asphalt or Tarred Roofing Prod- 
ucts, setting specific ceiling prices that may 
be charged by manufacturers for all stand- 
ard asphalt or tarred roofing products sold 
in the eastern area, while maximum prices 
on non-standard items sold in that area may 
not be above levels prevailing on June 29, 
1941. The schedule applies to the Eastern 
area the shipping points, freight equalization 
system and allowance methods presently in 
effect in the asphalt or tarred roofing prod- 
ucts industry, including the customary prac- 
tice of free deliveries in free shipping zones. 
Specific ceiling prices are not set for the 
Pacific Coast area, although maximum 
prices for delivery in that area (Oregon, 
Washington, Idaho, Utah, California, Ne- 
vada and Arizona) are set at levels pre- 
vailing on July 2, 1941. It is planned to 
invite Pacific Coast manufacturers to a meet- 
ing in the near future with a view to includ- 
ing a specific set of Pacific Coast maximum 
prices. 
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Government Housing Program 
Expands to Meet War Needs 


Wasuincton, D. C., Dec. 8.—Likelihood 
that lumber mills may be forced by war con- 
ditions to ship greater amounts of lumber 
and timber products by rail and truck was 
seen in Washington. Use of ships for sup- 
plying the armed forces in the Far East 
will doubtless intensify present space short- 
age. At the same time, increased costs 
brought about by movement of lumber by 
rail or truck fleet, in the light of price 
schedules on lumber, were being studied by 
price officials. According to the Maritime 
Commission, the requirements of the armed 
forces and war production will continue to 
have first call on shipping space, and in this 
connection there will be no considerable 
change in the present method of operations 
in intercoastal traffic. In the lumber indus- 
try, this has meant that no priorities for 
shipping space have been allocated in the 
past, and it is now announced for January 
there will be no priorities for eastbound 
lumber, and that “shippers desiring space for 
January shipments should make their own 
arrangements with carriers in this service.” 
The Maritime Commission pointed out that 
175 ships, with a gross tonnage of approxi- 
mately a million and a quarter tons, have 
been turned over to the armed forces, and 
that the effects of this diversion have not 
been too severe. Despite the fact that a 
transportation shortage is not expected, it 
was said that transportation facilities will 
become tighter within the next year, with 
the result that the principal emphasis will 
be on the movement of vital materials. It is 
possible that lumber for less _ essential 
civilian needs will be placed in a less favor- 
able position. Greater use of heavy motor 
trucks is probable. 


New Housing for War Workers 

With the production program now directed 
toward maximum output to insure victory, 
construction will be stepped up considerably, 
with construction of new plants for war ma- 
terials, and with expansion of existing fa- 
cilities. The Priorities Division announced 
addition of seven new Defense housing 
areas, as well five towns in Alaska, two in 
Puerto Rico, and one each in Hawaii and 
the Virgin Islands. The seven towns in 
continental United States are as follows: 
Sebring, Fla.: Moultrie, Ga.; Ballinger, 
Coleman and Stamford, Tex.; Duluth, 
Minn., and Superior, Wis. Dwellings are 
to be constructed in five Alaskan towns— 
Anchorage, Fairbanks, Ketchikan, Kodiak 
and Sitka. The Public Buildings Adminis- 
tration announced the award of housing con- 
tracts as follows: Meridian, Miss., 100 
homes, to Perry Construction Co., Philadel- 
phia, Miss., $402,308: Connersville, Ind., 
300 homes, to James I. Barnes Construction 
Co., Logansport, Ind., $1,126,900: East 
Paterson N. J., 100 homes, to Andrew 
Christensen & Son (Inc.), and A. A. La- 
Fountain (Inc.), of Elizabeth, N. J., $363,- 
450, and Panama City, Fla., 150 homes, to 
J. L. Ewell, Lakeland, Fla., $412,890. 

United States Housing Authority hous- 
ing contract awards were announced as fol- 
lows: Boro Township (Vanport), Pa., 125 
homes, to John W. Ryan Construction Co., 
(Inc.), New York City, $532,855; Alex- 
andria, Va., 15 experimental units (pre-cast 


concrete slab walls, concrete floors and 
roofs), to George D. Perry, Old Point Com- 
fort, Va., $57,650; West Mayfield Boro 
(Beaver County), Pa., 170 units, to J. O. 
3urgwin and Co., Pittsburgh, Pa., $724,363. 

President Roosevelt approved USHA 
loans aggregating $5,936,400 for construction 
of 1,315 low-rent homes in eight slum clear- 
ance projects in four cities. The loans in- 
clude $3,605,400 for 741 homes in Kansas 
City, Mo.; $359,100, 90 homes, Union City, 
Tenn.; $711,900, 146 homes, Washington, 
Pa., and $1,260,000, 338 homes, Winston- 
Salem, N. C. 

Low-rent housing project contracts were 
awarded as follows: Chicago, IIl., 586 homes 
(including administration and community 
buildings), to S. N. Nielsen Co., Chicago, 
$2,478,470; Daytona Beach, Fla., 66 units, 
to Langston Construction Co., Orlando, Fla., 
$186,500; Toledo, O., 195 units, to The A. 
Bentley and Sons Co., Toledo, $730,000; Los 
Angeles, Calif., 184 homes (also adminis- 
tration-community building), to Edward 
Paul Dentzel, Beverly Hills, Calif., $386,- 
931, (wood frame, stucco and wood ex- 
terior ). 


USHA Projects Given Higher 
e _ J 
Priority Ratings 

Wasuincton, D. C., Dec. 10.—High pri- 
ority ratings for the completion of United 
States Housing Authority projects now un- 
der construction were assigned in a letter 
of intent to Administrator Nathan Straus, 
of the USHA, from Donald M. Nelson, di- 
rector of priorities. The priority assist- 
ance affects projects involving 7,042 dwell- 
ing units, representing $28,886,000 worth of 
contracts. 

Formal project rating orders, assigning a 
preference rating of A-9 to necessary ma- 
terials, are to be issued in favor of 26 proj- 
ects which are at least 50 percent complete. 

Specifically, the cities affected are as fol- 
lows: Arizona—Phoenix, and Ohenix: Flor- 
ida—Sarasota: Illinois—Alexander County, 
Danville, Granite City, Henry County, Pe- 
oria, and Springfield; Massachusetts—Law- 
rence: New York City, N. Y.: North Caro- 
lina—High Point and Kinston; Puerto Rico 
—Mayaguez; Pawtucket, R. I.; Waco, Tex., 
and Wheeling, W. Va. 

An A-10 rating will be assigned to other 
projects in orders affecting construction in 
Clarksdale, Miss.: Anaconda, Mont.; Ports- 
mouth, Ohio: and Providence, R. I., which 
are less than 50 percent complete, but where 
the foundations have been completed. 








Denver to Relax Code 

Denver, Coto., Dec. 8.—Relaxation of 
rigid restrictions in Denver's building code, 
so construction may continue in the face of 
drastic shortages of certain building mate- 
rials, are being mapped. Denver has been 
designated a Defense area, the only one in 
the State. The Denver code admittedly is 
one of the strictest in the nation, and many 
builders long have complained that its pro- 
visions could be relaxed without injury to 
home purchasers. 
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prominent Olympia, 
Wash., lumberman, has been elected presi- 
dent of the Thurston County Taxpayers’ 
\ssociation. 


Russell Bordeaux, 


Schafer of Montesano, Wash., 
a prominent Grays Harbor fam- 
and lumbermen, called 
Dec. 2. He reported for duty 
Lewis, Wash. 


Maurice 
member of 


ily of loggers Was 
into the army 


at lort 


Wood chopping and log sawing will be 
entertainment features of 
the Western Sportsmen's Show to be held 
i Civic Auditorium at 
May 23 to 31, 1942. 


included in the 


San Francisco, 


The Shaw Lumber Co., Klamath Talls, 


Ore., will erect a one-story L-shaped, box 
factory with an area of 28,000 square feet 
at the west end of Tower Bridge, opposite 
Sacramento, Calif. 


Carl G. Uppman, Pacific Millwork Com- 


Tacoma, Wash., was in charge of 
festivities for the Washington 
State College-Texas A. & M. football game 
played in the Evergreen Bowl, Tacoma, 
Dec. 6. He is president of the Tacoma 
Washington State College Alumni Associa- 


t 


Donald Doud, of the Defiance Lumber 
Co., Tacoma, Wash., has been elected to the 
hoard of trustees of the Tacoma Country & 
ib. Nelson S. Perkins, engineer for 
he Douglas Fir Plywood Association, was 
he greens committee. J. E. Mor- 
ant general manager of the Weyer- 
user Sales Co., is a retiring member of 


oard of trustees. 
\ welcome caller at the Boston office of 
\MERICAN LUMBERMAN on Dec. 3° was 
t \llison, executive head of the Argen- 


Lumber Co. (Ltd.), of Morin Heights 
P. Q., 60 miles north of Montreal. The 
siness s estallished 535 years ago but 
: tly taken over by new owners 
Mr. Allison. The company op- 

rates both hardwood and spruce mills. 
Mikkelsen, manager of the millwork 


a department of Auburn Lum- 
Company, Auburn, Calif.. was elected 

t r the National Ski Association 
at a recent meeting of the Cali- 


Ski Association held in Yosemite 
Mikkelsen is a former member ski 

the United States and twice 

ber of Olympic teams representing 

H. R. Munro of H. R. McMillan Export 
( Ltd Vancouver. B. C., was a Bos- 
itor recently. He had just opened 

c in New York for his company and 
t H. Sheridan as manager. 

S long been associated with 
harge of its Seattle office. 

or t mpany is the director 

‘ e Merchant Shipping (Ltd.), and 
the « ti stationed at Montreal. 
ted schooner, Marie Stewart, 

was wrecked on the Maine coast, has 


been purchased by the Shepard & Morse 


Lumber Co., Boston, refloated, and last week 
was towed to a New Jersey shipyard for 
reconditioning, and will be ready for lum- 
ber service about Jan. 1. Of the five large 
intercoastal ships owned and operated by the 
Shepard Steamship Co., one was wrecked 
on the Mexican Pacific coast, two were sold 
into war service, and the remaining two are 
operating under foreign charters. 

Fermor S. Cannon, Indianapolis, president 
of the Railroadmen’s Federal Savings & 
Loan Association, was elected president of 
the United States Savings & Loan League 
at the annual convention, Dec. 4, at the 
Miami Biltmore. He Paul Endi- 
cott, Pomona, California. Other officers 
chosen include Ralph H. Cake, Portland, 
Ore., first vice president: John F. Scott, 
St. Paul, Minnesota, second vice president ; 
and H. F. Cellarius, Cincinnati, Ohio, sec- 
retary-treasurer, re-elected for the forty- 
fifth time to this office. 


succeeds 





Chicago Technical College 
Has New Quarters 


In celebration of its thirty-eighth year, 
Chicago Technical College has occupied new 
quarters at 2000 South Michigan Avenue in 
Chicago. The new school is a_ three-story 
fireproof structure of outstanding appear- 
ance, as can be seen from the accompanying 
illustration. The building contains 40,000 
square feet of floor surface, all devoted to 
school purposes. 

For thirty-eight years has 


the college 
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Entrance to the new home of Chicago Tech- 
nical College, Chicago 


offered courses of training in building con- 


struction, blue print reading, estimating, 
architectural drafting, etc. In the Chicago 
area many building tradesmen take spare 


time courses at the college in day or evening 
classes, while men living at a distance get 
their training through home study. Full 
time courses leading to technical degrees are 
also offered, 
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W. W. Woodbridge, secretary-manager of 
the Red Cedar Shingle Bureau, Seattle, 
Wash., has just returned from Washington, 
D. C., where he has been working with W. 
D. Richardson, Washington representative, 
and contacting various Government depart- 
ments for the past six weeks. Since leaving 
Seattle last August, Woodbridge has visited 
Defense centers in California, Texas, South- 
eastern points and Atlantic coast cities. He 
spent one week in a hospital at Washington, 
D. C., and wishes his friends to know he 
is fully recovered. 





Lumber Wholesaler Recuperating 
from Auto Accident 


STATESVILLE, N. C., Dec. 10.—Friends of 
P. M. Barger, head of the P. M. Barger 
Lumber Co., of Statesville, will be glad to 
learn that Mr. Barger is on the road to re- 
covery from an automobile accident 
tained recently. He and Mrs. Barger had 
been on a several weeks’ trip, visiting some 
of the mills and 
spending time first at 


SUs- 


Hot Springs, Ark., 
and later at Battle 
Creek, Mich. Mr. 


Barger had left Mrs. 
Barger in Battle 
Creek for a longer 





P. M. BARGER, 
Pp. M. Barger 
Lumber Co., 

Statesville, N. C. 





stay, and was within 
50 miles of States- 
ville, about 10 miles 
north of Elkin, N. C., 
when the accident 
occurred. He was 
braking for a curve 
when one or more of the brakes evidently 
locked and threw the car into an embank- 
ment. X-rays revealed that one knee was 
badly crushed or fractured, and several cuts, 
not of a serious nature, were sustained on 
his face. However, according to his son, 
Cecil Barger, of the Barger Millwork Co., 
the senior Mr. Barger is recuperating 
nicely. 








Retail Yard Changes 


Int.—Paul Presley, for the past 
two years salesman for the E. C. Robinson 
Lumber Co. here, has been appointed man- 
ager of the company’s local yard. 

Wis.—New manager of 
Lumber Co. here is T. L. 
comes to Clintonville from 


SALEM, 


CLINTONVILLE, 
the Fullerton 
Laursen, who 
Ashland, Wis. 

Cotorapo City, TEex.—Griffin Fields is 
the new manager of the Burton-Lingo Co. 
at Colorado City. 

Paterson, for 


LAKEPORT, CALiF.—R. C. 
the past thirteen years manager of A. F. 
Stevens Lumber Co. here, has been promoted 
to the main plant at Healdsburg. Roy Brog, 
who has been in the local yard for some 
time, was appointed manager. 
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New Washington Plywood Plant 
Begins Operation 


Port ANGELES, WasH., Dec. 6.—The 
Peninsula Plywood Corp. will dedicate its 
new $750,000 plywood mill here Dec. 13, ac- 
cording to John Roberts, president of the 
company. The plant, he said, has just started 
production. Roberts said that the company 
would hold an open hose the afternoon of 
Dec. 13. The plant is now working one 
shift, but intends to go on a_ three-shift 
basis employing 300 men as soon as_ pos- 
sible, according to Manager Robert Sand. 





Washington Forester Receives 
Air Corps Commission 


SEATTLE, Wasu.. Dec. 8.—Harold Hill 
Jones, Jr., of Seattle received his “Wings” 
and commission as a pilot in the U. S. Army 
air corps at Kelly Field on Aug. 15. He 
is now on the army reserve list and _ this 
winter is flying in Africa for Pan-American 
Airways. 

Mr. Jones is a graduate of the College of 
Forestry, University of Washington, class 
of 1939 and before entering training in the 
Army air corps was employed by the Wash- 
ington Forest Fire Association and the Na- 
tional Park Service. 

His father, Hill Jones, is a well known 
logging engineer at present employed by the 
state of Washington as assistant to the state 
forest supervisor. He is a veteran of World 
War I, having served in France as Captain 
of the 52nd Field Artillery Brigade of the 
27th division. Before coming to Seattle he 
was a logging operator in British Columbia. 





West Coast Lumbermen 
Ponder Future 


SevrtLe, WasuH., Dec. 10.—‘*What’s 
ahead for the lumber industry” was asked 
of many prominent lumbermen here today, 
in an effort to look into the immediate fu- 
ture of the Pacific Northwest's largest pay- 
roll. While opinions and conjectures dis- 
agreed, in many instances, war with Japan 
already is greatly affecting business. 

Blackouts have cut production through 
elimination of second and third shifts; this 
is particularly felt by shingle mills. Ordi- 
nary transportation and business activities 
are being restricted to daylight hours. 

Coastwise shipping was immediately af- 
fected by the outbreak of war. Steamship 
companies have withdrawn all quotations. 
Loading of ships continues, but sailing or- 
ders are indefinite. Some believe coastwise 
and intercoastal lumber shipping will be en- 
tirely eliminated or at least greatly reduced. 
Marine insurance yesterday jumped from 
7'5 cents to $1 on intercoastal ships, with 
further increases in both freights and insur- 
ance probable. It is also possible that the 
Government may take over all Pacific ships. 

Opinion is that the railroads are well pre- 
pared to handle larger business resulting 
from diversion of ships. They did well with 
the peak volume in October. As for rail- 
road buying, some declare this will be in 
considerable volume. Others think what- 
ever buying is done will develop slowly. 
One informant declared the railroads pro- 
gram calls for the building of 100,000 cars 
and, due to steel shortage, lumber will be 
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used as much as possible. In any event, 
the railroads will soon be buying structural 
items for bridges. 

Residential building will be drastically 
curtailed by public sentiment, some lumber- 
men think. Yard stock orders will be much 
reduced because of priorities. First imme- 
diate effect of the Japanese attack has been 
a strengthening in structural items, which 
are very difficult to buy. It is understood 
the Government will shortly place orders 
for 800,000,000 feet of lumber for some 
twenty cantonments, half of which will go 
to the Pacific Coast, and the rest to southern 
mills. The Government now has a_ stock 
pile of about 100,000,000 feet with western 
mills. Green dimension will have to be used, 
and good supplies are on hand. Government 
business is looming biggest in the market 
picture. Orders are expected to be delivered 
by water and rail. California lumber may 
go entirely by rail. 
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Employees Benefit from New 
Retirement Plan 


New York, N. Y., Nov. 19.—Frank W. 
Rowe, general purchasing agent of Johns- 
Manville Corporation for 23 years is among 
the first to retire under the company’s new 
retirement plan. Mr. Rowe’s retirement was 
announced with those of eleven other veteran 
employees throughout the country. 

Since the plan went into effect July 1 of 
this year, 96 percent of Johns-Manville em- 
ployees eligible to participate have signed up. 
The plan is voluntary and provides for a re- 
tirement income at the age of 65 for all em- 
ployees on the regular payroll two or more 
year who sign up, regardless of what they 
earn per year. Under the plan, employees 
who have had ten or more years’ service are 
also entitled to consideration for retirement 
if permanently incapacitated. 


President of Lumber Company Announces 
important Personnel Changes 


Ralph J. Hines, president of Edward 
Hines Lumber Co., recently announced the 
resignation of Charles J. Pettibone, mana- 
ger of the Company’s Oregon Ponderosa 
Pine manufacturing operations, because of 
ill health. Mr. Pettibone will be succeeded 
as general manager, on January Ist, by E. T. 
I’, Wohlenberg, who will have as his assist- 
ant W. P. Marsh, formerly sales manager 
at Hines, Oregon. 

Mr. Hines in making the announcement 
said, “It is with sincere regret that we an- 
nounce the retirement, due to ill health, of 
C. J. Pettibone, general manager at Hines, 
Oregon, and a Hines veteran of thirty-five 
years’ service. 

““C. J.” as he was affectionately known 
throughout the organization, started with our 


» 

Left to Right: 
E. T. F. WOHLEN- 
BERG, 
Appointed General 
Manager, 
Hines, Ore. 
CHARLES J. 
PETTIBONE, 
Resigning Jan. 1, 
Hines, Ore. 

Ww. P. MARSH, 


Appointed Asst. 
Gen. Mer., 


Hines, Ore. 


Company in our Southern operations and 
subsequently went to Oregon in 1929. There 
he guided the building of our modern Pon- 
derosa Pine Mill and skillfully managed the 
whole operation throughout the difficult 
period brought about by the depression. It 
is to men like ‘C. J..’ who steadfastly held 
to the ideals laid down by our founder, Ed- 
ward Hines, that we are indebted for a price- 
less heritage. 

“Today the Company, standing on the 
threshold of its second fifty years, is in a 
splendid position—an accomplishment that 
speaks volumes for Hines veterans.” 

Mr. Wohlenberg, who will take over, has 
had wide and varied experience that will be 





most valuable to the Hines organization. 
3orn in Lincoln, Neb., and educated in the 
Lincoln public schools, Mr. Wohlenberg at- 
tended the University of Nebraska studying 
forestry and engineering. He received his 
3achelor’s degree in 1912 and his Master of 
Forestry degree in 1913. During that same 
year he entered the U. S. Forest Service as 
Forest Assistant and became Forest Exami- 
ner in 1916. 

Volunteering for the U. S. Army in May, 
1917, Mr. Wohlenberg became second lieuten- 
ant in the 10th Engineers and sailed for 
France, arriving there Sept., 1917. With 
the rank of Captain he returned to the 
United States in 1919 and began work with 
the Douglas Fir Industry, whose interests 
absorbed his time up until 1922. In July, 





1922, he was appointed Valuation Engineer 
in the Timber Section of the U. S. Treasury 
Department. He held that position until 
December, 1937. Since then he has been 
Principal Forester in charge of private for- 
estry work in the United States Forest Serv- 
ice covering six Western regions. 

Mr. Marsh, who has been promoted to the 
position of assistant manager, has been with 
the Hines organization as sales manager in 
Hines, Oregon, since March, 1935. Before 
coming with Hines he had many years ex- 
perience in lumber, holding the position of 
sales manager with both the Quincy Lum- 
ber Co. of Quincey, California and the South- 
west Lumber Mills at McNary, Ariz. 
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What the Associations Are 
Planning and Doing 


Hardwood Association 
Issues Rules Book 


The latest issue of the National Hardwood 
Lumber Association’s “Rules for the Meas- 
urement & Inspection of Hardwood Lumber, 
Cypress, Veneers, and Thin Lumber”, dated 
January, 1942, has just been published by 
that body. As heretofore, this includes the 
revisions adopted at the annual meeting. 

Sections of the book include an outline 
of the inspection service, inspection fees, 
service to non-members, the original Na- 
tional inspection regulations, reinspection 
regulations and guarantee, general instruc- 
tions, methods used in applying inspection 
rules, and all other information necessary 
for the inspection of the species covered. 

Interested persons may obtain a copy of 
this booklet by addressing the association 
offices at 59 East Van Buren St., Chicago. 
\ remittance of 25c should accompany the 
order. 


National 





New Hampshire Retailers Meet 
War Conditions 
Mancuester, N. H., Dec. 4.—The thir- 
teenth annual meeting of the New Hamp- 
shire Retail Lumbermen’s Association was 
held here today at the Hotel Carpenter with 
President Jason T. Bickford of Nashua di- 
recting both the business and social fune- 
tions. At the business session in the after- 
noon I. Alfred Janvrin of Hampton was 
chosen president for 1942; Stephen M. Si- 
monds of Lisbon, vice president; Earle F. 
Boutwell of Concord, treasurer, and Mau- 
rice J. Tarr of Exeter, secretary. 
Speakers at this business session included 


Northern Hardwood 


MINNEAPOLIS, Minn., Dec. 3.—‘Stocks are 
not plentiful at hardwood mills, and it is dif- 
ficult to buy some species, grades and sizes,” 
T. T. Jones, chairman of the statistics com- 
mittee of the Northwestern Hardwood Lum- 
bermen’s Association, told members of the 
organization at their annual convention today. 
The session was held at the Hotel Radisson 
and was the fifty-third yearly meeting. 

\n address by retiring President T. E. 
Youngblood and election of officers were the 
other highlights of the convention. L. S. 
Clark was elected president to succeed Mr. 
Youngblood. KF. H. Peschau was chosen 
vice president, D. F. O’Leary treasurer, and 
A. FF. Wellsley, secretary. Mr. Youngblood 
was elected chairman of the board of arbitra- 
tion, which includes N. C. Bennett, H. B. 
Sutton, H. FE. Cornelius and H. Kramer. 

Reports were read by Mr. O'Leary, Mr. 
Bennett, chairman of the board of arbitra- 
tion; L. S. Tuttle, chairman of the member- 
ship committee; Mr. Wellsley, chairman of 
the traffic committee, and C. C. Campbell, 
chairman of the program committee. Messrs. 
Bennett, Jones and Sutton comprised the 
nominating committee. A committee was ap- 
pointed to obtain a hardwood panel, showing 


the retiring officers, who discussed the effect 
of the Defense program upon the retail dis- 
tribution of lumber in the State, for indus- 
trial and housing purposes, while James F. 
Luby of Boston and Reginald W. Holt of 
Rochester, N. Y., field representatives of 
Northeastern Retail Lumbermen’s Associa- 
tion discussed modern merchandising meth- 
ods by retail dealers, when so large a_ per- 
centage of lumber consumption is coming 
directly or indirectly from Defense activi- 
tics. 

Following the banquet in the evening, the 
guest speaker was Prof. Daniel M. Mc- 
Daniel, professor of economics at Dart- 
mouth College. He discredited the proposi- 
tion that we can have “Business as usual” 
if the demands for adequate armaments and 
preparedness at home, plus the lend-lease 
program in support of the democracies 
abroad as they oppose the aggressors, are to 
be fully met. He made it clear that sacri- 
fices would have to be made by everyone, by 
labor as well as by business and manage- 
ment, and if inflation is to be avoided there 
must be price control under a many-sided 
program that should be applied to agricul- 
ture as well as to wages. 

On this score he declared that “Already 
the rate of rise in prices is greater than that 
during the 1914-1917 period.” He urged 
public saving, the purchase of Government 
bonds, and a sane but adequate tax program 
as a means to combat the threat of inflation. 

Paul S. Collier of Rochester, N. Y., secre- 
tary-manager of Northeastern Retail Lum- 
bermen’s Association, reviewed the status of 
the retail dealer in the current emergency, 
as concerned with the Wage and Hour Law, 


Men Review Market 


different hardwood samples, to be displayed 
in the forestry building on the University of 
Minnesota’s agricultural campus in St. Paul. 

“About the only hardwood item easy to 
obtain is southern oak,” Mr. Jones averred. 
He said he believed that quotations on cer- 
tain species and items were likely to be re- 
vised upward. 

Retiring President Youngblood reviewed 
the history of the association in some detail, 
recalling that it was organized in 1889. 
Among the organization's accomplishments 
he cited the adoption of specific grading 
rules, the appointment of a committee on 
reforestation and the passage of an amend- 
ment to the State constitution inaugurating 
the growing of new forests in the State. Mr. 
Youngblood paid tribute to the work of Mr. 
Jones in reviving the Concatenated Order of 
Hoo-Hoo, and reminded his listeners that 
seven of 18 presidents of the Twin City Hoo- 
Hoo club had been members of the Hard- 
wood association. 

Silent tribute was paid Jack Hayden, 
former secretary, who died a year ago. A 
buffet supper and entertainment followed the 
business meeting, 


December 13, 1941 


with selling regulations, priorities, price ceil- 
ings, and the ban upon residential construc- 
tion in the cost bracket above $6,000. The 
ban upon installment buying and selling, he 
said, was another regulatory feature that 
should be carefully studied. The distributor 
of lumber was never faced by more baffling 
problems than have come to him during the 
past year, and eternal vigilance in manage- 
ment is a “must” in meeting them. 





Chicago Furniture Manufacturers 
Choose 1942 Officers 


Heading the Chicago Furniture Manufac- 
turers’ Association for 1942 will be Fred W. 
Niemann, president, and George Bauer, vice 
president, both of whom are principals in 
firms which have been active in the Chicago 
group almost from its establishment 53 years 
ago. Re-elected as treasurer was Ole Gul- 
licksen, head of Churchill Cabinet Co., and 
as secretary, E. C. Snyder of the Chicago 
Furniture Forwarding Co. 

Prior to introducing the speaker, Major 
Norman Allen Imrie, author and editor, who 
concluded the evening’s program, lights were 
lowered and the new film of the American 
Walnut Manufacturers’ Association was 
shown by Burdett Green. Major Imrie then 
talked entertainingly on “This Bedeviled 
World,” and well justified his reputation as 
a noted humorist. 





Red Cedar Shingle Bureau Plans 
Quarter Century Convention 


SEATTLE, WaAsH., Dec. 8—Three well 
known figures in the lumber industry will 
be featured as speakers during the twenty- 
fifth annual convention of the Red Cedar 
Shingle Bureau in Seattle on Dec. 19. The 
meeting will mark a quarter century of ser- 
vice in the promotion of red cedar shingles. 

The convention will be one of the most 
important in the history of the shingle in- 
dustry, according to an announcement by 
W. W. Woodbridge, secretary-manager of 
the bureau, and will come at the conclusion 
of a banner year of shingle production. 

Speaking before the several hundred 
shingle manufacturers who will attend will 
be three trade association officials who are 
familiar figures in lumber circles—B. R. 
ellis, H. R. Northup, and W. C. Bell. Ellis 
is director of priorities for the National 
Lumber Manufacturers’ Association, and is 
regarded as the chief authority in the lum- 
ber industry on the all-important subject of 
priorities. Northup, as _ secretary-manager 
of the National Retail Lumber Dealers’ 
Association, is spokesman for the nation’s 
retail lumbermen and is well versed on all 
dealer developments. Bell, managing direc- 
tor of the Western Retail Lumbermen’s 
Association, heads up an active group of re- 
tail dealers in the northwestern section of 
the country, an area where much building 
is in progress. 

The annual report of Manager Wood- 
bridge will be presented in the form of an 
illustrated travelogue, and will highlight the 
association’s field education activities during 
the year. Many new and interesting de- 
velopments in the industry during 1941 will 
he covered in this report. 

Paul R, Smith, president of the bureau, 
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will call for reports from chairmen of the 
various committees which have been active 
during the year. He will also introduce a 
number of out-of-town guests, among them 
many of the bureau's staff of traveling field 
representatives who will be in Seattle for 
the meeting. 





Connecticut Dealers Celebrate 
Golden Jubilee 


New Haven, Conn., Dec. 3—The Lum- 
ber Dealers’ Association of Connecticut 
marked the 50th anniversary of its founding 
with a jubilee celebration this evening in the 
ballroom of the Hotel Taft, which was at- 
tended by more than 500 members and 
guests, which latter included President J. A. 
Detweiler of Rochester, N. Y., Secretary 
Paul S. Collier and field representatives 
James F. Luby of Boston and R. W. Holt 


from the Northeastern Retail Lumbermen’s 
Association, President Norman Mason and 
Secretary Willis Atkinson of the Massa- 


chusetts association, and a long list of whole- 
sale representatives from New York 
many New England centers. 

At the business session in the afternoon 
Arthur B. Iffland of John Iffland Co., Tor- 
rington succeeded J. Burton Smith of 
Bridgeport as president for 1942. Frank 
Davis of Davis & Bradford Lumber Co., 
Hartford was chosen Ist vice president and 
Rudolph I. Bailey of DeForest & Hotchkiss 
Co., this city, 2nd vice president. William 
J. Riley of Bloomfield and William P. Beach 


and 


of the Lampson Lumber Co., New Haven 
were reelected treasurer and secretary re- 
spectively. 

Trade problems and trends were thor- 


oughly discussed by William A. O’Hara, 
Johns-Manville, by Charles T. Hubbard of 
Hartford and by Messrs Detweiler, Collier, 
Luby and Holt of the Northeastern associa- 
tion, while Edwin L. Howard of Hartford, 
district manager of the priorities division, 
outlined the need for, also the effect of, pri- 
orities when applied to control of the flow 
of lumber to Defense and non-Defense pro- 
jects. The evening celebration was a fitting 
climax to a half century of activity by the 
association in its dealings with countless 
problems in the field of retail lumber dis- 
tribution. 





e s 
Coming Conventions 

Dee. 17—Quebec Province Wholesale Lum- 
ber Association, Queen’s Hotel, Montreal, 
Que. Annual. 

Dec. 18-20—Society of American Foresters, 
George Washington Hotel, Jacksonville, 
Fla. Annual. 

Dec. 19—Red Cedar Shingle Bureau, Wash- 
ington Athletic Club, Seattle, Wash. An- 
nual. 

Jan. 7—New 





England Wholesale 
Association, University Club, 
Mass. Annual. 

Jan. 9—National Association of Hardwood 


Lumber 
Boston, 


Wholesalers, Lincoln Club, La Salle 
Hotel, Chicago,. Annual. 
Jan. 12-14—Nebraska Lumber Merchants’ 


Association, City 
Nebr. Annual. 
Jan. 13-15—Middle Atlantic Lumbermen’s 
Association, Bellevue - Stratford Hotel, 

Philadelphia, Pa. Annual. 


Auditorium, Omaha, 


Jan. 13-15—Indiana Lumber and Builders’ 
Supply Association, Murat Temple, In- 
dianapolis, Ind. Annual. 


Jan. 20-22—Kentucky Retail Lumber Deal- 
ers’ Association, Brown Hotel, Louis- 
ville, Ky. Annual. 

Jan. 20-22—Northwestern Lumbermen’s 
Association, Minneapolis Municipal Audi- 
torium, Minneavolis, Minn. Annual. 
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Jan. 23—Indiana Hardwood Lumbermen’s 
Association, Severin Hotel, Indianapolis, 


Ind. Annual. 

Jan. 27-29—Northeastern Retail Lumber- 
men’s Association, Hotel Pennsylvania, 
New York, N. Y. Annual. 


Jan. 27-30—Ohio Association of Retail 
Lumber Dealers, Hotel Cleveland, Cleve- 
land, Ohio. Annual. 


Jan. 28-30—Southwestern Lumbermen’s As- 


sociation, Municipal Auditorium, Kansas 
City, Mo. Annual. 

Feb. 3-5—Michigan Retail Lumber Dealers’ 
Association, Book -Cadillac Hotel, De- 
troit, Mich. Annual. 

Feb. 4-6—Lumber 
Western 
Hotel, 


Feb. 4-6—Iowa Retail Lumbermen’s Asso- 


Dealers’ 
Pennsylvania, 
Pittsburgh, Pa. 


Association of 
William Penn 
Annual, 


ciation, Des Moines Coliseum, Des 
Moines, Iowa. Ninth Annual Building 
Material Exposition and Merchandising 
Clinic. 


Feb. 8-10—West Virginia Lumber & Build- 
ers’ Supply Dealers’ Association, McClure 
Hotel, Wheeling, W. Va. Annual. 

Feb. 9-11—Canadian Lumbermen’s 
ciation, Mount Royal Hotel, 
Que. Annual. 

Feb. 10-12—TIllinois Lumber and Material 
Dealers’ Associa.vion, Stevens Hotel, Chi- 
cago. Annual. 


ASSO- 
Montreal, 


Feb. 17-19—Wiseonsin Retail lumnbermen’s 
Association, Miiwau'xee ..uditorium, Mil- 
waukee, Wis.) Annual. 

Feb. 19-20—Tennucssee Lumber Millwork 
and Supply Deatevs’ Ass: ciation, Hermit- 
age Hotel, Nashvilie, Tenn. Annual. 





Feb. 19-21—Western Retail Lumbermen’s 
Association, Davenport Hotel, Spokane, 
Wash. Annual. 

Feb. 19-21—Ontario Retail Lumber Deal- 
ers’ Association, Royal York Hotel, To- 
ronto, Ont. Annual. 

Feb. 24—Northern Indiana and Southern 
Michigan Retail Lumber Dealers’ Asso- 
ciation, Indiana Club, South Bend, Ind. 
Annual. 

Feb. 26-27 Southwestern Iowa Retail 


Lumbermen’s Association, Chieftain 
Hotel, Council Bluffs, Iowa. Annual. 
Feb. 26-27—Virginia Building Material As- 
sociation, Roanoke Hotel, Roanoke, Va. 
Annual. Also, Roanoke National Home 

Show, Feb. 24-27. 





Hymeneal 


SHIELS-DuBRUL 





Richard Hugh Shiels, 
sales manager, Charles F. Shiels Co., Ince., 
Cincinnati lumber dealers, was married 
November 15 to Miss Marjorie DuBrul, 
daughter of Ernest F. DuBrul, retired Cin- 
cinnati manufacturer, at St. Mary’s Church, 
Cincinnati, Ohio. The bridegroom is the 
younger son of Charles F. Shiels, president 
of the lumber concern. Upon their return 
from a honeymoon trip, the couple will 
reside on Nash Avenue in Mt. Lookout: 
Mrs. Shiels is a graduate of Summit Coun- 
try Day School and Trinity College, Wash- 
ington. Mr. Shiels attended Xavier Uni- 
versity, Cincinnati, and then Notre Dame 
University, South Bend, Ind. 


TAYLOR-MORRIS Mary Jean Morris, 
daughter of Mr. and Mrs. J. E. Morris of 





Tacoma, Wash... was married to Lieut. 
Henry George Taylor, Jr., of Fort Ord, 
Cal., in Reno, Nev., November 17. The 
bride’s father is the assistant general 


manager of the Weyerhaeuser Sales Com- 
pany. The groom is the son of Capt. and 
Mrs. Henry G. Taylor, U. S. N., of San 
Mateo, Cal. Army orders received by the 
bridegroom necessitated a change in plans 
for the wedding, which orginally had been 
set for Christmas, and Mr. and Mrs. Morris 
and their daughter flew to Reno for the 
wedding. Also attending the ceremony 
was the bride’s brother, James, a student 
at Stanford University and the bride- 
groom’s parents. The bride is a graduate 
of Annie Wright Seminary and attended 
Mills College and the University of Wash- 
ington, where she was affiliated with Delta 
Gamma sorority. Lieut. Taylor attended 
Pennsylvania State College, and is a grad- 
uate of the engineering department of the 
University of Calif. 
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SEND US YOUR 
INQUIRIES FOR 


PINE 
MOULDINGS 


Manufactured from choice soft tex- 
tured Ponderosa Pine at our Klamath 
Falls factory. Can ship car mould- 
ings in ten days. 


Can ship quick 6/4 


CUT SASH AND DOOR STOCK 
A/D $2S 


OFFER SUBJECT TO PRIOR SALE 


PONDEROSA PINE 


5 cars 6/4 D Selects Rough or S2S 

| car 5/4 D Selects Rough or S2S 
| car 8/4 C Selects $2S 

| car 4/4 D Selects $2S 

2 cars 6/4 Pitchies Select 


Also Spruce Shop and Clears 


We are specialists in INDUSTRIAL STOCK. 


Sitka Spruce 

West Coast Hemlock 
Douglas Fir 

Port Orford Cedar 


Ponderosa Pine 
Sugar Pine 
Mouldings 
Cut Stock 


WRITE OR WIRE 


Ralph L.Smith 


Lumber Co. 


1635 Dierks Bldg., Kansas City, Mo. 
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Now! A 
COMPLETE 
LINE OF 


~~ Red DewwW 
PAINT CONDITIONERS 


No. 30 


Make fresh paint fresher than fresh 
and old paint new, ELECTRICALLY— 
perfectly condition contents of all 
sizes of cans, in a jiffy, without mar- 
ring can or label. 

The No. 30 RED DEVIL for 1/4 pint to gallon cans 


is now offered with rugged permanent base, four 
can adapter, square can adapter. 


No. 34 RED DEVIL for 1/a pint to quart 


cans. Fits right on the counter. 
a 


LANDON P. SMITH, INC., IRVINGTON, N. J. 


GLASS CUTTERS + GLAZIERS PO! . 
PUTTY KNIVES + WOOD SCRAPERS 
FLOOR SANDING MACHINES + 


No. 33 RED DEVIL takes from 2 to 5 u 
gallon cans. Triple 3-Way Action. 


Write for facts and folders 
GLASS PLIERS 


NT CONDITIONERS 
ELECTRIC FENCERS 





Waterproof Lines 
Samples and Catalog 
on Request 
Tally Cards Rules 
Crayon Gauges 
Rule Cases 
Pickaroons Marking Sticks 
Car Movers Leather Aprons 
Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. 
Car Door Lumber Rollers 











TALLY SHEETS with 


Hammer Stamps 


CHICAGO, ILL. 
Sectional Board Rules 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade ot 
| Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 





| 


} 








GILBERT NELSON & CO. 


Public Accountants 


332 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 


431 Se. Dearborn St., CHICAGO 
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Massachusetts Dealers Study Low Cost 
Housing and Modernization 


Boston, Mass., Dec. 6.—The Massachu- 
Retail Lumber Dealers’ Association at 
its annual meeting today at the Statler pro- 
ceeded to outline just how it is meeting the 


setts 


call for more housing in the low cost 
bracket, and for modernization and_ re- 


modelling of the older homes, as an effec- 
tive offset to the effect of the SPAB rul- 
ing against certain types of home construc- 
tion. U. M. Carlton of Dix Lumber Co., 
Cambridge, chairman of a local committee 
of dealers reported that as a result of a 
canvass of yard inventories it was clear that 
these yards were well stocked to meet all 
demands for material through the Winter 
and Spring months. 

President Norman P. Mason of North 
Chelmsford opened the meeting with a brief 
address covering current trade conditions. 
Routine reports were submitted by Secre- 


tary Willis F. Atkinson and Treasurer 
Granville B. Fuller. Officers for the en- 
suing year were next chosen as_ follows: 
President Norman P. Mason, Wm. P. 
Proctor Co., North Chelmsford: 1st Vice 
President, Frank W. Whitty, Blacker & 
Shepard Co., Boston; 2nd Vice President, 


Joseph B. Miskell, Wood Lumber Co., Fal- 
mouth; 3rd Vice President, Russell L. Fish, 
Welch Co. (Inc.), Scituate; Secretary 
Willis F. Atkinson, W. E. Atkinson Co.,, 
Newburyport, and Treasvrer Granvil'e B. 


Fuller, G. Fuller & Son Lumber Co., 
Brighton. 
A symposium dealing with mortgage 


financing and construction loans was led by 
William J. Fortune a vice president of the 
National Shawmut Bank, aided by experts 
James Henderson and Harry Cornell from 
that bank. . Mr. Fortune outlined current 
trends in banking, leading up to a question 
and answer period at which his experts out- 
lined the attitude of construction loan appli- 
cants. It was made clear that none 
reporting any lack of lumber supplies: that 
a good guess was that the retail lumber 
yards in most sections of the State were 
well stocked, and that builders’ requirements 
were being fully met. Elements leading to 
inflation were discussed in detail, and it 
was classed as the most serious problem 
confronting business today, to be avoided if 
possible. 


were 


Paul S. Collier, secretary-manager of 
Northeastern Retail Lumbermen’s Associa- 
tion, discussed the Wage and Hours Law, 


price control, lumber distribution and_ pri- 
orities as they apply to the retail dealer. 
After reviewing the economic confusion that 
controls today’s transactions in lumber, he 
urged that all dealers realize that the situa- 
tion calls for dealing with realities, as new 
ones come to the surface almost daily. “We 
must study the SPAB ruling as it applies to 
home building,” said he, “and whether you 
are a dealer in building materials or in bank 
loans, be assured that there are materials 
a-plenty, funds a-plenty and a wide field in 
which you may apply your se'ling talents.” 

The final speaker at the morning session 
was H.-M. Shackelford, Johns-Manville, 
who held the closest attention of his audi- 
ence in a forty minute address upon the 
theme “How can we plan for the post war 
period.” He declared that “the fears of the 
businessman for the immediate future is 
fear as to what the 


overshadowed by a 


post-war period may hold. The larger in- 
dustrial concerns are planning now to de- 
velop a ‘cushion’ that can absorb the shock 
that may come to most business enterprises 
in the post-war period. Inventive genius 
and enterprise will lead the way out to a 
promising solution of the problem. Men in 
business realize that we have only scratched 
the surface of invention and business poten- 
tialities in this country. There is a large 
field in the industrialization of agriculture, 
new processes for the extracting of metals 
from low grade ore, new economies for pro- 
ducing synthetic rubber, new materials for 
use in home construction, rural electrifica- 
tion and improved methods of distribution. 
These developments will open up new hori- 
zons for better business and better living 
under the American free enterprise system. 
Of the market for building materials, forty 
percent of the field is located outside of 
Defense areas. We want that forty percent 





NORMAN P. MASON, F.. W. 


WHITTY, 
Boston; 
Ist Vice President 


North Chelmsford; 
President 


to prosper, and it will if the selling economy 
of the post-war period is sane and sound. 
Today we are squarely in a modernization 
and remodeling period such as we_ had 
through the years 1932-33 and 34. There is 
no ban on this type of work and it is the 
job of you retailers to develop it vigorously. 
The value of a perfected home enhances in 
any post-war period. The motor car drops 
in value the minute you put it on the road. 
If free enterprise survives, as I feel sure 
it will, we will continue to grow under a 
democracy. See to it that this old pattern 
is restored and continued. I am confident 
that we are going to do this job.” 

Five hundred members and guests gath- 
ered for the afternoon functions in the main 
hallroom where dinner was served. ~ Seated 
at the head table on either side of toastmaster 
Norman Mason was the entire list of officers 
and directors of the association, several ex- 
presidents of the Northeastern association 
and its current president, J. A. Detweiler 
of Rochester, N. Y. Reviewing current con- 
ditions in the trade, Mr. Mason pointed to 
the composite conclusions of dependable 
trade analysts “that the retail movement of 
lumber through 1942 would reach approxi- 
mately 70 percent of the 1941 totals.” 
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Among Lumbermen’s Clubs 


Tacoma Lumbermen's Club Elects 


Officers 


Tacoma, WaAsu., Dec. 6—Paul M. Smith 
of the Wheeler-Osgood Sales Corp., was 
elected president of the Tacoma Lumber- 
men’s Club at the annual banquet of that or- 
ganization which attracted some five hun- 


dred lumbermen and their guests to the 
Hotel Winthrop here last night. He suc- 


ceeds Cecil C. Cavanaugh, Cavanaugh Lum- 
her Company. The new vice president is 
Charles B. Hurley, Jr., Pacific National 
Lumber Co., and William R. Garnett, St. 
Paul & Tacoma Lumber Co., was chosen 
secretary. The principal speaker was W. D. 
Shannon, director of the priorities division 
of OPM for six Pacific Coast States and 
Alaska. 





Columbus Clubs Prepare for 
Christmas Party 


CoL_uMBus, Oun10, Dec. 9—The Women’s 
Club of Lumbermen and the Lumbermen’s 
Club of Columbus, in a notice to all mem- 
bers and friends in central Ohio, have in- 
vited the lumbermen and their families to an 
annual Christmas party to be held Thurs- 
day evening, Dec. 18, at the American Legion 
Hall, 96 N. High St., Columbus. Buffet sup- 
per will be served at 6 p. m. 

A bigger party than last year’s is planned, 
and it is hoped that all will come and bring 
the children. Santa will be present to give 
presents to all the kiddies, will entertain the 
youngsters with games and give an extra 
present to the winners. There will be carol 
singing for all. Banquet tickets are one dol- 
lar for each adult and children are admitted 
tree. 





Elaborate Party Given by Kansas 
City Hoo-Hoo 

City, Mo., Dec. 6.—‘‘Elaborate 
presents and prizes for almost everyone” and 
“there would have been more people here 
but there just wasn’t any more room.” Often 
these two statements were heard as the Kan- 
sas City Hoo-Hoo Club took over the Belle- 
rive Hotel’s large ballroom for its Christmas 
Party the evening of Dec. 6. Originally the 
entertainment committee planned accommo- 
dations for 250 guests but this number went 
over the side as requests for tickets reached 
the 275 mark. 

Actually the party was more than a mere 
Christmas event; it signalled the revival of 
the K. C. Hoo-Hoo Club which did not hold 
a Christmas Party last year. 

According to the officers of the club who 
are: Robert Renfro, Renfro Lumber Co., 
president; Robert Brink, Tri-State Lumber 
& Shingle Co., vice-president ; C. W. Good- 
rum, C. W. Goodrum Lumber & Shingle 


KANSAS 


Co., treasurer; and Harry Welty, Noll- 
Welty Lumber Co. (Inc.), secretary, the 
party served advance notice of what is in 


store in the way of entertainment for lum- 
bermen attending the Southwestern Lumber- 
men’s Association convention in Kansas City 
early in 1942. 

The highlight of the evening was the re- 
turn home of Private “Flash” Herman D. 


Thomas of the U. S. Army. Until two 
months ago he was president of the club. 
The Christmas tree for the event, which is 
shown on the editorial page (p. 33), was 
donated by The Red River Lumber Co. 





Southern California Lumbermen 
Have Annual Party 

Los ANGELES, CALIF., Dec. 6.—The an- 
nual Lumbermen’s Hi-Jinks, sponsored by 
Lumbermen’s Post No. 403 of the American 
Legion, was held at the Royal Palms Hotel, 
Los Angeles, on the night of Dec. 5, with 
several hundred lumbermen from various 
sections of southern California and _ their 
guests in attendance. The program con- 
sisted of a dinner and a floor show featured 
by a: dozen acts of vaudeville. 


New Officers Elected at Meeting 
of Exchange 

BattTimore, Mp., Dec. 8.— The annual 
meeting of the Baltimore Lumber Exchange 
held recently in the Merchants’ Club was 
limited to annual reports submitted by offi- 
cials, and the retiring president, F. Bowie 
Smith, delivered a brief talk in which he 
emphasized the growing importance of the 
exchange as an influence in the lumber trade. 
He urged cooperation to the end that the 
welfare of the trade might be promoted. 
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The election resulted in the endorsement 
of the slate put up the nominating committee, 
with W. J. Appel, of the W. J. Appel Lum- 
ber Co., advanced from vice president to the 
position of president. D. Carlysle MacLea, 
of the MacLea Lumber Co., was elected vice 
president. 

Ivan Brent, of the Colonna-Howard Co., 
secretary, reported an increase in member- 
ship, while the treasurer told of an increase 
in the bank balance with all bills paid. Of 
outstanding significance as an indication of 
the increasing activity of the exchange, was 
the statement of the inspection committee 
that the amount of lumber handled has in- 
creased greatly. 





West Coast Clubs Plan Christmas 


e e,e 
Festivities 
SAN Francisco, CALir., Dec. 8.—San 
Francisco Bay district lumbermen were 


again subscribing generously for “Shares of 
Happiness” in the East Bay Hoo-Hoo Club 
No. 39 Good Fellowship Christmas Fund. 
The fund was created 11 years ago to help 
needy lumbermen. The Shares of Happi- 
ness are available at $1.50 each. Jas. 
McNab, E. K. Wood Lumber Co., Oakland, 
Calif., is chairman of the committee. 

The annual Christmas party of Hoo-Hoo 
Club No. 39 is slated for the evening of 
Dec. 19 at the Hotel Leamington. A dele- 
gation from the Sacramento Hoo-Hoo Club 
is expected as well as one from the Cen- 
tral Valley Hoo-Hoo Club at Stockton, 
Calif. 
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Pittock Block 


Hearty Christmas Greetings to customers and 
friends. 
placed with us. 
maintain the same high standards of quality 
and service throughout the coming year. 


SESE EEE ES EE SG 
Campbell-Conro Lumber Co. 


WEST COAST WOODS 
Portland, Oregon 


Our sincere thanks for the business 
We pledge ourselves to 


Buyers who have not yet availed themselves 
of our service and values are invited to write 
us about their requirements in timbers 

Yard Stocks 


straight or mixed cars. 
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READY FOR 


IMMEDIATE 


DELIVERY AT 


NO INCREASE 


IN COST -- 


ABESTO LIQUID 
ABESTO FIBERATED 








ABESTO QUICK SETTING 


PLASTIC 
STAINTOX 
CLEARTOX 
ABESTO SEALER 


ABESTO ALUMINUM 
VEHICLE 





ABESTO TERMITE CONTROL 


(SUBJECT TO CHANGE WITHOUT NOTICE) 








“ABESTO WN MANUFACTURING CO. 


MICHIGAN CITY 
INDIANA 











) psa DUSTRIA 


ELIZABETH, LOUISIANA 


XELLOW PINE 


Timbers, chemically treated to 
prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 

















‘n Boston 


HOTEL KENMORE 


Commonwealth Ave. at Kenmore Square 


@ All Rooms with Tub and Shower 


@ Rates From $3.50 © Dinner Music 
* @ Write for Historical Map of Boston 


L. E. WITNEY, Managing Director 
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LUMBERMEN|! 


Write now for our catalog telling 
about our books that'll 
HELP YOU MAKE MONBY 
AMERICAN 


LUMBERMAN Chicago, Iil. 





431 S. Dearborn St. 








Non-priorities materi- 
als will be featured in 
the remodeling of this 
six-room house as a 
research project 
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Undertake Modernization of Old House As 
Extensive Technical Research Project 


New data on home modernization will be 
developed for the public and the building 
industry during 1942 through an extensive 
research project announced by the United 
States Gypsum Company. 

Keystone of the research project will be 
the modernization of a typical American 
home—a six-room frame residence 35 to 60 
years old, in Park Ridge, Ill.—under the 
supervision of Eugene Voita, architect, of 
Chicago. 

Engineers and technical experts from the 
U. S. G. research laboratories in Chicago, 
and from a number of independent agencies, 











a 


will study the home modernization to develop 
new information on fire protection and fire 
insurance ratings; insulation, heating and 
ventilating; illumination, electrical and gas 
service and household utilities ; family health 
and safety ; home comfort and efficiency ; and 
interior design, decoration, and furnishing. 
The project will be undertaken with non- 
priority materials available through regular 
building material dealers. 

Records of actual costs of modernizing 
rooms of various sizes and types will be 
made available to architects, builders, con- 
tractors, realtors, building tradesmen, and 
home-owners through the research project. 

Voita, an independent practicing architect, 
will supervise the statistical recording of 





labor and materials expended in each phase 
of the modernization. Records kept on quan- 
tities of materials and man-hour units of 
labor will be published so that owners and 
builders throughout the country can accu- 
rately estimate similar work on the basis 
of prevailing local material prices and wage 
scales. 

The irame home chosen for this research 
project was selected after an extensive 
search as typical of the single-family dwell- 
ings occupied by the largest number of mi 1- 
dle-income American families. 

The home will be modernized in American 


"After" rendering of 
house on which de- 
tailed studies of all 
phases of the remod- 
eling will be studied 


Colonial architecture and decorated to meet 
the needs of a typical wage-earning family 
of four, chosen on the basis of United States 
Department of Labor statistics and other 
studies on urban housing. 





Leaves Birch for Park 


Fr. WItL1AM, Ont., Dec. 8—Voluntary 
decision to abandon its white birch timber 
cutting rights on Silby peninsula here is 
announced by the Great Lakes Lumber Co. 
as the result of protests by city councils of 
Port Arthur and Fort William and organ- 
izations and individuals interested in pre- 
serving the area as a Provincial park. 
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‘Lue real foundation of America’s 
Defense is America’s Industry. 
Throughout the United States the 


stacks of thousands of factories are 








pouring forth ribbons of smoke which 
are symbols of security. Lumber plays 
its part and, like many another manu- 


facturer, Brooks-Scanlon has geared 





itself to meet a two-fold challenge. 
Every activity of the Brooks-Scanlon 


operation has been stepped up to 


, Aes 
ort 


meet the unusual demands of the 
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defense program, and to continue to 
supply the requirements of essential 


domestic construction. 
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Woodwork Manufacturer Completes 75 
Years of Production 


MuscatingE, Ia., Dec. 8.—Seventy-five 
years is a long time for any one firm to stay 
in business. To do that it must have weath- 
many depressions, kept abreast of 
changing manufacturing conditions, changing 
styles and market trends, and been subject 
to the many other trials and tribulations that 
have been the death knell of thousands of 
businesses. But Huttig Manufacturing Com- 
pany of Muscatine, producers of stock wood- 
work products, can lay claim to being one 
of the few firms that attain the ripe old 
age of seventy-five. 

This firm was founded in 1866 by William 
Huttig, a very progressive and able business- 
man. In 1890 the management of the com- 
pany was transferred to Mr. Huttig’s son, 
Harry W. Huttig, and the elder Huttig died 
in 1915. Harry W. Huttig turned the man- 
agement of the company over to Lee L. 
Richards in 1914—although he was interested 
in the affairs of the firm until his death in 
1935—and Mr. Richards retained the man- 
agership until his death in 1938, at which 
time he was also president of the company. 

Arthur C. Hansen assumed management 
in 1938 and is actively engaged in that capac- 
ity at the present time, with the following 
executive staff: Secretary-Treasurer F. H. 
Winn, Sales Manager W. H. Schwab, Ad- 
vertising Manager R. B. Fuller, Purchasing 
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Agent H. L. Brandau and Plant Superin- 
tendent E. B. Albers. The present Honor 
Roll contains names of employees with up to 
fifty-six years of continuous employment. 

During the span of three-quarters of a 
century the company has been interested in 
developing improved wood products, and many 
pioneer products are credited to “Huttig of 
Muscatine.” Shortly after the close of 
World War I, it introduced waterproof 
glued doors, thus solving a problem that had 
been present in the production of veneered 
doors. 

More recent developments include the pro- 
duction of treated Ponderosa Pine windows 
which the company guarantees for twenty- 
five years against rot and decay. The firm 
has been active in research work pertaining 
to the chemical treatment of woodwork 
products, and with this treatment, it is stated, 
it has provided protection against swelling 
and shrinkage, fungus growth, blue stain, rot 
and decay. 

Products of Huttig Manufacturing Com- 
pany include Ponderosa Pine windows and 
sash, Ponderosa Pine and hardwood doors, 
exterior frames, blinds and shutters, com- 
bination doors, screen doors and window 
screens, and miscellaneous stair and cabinet 
work. The firm is well located in the 
Middle West ably to serve its trade. 


RHYME and REASON 


I, B. (Bud) Curtis, manager of the 
Seattle office of the Twin Harbors Lumber 
Co., a large wholesale lumber shipping con- 
cern, got his friend W. D. Lovegren of the 
Lovegren Mill Co., Curtin, Ore., to take an 
order for some lumber, and as a token of 


appreciation Mr. Curtis sent a small trunk 
of seafood to Mr. Lovegren. 

For this favor the latter had occasion to 
be grateful, and in turn set himself to com- 
posing the followirig which he dispatched to 
Mr. Curtis: 


ae a 


I want to thank you Bud, my friend, 
Your gift arrived today; 

The chest of seafoods by express, 
A big surprise, I’d say. 


I thought your letter was in jest, 
Your promise of a gift; 

For taking rack slats off your hands, 
For giving you this lift. 


I must confess this story, Bud, 
I take my slats direct, 

From Saylor Smith of P.F.E., 
You'll find this fact correct. 


I’m shipping now a car for him, 
With price at forty-two, 
And thirty-five for narrow stuff, 
The same I quoted you. 


The car from him was net to me, 
While yours was less your fee, 
And so I let you have your five, 
*Twas awful dumb of me. 

For in the next mail late that day, 
I got a car from Smith, 

At forty-two and _ thirty-five, 

I swear this is no myth. 


We'll let this pass with a thought, 
And talk of other things, 

Of crabs and clams and tuna fish, 
And things the ocean brings. 


Let’s talk of seafoods tucked in cans, 
And packed into a chest, 

They fairly make my mouth all wet, 
This is what I like best. 

A bowl of chowder cooked just right, 
With vegetables and meat, 

Just seasoned right and thickened some, 
Oh boy, this can’t be beat. 


And salad also my wife loves, 
Fixed up with crab meat too. 
All mixed with mayonnaise and greens, 
For this we’re thanking you. 


But brother, this has got to stop, 

For I have work to do, 

For we must think of planks and boards, 
And price and shipments too. 


So now we'll tear away our thoughts, 
Irom things to eat, and so 

We'll concentrate upon our work, 
And let our pleasure go. 


We'll press our nose upon the stone, 
And let it grind away. 

We'll plot and plan and toil and sweat 
To try to make ’er pay. 


Again I say this foolishness 

Is wasting time at best, 

And so again I’m thanking you 
For seafoods in a chest. 


Lovegren Mill Co., 
W. D. Lovegren. 
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Amerock 


AND 


* Because our nation’s defense 
program must come first, 
changes in the Amerock line 
for 1942 may be necessary. 
However, there will be no 
change in the Amerock tra- 
dition of leadership. 


Government regulations and 
restrictions are being thoro- 
ughly analyzed and you can 
depend on your Amerock 
Jobber for a continuing supply 
of quality hardware bearing 
the Amerock name. 


AMERICAN CABINET HARDWARE CORP. 
ROCKFORD x ILLINOIS 
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PRODUCT 
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MAPLE FLOORING 

















MICHIGAN DIMENSION CO. 


(Formerly Brown Dimension Co.) 


MANISTIQUE, MICHIGAN 
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All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 
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LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS — CIVIL ENGINEERS 
410-11 Maritime Bidg. NEW ORLEANS, LA. 
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Sliding Door Frames Being 
Mass Produced 
for National Distribution 


Sliding door frames which heretofore 
have had only a limited distribution are now 
being marketed nationally by manufacturers 
of Douglas fir doors. 

The complete assembly of door frame with 
hanger and hardware is being “packaged”’ to 
be sold by dealers as a unit, just as is any 
other door frame. Established sash and 
door distributors will perform the service 
of assembling the unit. Stock doors will fit 
the frame and will be furnished as a 
arate item from the dealers’ stocks, or with 
special finish hardware. Thus the ultimate 
customer may select exposed parts—the door 
itself, the finish hardware and finish trim— 
which match the decorative treatment of his 
house. 

The new sliding door frame is a minimum 
cost item of simple design intended for mass 
sale. It is being mass produced of Douglas 
fir by the door factories of the Pacific 
Northwest. The frame is built to conform 
with standard 2x4 construction, with all the 
framework to be concealed by the finished 
wall. It accommodates only six foot eight 
inch of standard 13¢ inch thickness, 
but is offered in five different widths for 
use with doors between two and three feet 
wide. 

The product is expected by its manufac- 
turers to find a large market in small homes 
and apartments where floor and wall space 
is at a premium, and arrangement of furni- 
ture is complicated by swinging doors. It 
has been estimated that as much as 100 
square feet of usable floor area can be added 


sep- 


doors 
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Right: The new "Sav- 
a-Space" sliding door 
frame assembled and 
with door in position. 
The 
stocked by dealers as 


unit is to be 


is any door frame, the 
door and finish hard- 


ware being purchased 





separately. 


to a modern home by the installation of slid- 
ing doors. The sliding door can also be used 
in a remodeled home without adding appre- 
ciably to the cost of the improvement when- 
ever walls are to be reconstructed. 


The nucleus of the installation is two 
patented metal rollers designed to glide 


quietly in cylindrical channels grooved into 
the 2x6 Douglas fir headers. The door is 
suspended from these rollers. No metal 
tracks are used. Manufacturers’ tests have 
shown no perceptible wear either on the 
rollers or headers after 100,000 openings of 
a door weighted to 50 pounds. 

For the three foot wide door, a stud open- 
ing of six feet four inches wide and seven 
feet two inches high is used. The unit fits 
into this space to become a part of the wall; 
there are four bearing points on the assem- 





Left: Sliding door installation saves 
space in an office. The door is said to 
glide easily and without noise. Right: 


Sliding doors are suited to the modern 

home, and facilitate the placement of 

furniture when floor and wall space is at 
a premium. 





bly header to support cripples as part of the 
wall, but the header itself is not intended 
as a weight bearing beam. 

The frame header is supported by three 
jambs: inside, exposed and intermediary 
(split). Intermediary and inside jambs are 
connected by horizontal spreaders and a bot- 
tom brace extends across the bottom. Plas- 
ter stops are included under the header and 
at the sides of the jambs. The only part 
of the assembly that is exposed when the 
installation is complete is a strip of the ex- 
posed or front jamb. All parts are of Doug- 
las fir except the hardwood scuff strip 
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which is tacked to the bottom of the door. 

In explaining the new marketing under- 
taking, W. E. Difford, managing director 
of Fir Door Institute, Tacoma, Wash. said 
that literature, leaflets, instruction sheets 
and other sales helps for dealers and dis- 
tributors are being printed and sent out. 
“The new sliding door assemblies already 
are flowing to the trade,” he said. 
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believe in the United States of Amer- 
ica as a Government of the people, by the 
people, for the people; whose just powers 
are derived from the consent of the gov- 
erned; a democracy in a Republic; a sover- 
eign Nation of many sovereign states; a per- 
fect Union, one and inseparable; established 
upon those principles of freedom, equality, 
justice, and humanity for which American 
patriots sacrificed their lives and fortunes. 
| therefore believe it is my duty to my Coun- 
try to love it; to support its Constitution; 
to obey its laws; to respect its flag; and to 
defend it against all enemies." 


William Tyler Page 


Clerk to the Minority, House of 
Representatives, 1919-1941 














National Defense The Need of Today 


The lumber industry, shouldering its share 
in loyal co-operation with National De- 
fense, is on the job, by day and by night, 
in high-speed production. There’s pressing 
need for prompt, efficient, whole-hearted 
service. And that is what the P. M. Barger 
Lumber Company is at all times ready to 
give—through the loyalty and co-operation 
of the many mills which constitute its 
sources of supply. This loyalty has come 
through mutually satisfactory dealings 
over a long period of years. 


And because we have the full co-operation 
of these leading manufacturers, we can 
provide our customers with a service that 
for quality and dependability cannot be 





P. M. BARGER LUMBER COMPANY 


BRANCH OFFICE: COLORADO BUILDING, WASHINGTON, D. C, 
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Christmas 
(reetings 

















Again we send you Holiday 
Greetings from all the officers, 
employes and representatives 
of the Sallis organization. 
Thank you for your confidence 
and good will as indicated by 
your purchases of Sallis lum- 
ber during 1941 and through 
the years. We wish you every 
Christmas joy and hope the 
coming year will be a happy 
and prosperous one for you. 


Sallis Lumber Co. 


Brandon, Miss 
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All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 
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Idaho— 


Ponderosa— 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 
New York 


Ofice—4i East 42d St. PITTSBURGH, PA. 














BOOKS FOR LUMBERMEN— 


We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn, Chicago 








* To Outdo The Leary Raft. 
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By the Lumbermen Poet 


December 13, 1941 





From Issue of Dec. 22, 1906 


As priests, when they approach the shrine, 
Put on their vestments snowy white, 


The summer's softly sighing pine 
Has donned his purest robe tonight, 

Has donned his ermine robe to greet 
The sweetest season of the year 

And sent his incense forth to meet 
The day of feasting and of cheer. 


The forest hill is bright with smiles, 
The forest vale is cool and calm. 
And, down the far cathedral aisles, 
I hear the echo of a psalm, 
An anthem that is half of earth 
And half of heaven, arched above, 
A wordless story of the birth 
Of endless joy and boundless love. 


As I incline my listening ear 

Uprise a thousand whisperings 
Until I know not if I hear 

The stir of pine or whirr of wings, 


Until I know not if I see 

Cloud boats that skirt a vapor coast 
Or, passing lightly tree to tree, 

The dancing feet of angel host. 


Thus, while I stand enraptured still 
By forest land and winter night, 
My soul uplifted is until 
It seems about to wing its flight. 
A star breaks forth in silver flood 
Above the forest and the camp— 
Upon his altar in the wood 
Almighty God has set His lamp. 


O snow and seraph, star and sky, 
O heaven clasping forest tree, 
Now what I am no more am I 
And I am what I ought to be. 
The way of life that once was bare 
Is diamond now with crystal snow. 
And something of a heaven fair 
In this poor mortal world I know. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 





The great feat accom- 
plished last spring by 
Leary, the enterprising 
lumberman, in shipping a 


my 


experiment will be a suc- 
I will choose 
making 


cessful one. 
weather, 
start from Galveston late 


next July. About three 


the Leary raft. 


the hawsers. The raft 


consist of Texas 








Ponderous 
wire cable will be used for 

is to 
yellow 


raft of logs from St. John, 
N. B., to New York, isn’t 
worth two straws com- 
pared with the feat that 
will be attempted by Chas. 
H. Moore of Lock, Moore 
& Co., owning timber 
lands and saw mills in 
West Lake, La., and who 
resides at Galveston, Tex., 
where he also runs a big 
lumber yard. 

Mr. Moore’s theory is 
that there is less risk in 
shipping a log raft from 
Galveston to London than 
from St. John, N. B., to 
New York. “Ever since 
Leary proved the safety of 
shipping a log raft from 
Canada to New York,” says 
he, “I have been thinking 
seriously of making the 
same kind of a shipment 
to London by way of an 
experiment. I have con- 
sulted some of the oldest 
sea captains in America, 
men who have crossed the 
ocean and traversed the 
coast all their lives. They 
have perfect faith in my 
theory and believe that the 


months will be employed 
in making the raft, which 
will consist of three sec- 
tions, firmly spiked  to- 
gether after the plan of a 
primitive catamaran. The 
logs of each section will 
be solidly lashed by heavy 
cross pieces and_ spikes. 
This raft will be built in 
Galveston harbor and pro- 
pelled across by the steam 
tug Storm King and a 
tramp ocean steamer of 
3,000 tons. The raft will 
be about half the size of 





pine, intended for ship and 
house building.” 


* * * 


We call attention to 
Garland’s steel wire cable 
conveyor for transporting 
anything from sawdust to 
hardwood saw logs, or any 
other movable commodity, 
to and from any point de- 
sired, on the level or up 
steep inclines. The ac- 
companying cut represents 
the conveyor in use by 


Hershey -Ewarts Lumber 
Co., Sargent, Mo. 





























December 13, 1941 


Amemecanfiumberman 








THE BUSINESS RECORD| 





New Mills and Equipment 


ARKANSAS. Gurdon—Gurdon Lumber Co, is 
rebuilding the sawmill recently burned. 

Tuckerman—H. Hicks will install a hardwood 
mill here, and will sell the entire output to the 
©. L. Bruce Lumber Co. 


MICHIGAN, Stambaugh Henry Kingston is 
operating a sawmill here. 


SOUTH CAROLINA. Hampton Plywood 
Products Corp. has asked for bids on its new 
plywood mill scheduled to be built here at a 
cost of about a million dollars. The company 
already has two mills in operation—in Bay City, 
Mich., and Eden, Ga. 

OREGON, O' Brien—Barton Lumbet Co.’s 
new mill here is now operating. 

Grants Pass—Oregon Cedar Products, Ine., 
expects to start operations of its plant here, 
manufacturing battery separators. 

WASHINGTON. Blaine—-The New Whatcom 
cedar sawmill and shingle mill here’ started 
operations, 


Incorporations 


KENTUCKY. White Plains—Scott Bros. Log- 
xing & Lumber Co.; $2,000, Will engage in 
sawmilling and lumber. 

OHIO, West View (P. O. at Olmsted Falls) 

West View Lumber & Supply Co. 

VERMONT. Jericho—Jericho Lumber Co., 


Inc.: will conduct a lumber and wood products 
manufacturing business. 


Casualties 


MAINE. Farmington Falls—Arthur A. Gor- 
don lumber mill destroyed by fire; loss esti- 
mated at $14,000. 

MASSACHUSETTS. Everett Liston Lumber 
Co. storage building and contents destroyed by 
fire, with damage estimated at $20,000, 

NEW HAMPSHIRE. Rochester—Studley Box 
& Lumber Co. plant damaged between $75,000 


and $100,000 by fire. The power house was 
wrecked, and the dressing mill was ako dam- 
aged. It is expected to resume operation with 
auxiliary power within a few days. Several 


hundred thousand feet of cut lumber, piled in 
the mill yard, were saved. 


OREGON. Eugene West Side Lumber Co. 
mill destroyed bv fire, with loss estimated at 
$35,000. The adjacent company offices and re- 
tail department were saved, Will rebuild. 


PENNSYLVANIA. Philadelphia Fowler «& 
Weigold, Inec., lumber yard destroyed by fire, 
with loss estimated at $50,000. 


Business Changes 


ALABAMA. Lisman—D. T. Hannah Lumber 
Co. succeeded by McDaris-House Lumber Co. 

Mobile—Bay City Export Co., Ine., and Ex- 
port Lumber Sales Corp. succeeded by Bay City 
Export Lumber Co., Ine. Merchants National 
sank Building. 

CALIFORNIA. Burbank—Vega Airplane Co. 
merged with Lockheed Aircraft Corp. under 
latter name. 

GEORGIA, Dalton—W. B. Farrar Lumber 
Co. succeeded by Dalton Lumber & Manufactur- 
ing Co. 

Sparta—G. L. Brown Lumber Co. succeeded 
by Granite Hill Manufacturing Co. 


INDIANA. Centerville—George W. 
succeeded by Lester Haley. 


Roberts 


KANSAS. Holton—Canfield Lumber Co. sold 
yard here to Holton Lumber Co. 

KENTUCKY. Cadiz—H. H. Turner Lumber 
Co. succeeded by W. C. White Lumber Co. 


LOUISIANA. Oak Grove—East Arkansas 
Builders Supply Co. succeeded here by Oak 
Grove Lumber Co., Ine. 


MICHIGAN. Petoskey and Saint Ignace— 
Michigan Block Corp. succeeded by Michigan 
Maple Block Co. 


MISSOURI. Springfield—Springfield Wagon & 
Trailer Co. succeeded by Springfield Trailer Co. 


NEW JERSEY. New Brunswick—P. M. 
Welsh Co. succeeded by Reilly Lumber & Sup- 
ply Co. 

NEW YORK. Roxbury—Abram K. Enderlin 
sold to Briggs Lumber Co., Oneonta, N. Y. 

PENNSYLVANIA. Chester—Stacy G. Glauser 
& Son and Lumber, Plumbing & Hardware Co. 
businesses combined under name of Hummer & 
Green, at 5th and Fulton Streets; the yard at 
10th and Morton Avenue will continue to serve 
that section of the county primarily as a “pick 
up” yard. 


NORTH CAROLINA, Monroe—C. & W. 


Lumber Co. planing mill purchased by Chester- 
field Lumber Co. of Chesterfield, S. C. 

TEXAS. Bleakwood—Sandy Creek Lumber 
Co. succeeded by McDonald Lumber Co. 

Denison—Hollowell Lumber Co. here’ pur- 
chased by H. B. Tucker. 

WASHINGTON. Seattle—Duwamish Shingle 
Co. succeeded by S & I Shingle Co. 

Seattle—Sohl & Seastrom, Inc., succeeded by 
Karl A. Seastrom—W heelwright. 

CANADA. BRITISH COLUMBIA, New West- 
minster—Shaw Bros., 510 Columbia _ Street, 
North, has been purchased by John Flett; F. 
M. Shaw, head of the sash, door and millwork 
plant. has retired, 
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Sash and Door Company Has 
New Building for Louisville 


LoutsvitLE, Ky. Dec. 8—A_ newly 
erected plant is being occupied by the 
Hughes, or Louisville division of the Huttig 
Sash & Door Co., a sash, door, millwork 
and insulation concern whose _ executive 
offices and principal millwork plant are in 
St. Louis, Mo. The new building contains 
office space, a millroom and loading docks. 
The Hughes division of Huttig was estab- 
lished in 1936 when the Huttig firm ac- 
quired the wholesale business of W. J. 
Hughes & Sons Co. 








It’s High Time I Make Sure 





OF A ROOF OVER OUR HEADS 


Changing conditions, soaring rents, 
and dwindling vacancies are causing 
many a man to ponder the future secur- 
ity of his family. When the instinct to 
build is aroused enmasse, it is well to be 
prepared with adequate and balanced 
stocks of ESSCO plus value lumber. 


Check up now. See what you need to 
put your inventory in balance. Use 
Exchange Mixed Car Service to bring 
you Square Cut, End Sealed and End 
Matched items —oak flooring —in fact 
every home building item you need 
except shingles. 


Remember, the strongest selling force 
you can put to work in your business is 
ESSCO plus value lumber. 





eos Trade-Marked~Grade-Marked = 

Southern Pine—Southern 

Hardwoods — Ponderosa 

Pine—West Coast Woods 
Oak Flooring 











EXCHANGE SAWMILLS SaLes Co. 


Kansas City, Missouri 


1111 R. A. Long Building 
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NEWS FROM THE SOUTH 


Carolina-Virginia Lumbermen 
Hold Regular Meeting 


RALEIGH, N. C., Dec. 10.—The first reg- 
ular meeting of the Carolina-Virginia Lum- 
bermen's Club, held at Raleigh, was marked 
by the appointment of H. W. Sholar, Greens- 
boro, N. .. 


treasurer. 


to the position of secretary- 
Mr. Sholar was appointed follow- 
ing the resignation of T. J. Wright, Jr. 

The meeting was an afternoon 
called to order by R. A. Huffstetler, presi- 
dent, and featured a discussion led by T. B. 
Bledsoe price ceilings for hard- 
wood lumber, and an explanation of Wage 
and Hour rulings delineating between hard- 
wood and dimension manufacturing, and fur- 
niture manufacturing. 

One of the communications read by the 
secretary was a resolution made by the Na- 
tional Hardwood Lumber Association expres- 
sing appreciation for the club's help at the 
association’s convention in Atlanta. 

It was decided that the next meeting of 
the club will be held at Greensboro, N. C. A 
linner session was held in the evening 
completed the day's activities. 


session, 


regarding 


and 





Walnut Firm Liquidates 

Str. Louis, Mo., The taking of its 
plant site to become part of the Government's 
small arms ammunition plant in St. Louis 
Was one of the reasons given by the Pickrel 
Walnut Co. for its petition asking dissolu- 
tion. Another reason was unprofitable busi- 
ness in recent years, the petition stated. The 
action decided upon in September, was based 
on a resolution adopted by 92 percent of the 
stockholders. Roy E. Pickrel is president. 


Dec. 8. 





North Carolina Lumbermen 
Form Committee 


RALeicH, N. C., Dec. 10.—About 75 North 
Carolina pine lumber manufacturers, whole- 
salers and dealers met at Raleigh to make 
plans for a committee to represent North 
Carolina lumbermen in connection with the 
Defense effort. The organization is to be 
known as the North Carolina Pine Defense 
Committee. J. W. Foreman, of Elizabeth 
City, was elected chairman of the group with 
B. H. Ellington, of Fayetteville, as vice chair- 
man. Scott Shepherd, Lumberton, N. C., is 
secretary-treasurer. The group scheduled a 
meeting later to adopt by-laws and a definite 
program. It was stated that the particular 
purpose of the organization would be to pro- 
mote co-operation in Government buying and 
to keep suppliers informed of Government 


1 
needs, 





State Forces Refund of Illegally 
Obtained Unemployment Pay 
LovIsviL_e, Ky., Dec. 8.—Seeking to break 

up fratdulent collection of Kentucky unem- 

ployment compensation checks—a_ practice 
said to have been carrid on in considerable 

proportions—the Louisville bureau Nov. 28 

had obtained convictions against forty-five 

employees of the Chickasaw Wood Products 

Co., barrel manufacturers. 

The forty-five, all Negroes, were fined 
$20.50 each and were charged with the re- 


sponsibility of repaying about $3,400, the 
amount illegally collected. During the sum- 
mer shutdown, the men applied for relief, 
but neglected to notify the bureau when they 
returned to their jobs. Henry Bell special 
investigator, said about 40 percent of the 
violations could be attributed to ignorance, 
and that the remainder were “out and out” 
frauds. Total refunds, about $5,000 for the 
first six months of this year, have been col- 
lected, most of it without court prosecutions. 





Quartermaster Buys 25 Million 
Feet 


Mempuis, TeENN., Dec. 8—Manufacturers 
of softwoods, numbering more than one hun- 
dred, were awarded contracts to supply the 
Government with 25,000,000 feet of lumber 
at a three-day letting just concluded here 
by FE. V. English, assistant purchasing agent 
for the Quartermaster’s Department. The 
lumber will be shipped to different Army 
projects throughout the central Mississippi 
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there would be some accident, had to close 
the sawmill until the bubbles had subsided 
or been carried away. 





Decides to Improve Forests 

CHARLESTON, W. Va., Dec. 8.—West Vir- 
ginia’s vast timberlands are to be included 
in the long-range betterment program, it 
was determined at a recent meeting of the 
forestry committee of the State planning 
board. This group, headed by State For- 
ester Dan B. Griffin, is one of about 70 com- 
mittees named by the State planning board 
to work out a plan of economic and social 
improvement for West Virginia. 





Trains Men for Defense 

The University of Chicago, in co-opera- 
tion with the U. S. Office of Education, is 
now conducting an intensive, full-time pro- 
eram of speedy training in industrial super- 
vision for a group of carefully selected men. 
Admission is made on the basis of compe- 
tence and intelligence, plus evidence of past 
and present employability. Objective is to 
qualify men as personnel supervisors, time 
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S.E.LACKEY LUMBER CO. 


MANUFACTURERS OF YELLOW PINE LUMBER 


The S. E. Lackey 
Lumber Co., For- 
est, Miss., be- 
lieves in advertis- 
ing both itself 
and its town to 
passing motorists; 
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something it does 
very neatly by 
means of big 
signs along the 
highway 




















Valley, from Iowa to Louisiana. Prices paid 
ranged from $3 to $4 below ceiling heights, 
lumbermen said. 


To Cut Three Million Feet 
JENKINS, Dec. 9.—Sawmills have 
been installed to cut an estimated thousand 
acres of timber on the old Quiller Bentley 
tract near Democrat, Ky. The tract includes 
approximately 5,000,000 feet. The sawmills 
will be run by Earl Hall, Beaver Creek, Ky. 





Ky.., 





Soldiers See Stream; Soak; Soap 
Suds Stop Sawmill 
Camp Bowie soldiers value cleanliness next 
to Godliness, even if it means holding up 
a sawmill. 


A group of these men returning from 
maneuvers, hot, tired and dusty couldn’t 
resist the cool waters of a creek which they 


had to cross near Logansport, Louisiana. 

One after another they plunged in, and 
not doing things by half measures, each man 
soaped himself well, and did a really good 
job. 

However, the group of bathers was large, 
and so much soap was used, that the mill 
boiler fed from the creek, became full of 
soapsuds, and the management fearing that 


and cost clerks, pay-roll clerks, job and mo- 
tion study analysts, inspection supervisors 
and accounting, traffic and purchasing assist- 
ants. The first group of one hundred were 
selected from over seven hundred applicants. 
A major purpose is the placement of these 
men in positions where they may contribute 
to National Defense. Information may be 
obtained from School of Business, University 
of Chicago, Chicago, Llinois. 





Issues Booklet to Help New 
Employees 


The “3 R’s, Read . Remember 
Resolve” is the title of a chatty booklet is- 
sued by E. C. Atkins & Co., saw manutac- 
turers at Indianapolis, Ind. for use by its new 
employees. In an informal way the book lets 
the employee know what is expected of him 
in regard to safety, and his relationship to 
the company and other employees. It is de- 
signed principally to help foster the same 
type of loyalty among new employees as is 
constantly being demonstrated by those which 
have been with the company for many years. 
The Atkins company states that it will be 
glad to exchange copies of its book with 
other manufacturers who have a_ similar 
publication. 
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As we conclude this, our 75th (Diamond Jubilee) Year 


Founded by William Huttig, in the year 1866 and continuing throughout the 


past 75 years, ‘“Huttig of Muscatine’ has been active and aggressive in the 
pioneering of improved features, including such valuable contributions to 


the woodwork industry as Genuine Waterproof Glued Doors — Red-E-Fit 
Rot-Proof Windows, guaranteed for 25 years against rot and decay—Patented 
Combination Doors, etc. 


The wholehearted approval and support of our host of friends and customers 
have made possible our long years of service, and we are deeply grateful for 
the substantial volume of business that we have enjoyed and for the many 
expressions of friendship and goodwill extended to us in this, our 75th year. 





‘“‘'WOODWORK OF MERIT'' 


This name is a symbol of over three-quarters of a century of continuous 
progress, in the manufacture and distribution of ‘Woodwork of Merit.” 


From the founder, down to the present time, our organization has developed, 
pioneered and improved its products, until today the name ‘‘Huttig of Musca- 
tine’ is synonymous with QUALITY and SERVICE in the Woodwork industry. 
It shall be our policy to endeavor to merit a continuance of your goodwill and 


we wish you, one and all, ree et 


Q Merry Christmas 
er macmasmacmacmacts = 


| QZ Happy “Pew Dear 
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HUTTIG MANUFACTURING COMPANY 


1866 MUSCATINE, IOWA 1941 











Stairways 


Beautifully finished, correctly designed parts 
in OAK, RED GUM, BIRCH, YELLOW PINE. 
Other woods also available. Let us take care 
r ,_ CIRCULAR and ODD STAIRWAY 


equipment. 





special or difficult 
Folder ‘‘H’’ 


Mfg. Co. sr. MARYS, 


nillwork Write for Stair 
Corbett Cabine 








oo The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 
Termites, Excess Moisture, Ete. 
CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 





Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 


American fiumbherman 












Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 











MABABABABABaawy 


PORTLAND'S 


distinctive hotel 
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THE BENSON 
# Broadway at Oak St. 
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HERE’S WHAT’S NEW 


Manufacturer's Ads Tell Story of 
Defense Industries 


To promote the public understanding of 
the indispensable part America’s basic in- 
dustries are playing in the national defense 
program Johns-Manville is sponsoring a 
series of paid advertisements in the Saturday 
Evening Post. Each advertisement is in the 
form of an article by a well known author, 
the only reference to the company being a 
brief sponsorship note. 

The sixth installment of the series, re- 
leased during December, is entitled “The 
Miracle of Defense Construction,” is au- 
thored by [Frazier Hunt, and concerns the 
building industry and the erection of struc- 
tures for defense: factories, hangers, etc. 
This installment appears elsewhere in this 
issue of the AMERICAN LUMBERMAN as well 
as in the Post. 





New Book Designed to 
Boost Industry 


Following through the theme of the N.L. 
M.A. convention held in Chicago recently 
is a new book Behind the Eagle Stand the 
Forests published by Dept. KK-12 of the 
Timber Engineering Co., Inc., 1337 Con- 


eee Xe C rm *. € 
BEWIND THE EAGLE 
STAND THE FORESTS 





necticut Ave., Washington, D. C., a copy of 
which will be sent free of charge upon re- 
quest to that department. The book contains 
the story of lumber’s defense achievements, 
and is designed to present to the public the 
facts about the lumber industry and the part 
it is playing in the defense effort. There 
are 136 illustrations; 32 pages are in color. 
Lumber dealers have been urged to boost 
the industry by placing this book in the 
hands of their clientele. 





Instruction Sheet for Siding- 
Sheathing Fastener 


A new illustrated instruction sheet show- 
step-by-step procedure by which 
asbestos siding is applied to gypsum or 
insulating sheathing with “Nailex” fasten- 
ers will be sent upon request by the United 
States Gypsum Co., Chicago, Ill. Seven 
photographs with explanatory captions out- 
line the application steps. USG “Nailex” 
fasteners are designed to secure siding 


ing the 


snugly against the sheathing, thus making a 


tight wind-proof wall, and a smooth appear- 
ing job. They are also said to cut the cost 
of wall construction, eliminate the need for 
furring strips, cut nailing time and mate- 
rially reduce shingle breakage. 





New Electric Drill ls Compact and 
Light Weight 

Weighing only 234 pounds makes the 

new |'4 inch electric drill called “Skilldrill” 

an easily handled device for production work 





according to the announcement by its manu- 
facturer, Skilsaw, Inc., 5033 Elston Ave., 
Chicago, Ill. The drill is only 654 inches 
long overall and is said to fit comfortably 
in a man’s hand. Drilling capacity in steel 
is '4 inch and in hardwood % inch. It has 
helical-cut gearing throughout and ball and 
needle roller bearings. Complete informa- 
tion is available from Skilsaw, Inc. 





Issue New Farm Building 
Equipment Catalog 


A new diamond jubilee catalog of farm 
building plans and equipment has been issued 
by The Louden Machinery Co., 1310 N. 
Court St., Fairfield, Ia. in connection with 
the 75th anniversary of that concern. The 





FAIRFIELD, OWA 
BRANCHES: ALBANY, N.Y.) ST. PAUL, MINN.; TOLEDO, OHIO 








book has a silver and blue cover and con- 
tains illustrations and descriptions of the 
Louden line. Copies may be secured by 
writing to the advertising department of the 
Louden company. 
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Small Frame House Photos in Wool” insulated jobs. An “X-ray” drawing ~~ which water or other coolant is sprayed, may 
New Seek of a model plant shows construction features. be used. The belt is driven by a %4 horse- 

The redwood bark insulation, which has a power motor, giving a belt speed of 3400 

Compiled by Thurston-Flavelle, Ltd., Port thermal conductivity rating of .255 Btu., is surface feet per minute over a flat backing 
Moody, B. C. is a book of Modern Small also suited to home insulation. The book plate four inches wide by ten inches long. 


Homes of Wood in which is published an is available upon request from The Pacific The working surface is 40 square inches. A 
exterior photo and a brief description of each Lumber Co. position change from vertical to horizontal 





of 56 small homes. The majority of the 
homes are in the low cost bracket, a few ‘ 
are in the medium price class. They have New Comprehensive Paper on 
been finished on the exterior in British Co- Urea for Chemical Seasoning 
lumbia’s Western red cedar. The descrip- A 
tions which accompany the pictures point 
out the design characteristics of each house. 


a 






comprehensive study of the “Urea 
Treatment of Lumber” is contained in a 
paper of that title prepared by J. F. T. 
Berliner of E. I. du’ Pont de Nemours & 
Free Book on Frozen Food Lockers (Co., Wilmington, Del. It was presented to 
and Insullation a recent meeting of the American Society 
; = - of Mechanical Engineers in Louisville, Ky. 
A new booklet issued by The Pacific and is now available in printed form from 
Lumber Co., 100 Bush St, San Francisco, the Public Relations Dept. of the duPont 
Calif. is devoted to the frozen food locker company. There is no charge for a copy. 
In preparing the paper Mr. Berliner drew 
material from his own experience, from 
many former reports and publications con- 
cerning the urea treatment of lumber, and 
from data derived from recent tests con- 
ducted by the Forest Products Laboratory 
and by lumber manufacturers. 
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LOCKER PLANTS 
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Announce New Belt Grinder — 

As an addition to their line of wet and dry — can be quickly made by removing three bolts. 
abrasive belt grinders, the Porter-Cable Ma- The slotted rest table is adjustable up to a 
chine Co., Syracuse, N. Y. announces Type forty-five degree angle. The type G-4 is 
construction and the use of “Palco Wool”  G-4, a small abrasive belt sander-grinder recommended for sanding or grinding small 








(redwood bark insulation) for insulating using a belt four inches wide by forty-five parts of wood, metals, plastics, etc., and will 
them. The manual is filled with photo- inches in circumference. Either dry belts or also handle many light milling and grinding 
graphs of interiors and exteriors of “Palco the new type, resin bonded abrasive belts on operations without the use of fixtures. 





(hnistmas Greetings from ANGELINA 


Since the start of the first mill of Angelina, 54 Christmas days have come 
and gone. And now another Christmas brings to us the opportunity of 
sending you the same old wish for your happiness and for your success 
and prosperity during ‘42. To the dealers and industrial buyers who 
have so generously favored us we extend our heartiest thanks. 





CHICAGO REPRESENTATIVES: 
JOHN H. SHOOK LUMBER COMPANY, 
11 Franklin 


pany Thanh ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


A. E. BOATRIGHT LUMBER COMPANY, KURTH LUMBER MFG CO., Clarksville, Texas ANGELINA HARDWOOD CO., Keltys, Texas 
111 W. Washington St., Chicago, Il. TROUT CREEK LUMBER CO., Kirbyville, Texas Mills at Ewing. Tex. and Ferriday, La. 
Railroad and Car Material TEXAS OAK FLOORING CO., Dallas, Texas 
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PACIFIC 
MUTUAL 
OOOR CO. 










FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD ...DOORS 
FRAMES, MOULDINGS 
SASH & GLASS...WALLBOARD 








Los ANGELES, cat CNA ta 
Ss’ > 
HOME OFFICE: TACOMA, WASHINGTON KANSAS Cr, NEWARE SN. J: 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuineton, D. C., Dec. 8.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for the two weeks ended Novy. 29, and for forty-eight weeks ended that 
date, covering mills whose statistics for both 1941 and 1940 are available, and percentage 
comparisons with statistics of identical mills for the corresponding period of 1940: 





Av. No. Per- Per- Per- 

Mills Production cent Shipments eent Orders cent 
TWO WEERS: Rptg 1941 of 1940 1941 of 1940 1941 of 1940 
Total Softwoods... 381 $25,642,000 99 119,315,000 85 297,910,000 &5 
Total Hardwoods.. 42 20,719,000 4 23,142,000 96 16,957,000 St 
Total Lumbet —- 150 ‘4 $6,361,000 9S $42,457,000 SG 414,867,000 Sh 
Total Flooring.... i 21,856,000 93 20,192,000 96 14,448,000 100 
FORTY-KIGHT WEERS: 
Total Softwoods YS) 11,647,720,000 112 12,2 2,238, Oooo 111 12,076,490,000 106 
Total Hardwoods a5 728 575, ooo 111 594,036,000 118 557,647,000 112 
Total Lumber , i76612 17 76, 295,000 112 12, 806,274,000 111 12,634,137,000 106 
Total Flooring a val) 571,570,000 116 574.584.0000 116 569,619,000 100 





RELATION OF UNFILLED ORDERS TO STOCKS 


WasHinctron, D. C., Dec. 8. 


t unfilled 


Following is statement of seven groups of identical mills 
orders and gross stock footage on Noy. 29: 


No. of 

Mills Re- Unfilled Orders (ross Stocks 

porting 1941 1940 1941 1940 
é Softwoods*® . ica S63 883,292,000 1,.052,195,000 2.821,983,000 ,126,287,000 
F Hardwoods* : 1 70,290,000 65,855,000 285,061,000 332,186,000 
Total Lumber P $42 953.582.0000 1,118.050,000 3.107,044,000  3,458,473,000 
Maple Flooring 14 7.142.000 & S27,006 11,447,000 13,446,000 

*Of Northern mills, 12 reported on softwood, 12 on hardwood unfilled orders; 13 mills 

mn stocks The total number of mills (454) includes 12 northern plants that are in 


both softwood and hardwood subtotals. 





decrease of 91,849 cars below the number 
for the two weeks ended Nov. 15. 


Loadings of Revenue Freight oe 
le car service division of the Associa- = 


tion of American Railroads reports that Products loadings of 84172 cars show a 
revenue freight for the two weeks ended decrease of 1,550 cars below the number for 
Nov. 29 totaled 1,665,575 cars, showing a the two weeks ended Noy. 15. 





eee a eee eee ao a eG GEE GG RG GG aaa a ggg ooo ooo eo Roe oeoeoeSeSeSeSeSeSeSen 





Pine Plume Lumber Company 


yA > Bell Bidg., Montgomery, Ala. 


7 . \ 


PINE cress HARDWOODS 


AIR - DRIED or KILN - DRIED 
SPECIALIZING IN KILN-DRIED POPLAR 


Solid or Mixed Cars of Pine, Hardwoods, Oak Flooring. 





Plants at Goodwater, Ala. 
Notasulga, Ala. 
Ozark, Ala. 


Complete Planing Mill facili- 
ties. Modern Fan-type Cross- 
Circulating Dry Kilns. 
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HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


woursaters >” Y@llow Pine and Hardwoods 


WHOLESALERS of 
Plank . . . Dimension .. . Boards... 
Flooring . . . Kiln-Dried Finish . . . Ceiling 
... Siding ... Railroad and Car Material. 





Material from both mills Grade-Marked if desired 


ADDRESS INQUIRIES TO BOX 1393, MONTGOMERY, ALABAMA 
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Southern Pine Statistics 


[Special telegram to American LumBERMAN) 
New Or.eans, La., Dec. 10.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Dec. 6: 
Average weekly number of mills, 110; 
Units, 93 
Two-Weeks 


Three-year average production* 55,027,000 
MOTOR MFOGUECTION ...ccccesccce 56,624,000 
RR Te ee 54,740,000 
ee a 51,675,000 


Number of mills, 112; Units, “y 
On Dec. 6, 1941 
CTTION OPGORS 6.660 cscctcceseceade 98, 864, 000 
Unsold stOCkS® 2. c.cccceccvcc cs eBUGsG1 6,000 


*Nov. 1, 1937, to Oct. 26, 1940. 
+Unit is 299,000 feet of “3-year average” 
production. 





Western Pine Summary 


PortTLAND, Ore., Dec. 6—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Nov. 29: 

Report of an Average of 94 Mills: 
Nov. 29,1941 Nov. 30, 1940 

136,540,000 137,026,000 
Shipments 145,403,000 176,071,000 
Orders received 129,334,000 160,811,000 

Report of 90 Identical Mills: 
Nov. 29,1941 Nov. 30, 1940 
Unfilled orders 263, 743 3,000 321. 674, 000 
Gross stocks... 1,228.047,000 376,692,000 
Report of 90 Identical Mills: 
--Total for Year to Date— 


Production 


1941 1940 
Production 3,628,366,000 3,205,587,000 
Shipments ....3,898,295,000 3,445,124,000 
Orders ........3,8%3,064,000 3,552,041,000 





Appalachian Hardwoods 
Continued Active in 
October 


CINCINNATI, Onto, Dec. 8.—Because of 
temporary suspension of important band 
mill units, total production of Appalachian 
hardwoods failed to equal the September 
volume, though mills active during October 
reported a heavier output. Sales fell off 
slightly. Shipments rose sufficiently to make 
October the second best month of the year 
to date. The relationship of the various 
factors was as follows: Production, 100; 
sales, 114, and shipments, 116. Mill stocks, 
both gross and unsold, continued to decline. 
An excess of shipments over sales resulted 
in another decrease in unfilled orders. Ap- 
palachian Hardwood Manufacturers (Inc.) 
summarizes the October performance of 66 
band mill units, 58 cutting hardwoods: Pro- 
duction, 28,257,000 feet in October against 
28,685,000 feet in September ; sales, 32,022,000 
against 32,518,000 feet, and shipments, 32,- 
878,000 against 30,684,000 feet. Unsold 
stocks Oct. 31 were 157,297,000 feet, as com- 
pared to 159,058,000 feet thirty days earlier. 
Unfilled orders stood at 39,475,000 feet, 
against 41,685,000 feet Sept. 30. 





Gambling Barges Carry 


Lumber 


Los ANGELES, CALIF., Dec. 5. — Two 


former gambling barges, which operated for 
a number of years off the southern Califor- 
nia coast, are being refitted, and will soon 
be restored to service on the high seas as 
lumber carriers. 














December 13, 1941 


Amemecanfiumherman 


Producers of Western Pine Millwork 
Agree on Price Maximum 


WasHINGTON, D. C., Dec. 8.—Prices for 
western pine frames, sash, win- 
dow frames and screens have been stabilized 
through a series of individual agreements 
with manufacturers representing about 80 
percent of the pine sash and door industry, 


doors, door 


leon Henderson, administrator, Office of 
Price Administration, announced Nov. 29. 
The maximum was effective Nov. 3. Repre- 


sentatives of manufacturers attended a meet- 
ing in Chicago on Oct. 28, called by OPM, 
and, acting as authorized representatives of 
their respective firms, acknowledged the 
agreements entered into individually by the 
firms with OPM. A formal ceiling price 
schedule for these products will be issued 
upon completion of an investigation of the 
industry now under way. The agreements 
carload lot sales by manufacturers to 
dealers or jobbers. Jobbers are to be entitled 
to the customary discounts and concessions 
off list prices to dealers. 

The agreed prices are 


cover 


around the levels 


quoted during the last two weeks in August, 
and for many items are under market prices 
prior to the agreement. Prices are quoted in 
terms of percentage discounts off a stand- 
ard price list. The OPA agreements con- 
tain a list of minimum discounts (equivalent 
to maximum prices) for deliveries to dealers 
in the Chicago zone. Deliveries to other 
zones are to be adjusted on the basis of 
freight differentials recognized by the manu- 
facturer prior to the agreement.. Usual dif- 
ferentials above the maximum prices may be 
charged for quantities of less than 1200. 

Where the products sold are of types 
and/or sizes other than those listed, the 
prices charged shall not exceed the specified 
prices adjusted for differentials prevailing on 
Oct. 28, which differentials are to be com- 
puted on the basis of the list of maximum 
prices set forth. Credit terms shall not be 
more burdensome to the purchaser than the 
terms extended by the manufacturer on 
Oct. 28 





AGREED PERCENTAGE 


DISCOUNTS FROM LIST 


FOR PONDEROSA PINE DOORS, 


WINDOWS AND FRAMES 


PANEL DOORS 


Percent 
ao err eee ee ee 54 
12S Panel, Pir Panels. ......ccsiecsees 56 
RE on oss 104 eguaralee8) &L ewe 54 


Ba Ge PARC. «05 ccc deciesecs 52 


Uns. Birch Panels 
ak 1 SPS re ree eee 51 
6 Panel, Pine Panels (% Panel)...... 55 
ee SE IO. ios s cic in.s wielatiewuw ae 53 
Pime. Bren PAMCIS. ....6. 6c cecceeds ees 52 
1 Panel Insert 
Birch Panel WP Sub. FR.......... 45 
Sap Gum Panel WP SubFR........ 46 
i ee BO ey See 48 
Red Gum Panel WP FR. ....... 6.00. 42 
Mirch Pane! Birch PR. .......ecccses 42 
Sap Gum Panel Sap 
ee eee 43 
Red Gum Panel ea Gum PR. ....- 35 
We. WE WE. Bhs bbe ct censces 47 


OPEN DOORS 


Sash Doors—1%, 1% Sash........... 55 

Doors, Storm Doors, Side Lights..... 55 
700-701 

1 id. Rim and Store Doors........... 55 

1% French ND 622-628 and.......... 60 
637-643 

Cupboard Doors % & 11! 
WP S&R Solid Raised WP Pan... 59 
WP S&R Fir Lam. Panels......... 61 
WP S&R Birch YP or Gum Pans... 57 


Combination Doors 
The maximum discounts for doors of one 
and three-quarters (1%,) inch thickness 


shall be three 
counts stated above. 

The maximum discounts for laminated 
fir and pine panels doors shall be one point 
shorter than the discounts stated above 
the fir and pine panel doors. 


points shorter than the dis- 


OPEN WINDOWS 
Percent 
and barn and 


1% plain rail windows 


COTTE SO a i i.cic bs ons ose ead anaes 53% 
13g check rail windows and single 

I Scicrcrtcatalane anacaraty crars are eeamnie tec cssascatele 5 
EU MOORME RIES 6s 6 cscs ies eawrclccndas 54 


GLAZED WINDOWS 
14% plain rail windows and barn and 


MOUIINNE II 55.55: acolee essence ig era aaa > 68% 
1% check rail windows and single 

SINT oo acinar a loridis ane Svayaileu hata ea are wate eaters 6716 
TE, CRUE BOR 66k 555 sowie wininsnies 67% 


The maximum discounts for knock-down 
windows and sash, for a sale of less than 


2500 windows or 5000 sash, shall be one 
point longer than the discounts stated 
above. 


The maximum discounts of knock-down 
windows and sash for the sale of 2500 
Windows or 5000 sash or over, shall be 
— points longer than the discounts stated 
apnove. 

PLAIN FRAMES (1200 OR MORE 
IN AN ORDER) 


Wood Frames P@P K.D..........<..... 66 
Wood Frames No. P&P K.D......... 65 
Door PEAMSG BT scccewcsseescue 65 


Sets Ceiling Prices for Fir Doors 


WasuHincton, D. C., Dec. 8.—F.o.b. fac- 
tory prices of Douglas fir doors, which rep- 
resent about 60 percent of all doors manu- 
factured in the United States, were placed 
under a ceiling schedule effective Dec. 10 by 
an order issued Nov. 29 by Leon Henderson, 
administrator, Office of Price Administration. 
The new maximums apply only to manufac- 
turers’ prices. Fir door prices are quoted in 
terms of discounts off a list price. Discounts 
as established in the schedule are 72 percent 
off for No. 1 doors; 73 percent off for No. 2 
doors, mill-run doors, storm doors, and cup- 
hoard doors; and 74 percent off for No. 3 
doors. Sole exception to the discount method 
of quoting prices in the new schedule is the 
sub-section dealing with garage doors. A 
basic maximum price of $8 a pair may be 
charged by manufacturers for these doors, 
f.o.b. factory. The usual extras which have 


been charged by manufacturers over the past 
three years are retained in the schedule with 
respect to all types of doors, as also are the 
methods of quoting additions to price for 
transportation costs. 

The maximum prices f.o.b. factory shall 
be determined by applying the following dis- 
counts to list prices: 


BaSiC DIRCOUINE «6.6 a0 6.00 6s 6s ne 72 Percent 
No. 1 Doors “A” Grade....Basiec Discount 
No. 2 Deere “Hh” Grade sc ssc 6serursaaws 

nee 1 point longer than Basie Discount 
No. 3 Doors “C” Grade 


aiateeie 2 points longer than Basie Discount 
WERGTS TE, DA NE x: dene ard. seers a. aca ak 
1 point longer than Basie Discount 
CORE NEED sca < 55.014. b090/e 5) bw Seale Rao 
ae 1 point longer than Basic Discount 
Cupboard Doors (B&Btr. only).......... 
Hees: 1 point longer than Basic Discount 
“A” Grade Sidelights....... Basie Discount 
ag French Doors (“A”’&“B” Grades 
DE sve 0 00 5 oe a eo eh eee ee ee 
.5 points longer than Basic Discount 
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WIER Wishing You 


Merry Christmas 
and a 
Happy New Vear 


WIER LONG LEAF 
LUMBER CO. 


Mills: 
Wiergate, Texas m ouston, I exas 





























MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 
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Uniform in 


COLORT 
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QUALITY 


‘hy E. Webster Lumber Co. 
Kansas City, Mo. 


Vest Pocket Ready Reckoner 4 


including a lumber calculator for standard 
estimated wei 
tabulations. 


AMERICAN LUMBERMAN, Publisher, 431 Se. Dearborn St., Chicago 
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manual 
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Conference Discusses Practices 


SEATTLE, Wasu., Dec. 5.— Advisability 
of continuing Federal acquisition of lands in 
the Western states was the theme that re- 
ceived the greatest amount of attention 
throughout the proceedings of the 20th an- 
nual meeting of the Washington State lor- 
estry Conference held here today. 25 or 30 
per cent of the entire total area of the state 
of Washington is at present owned by the 
United States Government. Condemnation 
suits are being argued in the courts at the 
present time regarding the payment of pri- 
vate owners whose lands have been seized 
and taken into the Olympic National Park. 
Many other Western states have still larger 
percentages of their land area under Federal 
ownership. The state governments and people 
are greatly aroused over the extension of 
Federal timberland holdings, particularly 
sponsored by the Department of Interior. 
County governments suffer in revenue when 
such lands are taken off tax rolls. 

The conference was well attended through- 
out its sessions, it lasted for the entire day. 

All officers of the organization were re- 
elected, namely for president, Hugo Wink- 
enwerder, dean of College of Forestry, Uni- 
versity of Washington; three vice presi- 
dents, L. T. Murray, E. G. Griggs II of 
Tacoma, and B. B. Colwell, Ellensburg, 
Wash.; for  secretary-treasurer, C. S. 
Cowan, chief fire warden, Washington 
Forest Fire Association, Seattle. Most of 
these officers have served the organization 
for years. 

With President Winkenwerder in the chair 
the conference approved a brief report of 
the secretary and treasurer, C. S. Cowan. 

E. T. Clark, manager of the Pacific 
Northwest Loggers’ Association made the 
report of the research committee of the con- 
ference. Mr. Clark told of the progress being 
made in research by the various branches of 
the forestry industry of the state. The sub- 
ject was also discussed by Prof. Grondahl 
of the College of Forestry, University of 
Washington. This is a subject that all true 
conservationists and members of forest in- 
dustries are intensely interested in, namely, 
utilization of forest products now being 
wasted. 

Progress in forestry methods as practised 
was divided into three sub-topics. First, 
“Progress in State Forestry” was presented 
in two papers, one by the Hon. Jack Taylor, 
state land commissioner, and the second by 
T. S. Goodyear, state forest supervisor. 

Mr. Taylor’s paper was exceedingly well 
received. He gave some specific statements 
of the things that are being done just at the 
present time, particularly in regard to de- 
veloping sustained yield operations in co- 
operation with national, state, and private 
owners. He pointed out that two sustained 
yield operations had already been set up, one 
was the Biles-Coleman Lumber Co. at Omak, 
Wash., and another was the J. Neils Lumber 
Co. at Klickitat, Wash. He indicated that 
at least five additional sustained yield con- 
tracts would be consumated during the com- 
ing year. 

Mr. Goodyear having been connected with 
the department of forestry in this state al- 
most since its organization, related some 
of his early experiences when state forestry 
was indeed in its infancy and then pointed 


with much pride to the work being accom- 
plished today. He declared that no state in 
the Union has better or more effective for- 
estry laws than has the state of Washing- 
ton. He praised not only the accomplish- 
ments of the State Forestry department but 
just as wholeheartedly the record of the 
lumber and logging industry in its forest 
protection and 
ments. 


reproduction accomplish- 

The progress in industrial forestry was 
covered by Warren G. Tilton, Forest Engi- 
neer of the West Coast Lumbermen’s Asso- 
ciation. Mr. Tilton gave some of the de- 
tails of the accomplishments that have been 
made by the men operating in the logging 
and lumbering industry. Mr. Tilton sum- 
marized the industry’s forestry conservation 
plan as follows: 

“Every logger will protect his operating 
areas from fire by systematically providing 
necessary patrols and equipment; he will 
hold down the hazard of fire by snag fall- 
ing, trail building, and careful slash burn- 
ing, currently with the logging operations: 
he will reasonably assure future forest 
growth on his cutover land by leaving trees 
of seed bearing size well located for spread- 
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ing seeds; he will do his utmost to preserve 
and protect all immature and second growth 
timber under his ownership or control.” 

Specific instances of forestry accomplish- 
ments by the industry and operators were 
given by other speakers and particularly 
was the commendation given to the cooper- 
ative forest nursery established at Nisqually 
and the Weyerhaeuser Timber Co. Clemons 
tree farm in Grays Harbor county. 

The progress in national forestry was de- 
veloped in a paper by Lyle F. Watts, re- 
gional forester of the U. S. Forest Service 
in Portland. In the absence of Mr. Watts 
his paper was read by U. S. Forester John 
Kuhns. This discussion particularly advo- 
cated a cooperation of federal, state, and 
private owners in the operation of timber 
on a basis of permanent supply. 

Following tradition of many years stand- 
ing the members attending the Washington 
State Forestry Conference attended the 
luncheon of the Seattle Chamber of Com- 
merce at which Roderic Olzendam of Ta- 
coma, chairman of the “Keep Washington 
Green” committee was the principal speaker. 
Mr. Olzendam divided the public into classi- 
fications and pictured the views of such dif- 
ferent groups ranging from the radical con- 
servationists and the group who believe that 
the Government should own and manage all 
timber. 


From the National Capital 


DEALERS' ESTABLISHMENTS TO BE 
INSPECTED FOR WAGE LAW 
COMPLIANCE 


Wasutncton, D. C., Dec. 8—In January 
the Wage-Hour Division will resume inspec- 
tion of all lumber and building materials 
distributing establishment to ascertain com- 
pliance under the Fair Labor Standards Act. 
Inspectors will examine records upon the 
total dollar volume of sales during the six 
months’ period which began July 1, 1941. 
While the law exempts employees engaged 
in any retail or service establishment which 
does more than 50 percent of its business in 
the State of its location, employees of most 
other distributional establishments must re- 
ceive a 30-cent minimum wage and overtime. 
The Division will not regard any establish- 
ment as a retail one unless at least 75 per- 
cent of its sales during the six-months’ 
period were of a retail nature. 

Sales of lumber and such materials to 
private individuals for use on or about their 
private homes or garages are considered re- 
tail sales, whether the sales are made directly 
to the individuals or to contractors in their 
behalf. Regarded as retail, when made in 
small quantities, are sales to business or in- 
dustrial purchasers, or to contractors acting 
in their behalf, for the construction, main- 
tenance, or repair of commercial property 
such as retail stores, apartment houses, etc. 
But if the quantities of materials sold are 
materially in excess of the quantities nor- 
mally purchased by private individuals for 
their own use, the sales will not be regarded 
as retail. The same reason—the quantities 
involved—distinguishes as non-retail most 
sales of lumber and building materials for 
the construction, maintenance, or repair of 
railroads, highways, bridges, dams, and other 
similar structures, and sales to the Federal 


Government or to State or municipal govern- 
ments. 

Held to be non-retail, or non-exempt, types 
of sales are those made to dealers or others 
for resale purposes. Sales to contractors or 
others for speculative building are considered 
sales for purposes of resale as well. 

Processing incidental to retail selling ordi- 
narily will not defeat the exemption for retail 
sales. By processing the Division means 
sawing lumber to size, the assembling of 
window and door frames received in 
“knocked down” form, etc., as distinguished 
from the actual manufacturing of such prod- 
ucts, which is not exempt. 


UNLOADING OF LOGS AT SAW 
MILL COVERED BY 35 CENT 
MINIMUM 
Wasuincton, D. C., Dec. 8.—Gen. Flem- 
ing, Wage-Hour administrator, announced 
Nov. 26 “unloading of the raw material at 
the mill site’ means that employees of saw- 
mills who are engaged in unloading logs at 
the mill are covered by the 35 cent an hour 
minimum order. Such employees may be 
production workers or they may be truck 
drivers or helpers employed by the mill. 
The definition also covers such employees, 
including truck drivers and helpers, for saw- 
mill operators who do their own logging, as 
are engaged in unloading operations at the 
sawmill. It also covers the employees of 
logging companies which, though nominally 
separate, are identified through common 
ownership with sawmill operations when 
they engage in unloading operations at the 
mill. It does not cover employees of opera- 
tors who are engaged exclusively in logging 
operations, unless such operators are iden- 
tified through common ownership with saw- 
mill operations. The definition also excludes 





employees of common or contract carriers. 
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PAINTED PINE 


Painted doors, trim and millwork form one of the most attrac- These lustrous surfaces must be 
tive features of the American Home. The flat areas must be 
surfaced perfectly smooth. The mouldings must have clean, crisp 
profiles. This requires skilled and careful manufacture and the 
right wood to start with, seasoned to the right moisture content. 


smooth and flawless 








Since the days of the Colonial craftsmen soft textured pine has Veet Seapets” Cennre 
been favored to meet these requirements. CALIFORNIA PINES 
"Paul Bunyan's'’ CALIFORNIA PINES have the soft, even tex- Soft Ponderosa & Sugar Pine 


ture and uniform density of grain that work easily and cleanly 
without fuzzing and take paint without grain raising. ‘Paul 


Bunyan's" dry kiln seasoning provides the right conditioning uni- INCENSE CEDAR 
formly, the year round. 


LUMBER MOULDINGS PLYWOOD 


Venetian Blind Slats & Pencil Stock 








“Paul Bunyan’s’”” CALIFORNIA PINES for high quality millwork, 


economically manufactured and finished 





MEMBER WESTERN PINE ASSOCIATION 














“PRODUCERS OF WHITE PINE FOR THREE GENERATIONS” 


THE RED RIVER LUMBER COMPANY ey 


















“SILL. FACTORIES, GENERAL SALES SALES OFFICES 
¢ : 360 N. Micnican Ave. 807. HeNNePiN Ave. B78, Granp CenTRAL TERMINAL 
WE $ wo ° D, c A LI F ° R N l A. : CR ICAGO . wa a . NEW YORK CITY | 
: DISTRIBUTING YARDS. F WAMeS, Center ‘Bina. ~ Mon k Bun. Weesent Paciric ‘Bine. 


_Minnearous Los Ancrure ‘hese: ‘ KLAND- = ——s SAN fo SRANCISCO ~ <2 bOSs ANGELES "FRADE MARK 
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CHAPMAN & DEWEY 
LUMBER CO. 


* MEMPHIS, TENN. * 


Manufacturers of “C&D” Brand 


OAK FLOORING and 
HARDWOOD LUMBER 


FROM PAMOUS ST. FRANCIS BASIN 
Wire for quotations 








Dealers! 


eM GALE 


216 MATERIAL 





eiastie tA 


All quality sash, glazed for permanency 
with ARM-GLAZE, carry the above name. 
Make sure it appears on the sash you buy. 


THE ARMSTRONG COMPANY 


Detroit Dallas Chicago 















Sott Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


ORATION 
LOOT RONIAN OREGON 


Sum) 





SULLIVAN LUMBER CO. 
PORTLAND, OREGON 
vino stock FOL RR ‘cites 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 
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EASTERN TRADE NEWS 


[F. J. Caulkins]} 


Boston, MaAss., Dec. 8.—Defense area re- 
tail dealers have been selling a lot of lum- 
ber, while in the non-Defense sections the 
yards have concentrated upon repair work 
and remodelling and in encouraging low-cost 
housing that is not banned by the recent 
SPAB ruling. Their commitments for win- 
ter and early spring deliveries have been 
sharply curtailed in the face of dropping 
mil prices for many items, but stocks of 
many yards are rapidly reaching the stage 
where replacements must be considered. In 
the meantime industrial buying and Defense 
housing are absorbing most of the available 
offerings. Canadian operators are dealing 
with many difficult problems not the least 
among which is the probable volume of 
spruce deals—3x7-, 9- and 11-inch—that is 
to be required by the English war office. 
Recent reports tell of the arrival of some 
Russian spruce in Britain. It is known that 
a large proportion of the spruce cut and 
piled on Canadian mill yards through 1941 
for English account has not been moved. It 
is understood that fully 100,000,000 feet of 
British Columbia fir brought across the 
country by rail is stored at terminals along 
the Atlantic coast as an emergency supply 
for shipment during the winter when the St. 
Lawrence river is icebound. Dock and ship- 
ping interests at Boston have contacted the 
sritish Timber Control office at Montreal 
and have been assured that twenty-five to 
thirty ships would be sent here in the next 
six months to move lumber accumulations 
to England. However, the position of east- 
ern spruce in the general market through 
the cutting season of 1942 is reflected in a 
report that came from Ottawa last week 
that the purchasing agent of British Timber 
Control had arrived there direct from Lon- 
don, had conferred with leading spruce man- 
ufacturers of Canada, but had placed no 
orders to apply against the 1942 production. 
Canadian sawmill operators are going ahead 
with skeleton crews with little hope that 
better than 50 percent of an average input 
of logs will be secured. At the mills and 
logging operations in northern New Eng- 
land, the labor problem is equally difficult. 

WEST COAST WOODS—But one inter- 
coastal boat arrived at Boston in Novem- 
ber to discharge 718,000 feet of fir and 
hemlock. November average in the past 
ten years was 8,404,432 feet. Wholesale 
offices are booking for carload deliveries 
almost exclusively. In the face of sales 
pressure by the manufacturers and a 
downward movement of prices to dealers, 
sales to the yards dropped off sharply 
through November. For an ordinary run 
of 2-inch fir dimension by rail, quotations 
run from $4.50 to $6 below ceiling. There 
has been a lull in the call for boards. An 
average run of dry No. 2 boards sells at 
$37.50@38.50, while ceiling price is $44.75. 
The 3’s are available at $344 34.50, against 
a “ceiling” of $40.75. 

EASTERN SPRUCE — Sales to retail 
yards through November dropped to a low 
volume for the year, though no price 
weakness developed. Industrial and low- 
cost Defense housing schedules continued 
to draw heavily upon plants on both sides 
of the Border, which are well oversold so 
that much delay in deliveries is the rule. 
December production of boards at most 
mills is covered by orders at the price 
range that has ruled through the last 
quarter of the year. Dry 5-inch boards 





are scarce and firm at $42@48; 6-inch at 
$44@46; 8-inch, $47@48, and up to $50@52 
for 10- and 12-inch. Most sales of di- 
mension, 2x38- to 5-inch, are at $43@44, 
and up to $50@52 for the 2x10- and 12- 
inch. Demand continues to exceed pro- 
duction of 1x2- and 38-inch bundled fur- 
ring strips, and to hold this item in the 
same price bracket with 5-inch boards, 
$42@43. Canadian mills quoting New 
Kngland buyers on spruce dimension and 
boards hold to the price level of New Eng- 
land mills, which is $2@3 above the 
Canadian ceiling, based upon ruling prices 
in Canada through September. 


LATH AND SHINGLES In this off- 
season spruce lath sales have dropped off 
and prices are easier, at $5.50@5.75 for 
standard 1%-inch, delivered at Boston 
rate points. Call for eastern white cedar 
shingles is moderate, but deliveries of 
standard Canadian brands to Defense jobs 
in the Provinces has exhausted supplies, 
so prices delivered in New England are 
strong and steady. Most sales of extras 
are at $4.50 per square, with one or two 
standard brands at $4.60. Clears are firm 
at $4; 2nd clears at $3.60, and clear walls 
are a trifle weak at $2.80@3. Price weak- 
ness rules the market for West Coast red 
cedars as order files at the mills are 
cleared and stocks begin to accumulate, 
particularly in the lower grades. Offerings 
by American mills are definitely down 
15 to 20 cents from the lows quoted in 
early November. The British Columbia 
mills have stalled at the September price 
level, and are seeking no business until 
the new quota period starts on Jan. 1. The 
18-inch Perfections from Washington mills 
are only a trifle weaker at $5.50 delivered 





at New England points. The 16-inch 
XXXXX No. 1 show a drop of 20 to 25 


cents, and are offered freely at $4.95@5.05, 
with the 2’s and 3’s dropping 5 to 10 cents 
to $4.10@3.20, respectively. 


PINE BOXBOARDS—Supplies of round 
edge on the mill yards are not excessive, 
and box shops not already stocked with 
special cuttings from salvaged hurricane 
logs have been active buyers from the 
regular mills at close to $13.50@14 f. o. b. 
shipping point, though an occasional poor 
lot goes at $1@2 lower. There is active 
selling of square edge Nos. 3 and 4 com- 
mon, with all available dressing facilities 
operating with day and night crews, 
largely upon “rush” Defense orders. Fresh 
Government schedules are pouring into the 
market almost daily. For dry 5-inch No. 3 
rough delivered at Boston rate points the 
price range is $37@39, with the No. 4 at 
$34@35, and up to $37@39 for 10-inch. The 
Rochester (N. H.) dressing mill operating 
as a concentration point for milling hur- 
ricane pine, which was badly fire damaged 
on Nov. 25, was able to resume with day 
and night crews on Dec. 1 causing little 
delay in deliveries. 

EASTERN HARDWOODS—Dry stock in 
practically all species, grades and sizes is 
heavily oversold. Eastern Canada, usually 
a prolific source of supply for maple, birch 
and beech, has little to offer as home De- 
fense orders have cleared the mill yards 
down to the lowest grades. Vermont, 
Adirondack and Pennsylvania mills have 
covered their production for the next two 
and three months with orders from wood- 
workers and furniture plants. 


New York, N. Y. 


Business has shown a very decided letdown. 
Owing to recent Government regulations, 
apartment house and speculative building is 
practically inactive. West Coast prices took 
a further dip last week to as much as $7 
below ceiling. Some _ wholesalers who 








bought heavily to take advantage of avail- 
able boat space are now rather jittery—first, 
because prices have dropped so, and sec- 
ondly because dealers are not inclined to 
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buy owing to large building enterprises 
coming to almost a complete standstill, 


SOUTHERN PINE—Deman4d is still 
strong, with price levels well maintained. 


WESTERN PINES—Ponderosa and Idaho 
pines continue in demand, with most mills 
able to take care of reasonable orders, and 
prices firm. 


WEST COAST—The market fell off con- 
siderably last week and dealers who buy 
large schedules under ordinary conditions, 
are not now inclined to buy even at the 
going prices. 


SPRUCE—There is a good demand for 
popular items, but wholesalers are finding 
it difficult to place this business. It looks 
as if spruce price would remain firm. 





HARDWOODS 
little let-up in 
strengthening. 


Buffalo, N. Y. 


Lumber trade has been slightly more 
active of late, but may fall off as soon as 
stormy and cold weather arrives. This 
area had the warmest November in ten 
years. Prices in most woods are holding 
about steady, though some items are not 
at the peak of a short time ago. War- 
time conditions are expected to end or 
greatly curtail shipments of West Coast 
woods by water. 


HARDWOODS—tTrade has been holding 
up well in recent weeks; much of the stock 
bought is for Defense purposes. Furniture 
factories are doing a fairly large amount 
of buying. Prices of leading woods are 
all holding steady. Philippine mahogany 
has been difficult to procure, and cargoes 
are likely to be cut off by the war with 
Japan. 


WESTERN PINES—Stocks available at 
mills are now somewhat larger than they 
were a few weeks ago. Prices are getting 
stabilized at a little lower level than that 
recently prevailing. Retailers are buying 
stocks as needed, and will probably keep 
down purchases until after inventories. 


NORTHERN PINE—The market con- 
tinues firm, with only small offerings of 
some grades, especially common. Box lum- 
ber is in good demand. Pine mills report 
being hampered by a shortage of labor. 


Baltimore, Md. 


NORTH CAROLINA PINE—Demand has 
undergone some decline, for neighborhood 
yards find less call for material for small 
houses. Requirements of wood box fac- 
tories are large, but their stocks generally 
are ample. Quotations are little changed. 


LONGLEAF PINE—Ordinary sizes are 
not much higher than they were; but, be- 
cause of their growing scarcity, big dimen- 
sions are strengthening in price. 


CYPRESS—Mills have no difficulty 
whatever in placing production, but there 
is enough lumber of high quality to go 
around, though it sometimes is not easily 
located. Prices remain firm. 


WEST COAST WOODS—Distributors of 
fir, spruce, cedar, Idaho white pine and 
other woods drawn from the West are 
more than ever dependent upon the rail- 
roads. Redwood is again available. Stocks 
of western species seem adequate for mar- 
ket needs, with quotations strong. 


HARDWOODS — Quotations have not 
changed importantly during the last two 
weeks or even month, with some items 
higher, while others have sagged, depend- 
ing on their availability. The quiet that 
has prevailed in the export division con- 
tinues. Some buyers, especially furniture 
makers, are inclined to hold off until re- 
sults of conference on ceiling prices are 
announced. 





There seems to be very 
demand. Prices are 
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Philadelphia, Pa. 


Seasonal influences play 
ing role in today’s market. 
by many that activity in the building 
field—with the possible exception of De- 
fense work will subside considerably over 
the year-end. 

SOUTHERN PINE— Demand for com- 
mons continues light. Distributors here 
report mills have heavy backlog of Gov- 
ernment orders. Dry stocks of many items 
are scarce. Dimension is in good supply. 


a predominat- 
It is expected 





Demand for roofers continues to drop, 
while good weather in producing areas 
has enabled mills to buiitd up well bal- 
anced inventories. Housing projects still 
continue to take good amounts of No. 2 
common. 

HARDWOODS The market continues 
firm, with some buyers inclined to await 
the setting of ceiling prices. Deliveries 


are still slow. 

WEST COAST—Fir prices are easier. 
Demand for Pacific hemlock is slow. Prices 
of all items are reported receding slightly. 
There is no noticeable change in the white 
spruce market; demand continues light. 
Fir plywood is oversold and firm. 

WESTERN PINES — Manufacturers are 
reported to have reduced their order back- 
logs. Mill stocks of Idaho pine are limited 
and becoming scarcer, with demand good 
and prices firm. Ponderosa is heavily 
oversold, with straight car orders hard to 
place, and prices firm. 





SOUTHERN CYPRESS— Demand con- 
tinues strong for Florida red. Carolina 


cypress is reported steady. 





New Hampshire Raises Fund 
for Wood Waste Research 


DurHam, N. C., Dec. 8.—Completion of 
the campaign to raise $2,500 from individ- 
uals and wood-using industries throughout 
New Hampshire to match an equal amount 
appropriated by the 1941 New Hampshire 
legislature, for research on wood waste 
utilization at the University of New Hamp- 
shire Engineering Experiment Station was 
announced Nov. 29. 

Private subscriptions were received from 
79 firms and individuals, among which were 
a number of lumber concerns and lumbermen. 

A check for the amount of the private 
subscriptions has been delivered to Gov- 
ernor Blood, who handed the State’s check 
for $5,000 to Daniel S. Eppelsheimer, head 
of the University of New Hampshire’s En- 
gineering Experiment station, which has 
been engaged in the special research for 
some months. It is understood that devel- 
opment of a plastic material, to be made 
from wood waste such as sawdust and shav- 
ings, has been almost completed by the ex- 
periment station. 

The State Planning and Development 
Commission is authorized to obtain patents 
upon any process, apparatus, devices, or 
products which may result from the research 
activities, and to license the use of such 
patents with special preference to those who 
have contributed funds to make the research 
possible. Patent royalties and other license 
revenues are to be made available to the 
Engineering Experiment Station for addi- 
tional research on the use of forest products. 

All donors are to be invited to a luncheon 
gathering at Durham on Dec. 10, at which 
time the laboratory facilities of the Engi- 
neering Experiment Station will be open for 
inspection and some of the work going on 
may be seen. 
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BOOTH= 
KELLY 


All members of the Booth- 
Kelly organization send 
greetings and good wishes. 


We hope that 1942 will bring 
to you and yours 365 days 
of peace, prosperity, happi- 
ness and health. 


We want all our customers 
to know that we greatly ap- 
preciate their patronage and 
their confidence in our prod- 
ucts and in our organization. 
We shall always strive to 
merit your continued con- 
fidence and good will. 


DOUGLAS FIR 


Dimension Flooring Ceiling 
Drop Siding Finish Stepping 
Mouldings Casing Base, etc. 


We are headquarters for Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


Beoctlitltell 
SLUMBER C 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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San Francisco 


COASTWISE TRA F F I C—Forty-seven 
steam schooners were operating in the Pa- 
cific at the first of December. Twenty-eight 
were operating coastwise, and nineteen 
offshore. Severe winter weather, result- 
ing in abnormally high insurance rates for 
this time of the year, is expected to force 
between eight to fourteen wooden ships of 
the lumber trade out of service. Five were 
recently tied up. 





INTERCOASTAL—With the intercoastal 
fleet cut down to about 40 ships, recent 
trade was as active as the tonnage situa- 
tion would allow. Space for priority lum- 
ber to the Panama Canal was reported ex- 
ceedingly tight. 


LUMBER RECEIPTS — Lumber receipts 





HUTHER 50s. 


Dado Head “2 


Fits any saw mandrel. 
Cuts perfect grooves 
any width, with or 


ac‘oss grain. Guaran- 

teed to do your work 
satisfactorily. 

SUPER- 

QUALITY 

ws 


Favorites for over 52 years. 
Today, write for catalog of 
complete Huther line. 


Huther Bros. Saw Mfg.Co 


Rochester, N. Y. 














In Cleveland 
HOTEL HOLLENDEN 
In Columbus 
THE NEIL HOUSE 


In Akron 
THE MAYFLOWER 








In Lancaster, O. 
HOTEL LANCASTER 


THEODORE Dewitt 
President 


a. F. Mansi In Conni. - La 
V. P. & Gen. Mgr. BARON STEUBEN HOTEL 


THE HOTELS THAT CHECK WITH EVERY TRAVEL STANDARD 
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Market News from Na 


from interior points at San Francisco dur- 
ing November, 1941, totaled 10,070,000 feet, 
compared with 9,570,000 feet in October, 
and 13,670,000 feet in November, 1940. 


REDWOOD—Demand 
somewhat, and prices have shown some 
nominal downward adjustment. While 
there are scarcities in certain items, stocks 
on the whole are reported pretty well bal- 
anced. Tank and vat items are enjoying 
good demand with dry tank stocks scarce. 


has slowed up 


DOUGLAS FIR—While demand has 
slowed up somewhat in northern Cali- 
fornia, the market is still fair. Prices 


have leveled off and promise to hold at 
the new levels. The Government is re- 
ported to be still buying, with the pros- 
pect of being more active in the future. 
Structural timber is in good demand by 


private industry, but demand for home 
building items has dropped off consider- 
ably. 


Portland, Ore. 


WEST COAST WOODS—Lumber produc- 
tion in this area is declining and new 
business and production are in closer bal- 
ance than they were several weeks ago. 
The tone of the market generally is a 
little improved, with heavy timbers, verti- 
cal grain flooring and special clears firm 
in price, though side-cut has not developed 
strength. 


INTERCOASTAL — Inquiry for general 
eonstruction items has improved a little. 
Manufacturers here feel more optimistic. 
Prices on industrial items and special cut- 
ting are firm, but common grades are 
around $4 or so lower than they were a 
month or six weeks ago. 





CALIFORNIA—Inquiry and orders have 
increased slightly, and the recent down- 
ward trend of prices seems to have halted. 
The market is expected to be less affected 
by winter weather than intercoastal or 
interior rail outlets. 


LOGS—The Columbia River log market 
is firm, with inventory of fir lower, while 
hemlock is higher and firmer. 


Kansas City, Mo. 


SOUTHWESTERN MARKETS—A slack- 
ening in the flow of new business, heavy 
rains which retarded production, proposed 
new ceilings on hardwoods, and amend- 
ments to the southern pine price schedule 
—were the major developments during the 
last two weeks. Manufacturers again 
were looking for business. Prices were 
steady for the most part, but weakness 
was noted in some grades. There were no 
surpluses of consequence, and it was diffi- 
cult to ship mixed cars promptly. 


SOUTHERN PINE—Producers reported 
a reduction in new orders. There was a 
noticeable slowing up in retailer buying. 
Inventory period is at hand, and retailers 
would like to convert some of their stocks 
into cash. tains in some areas have made 
logging impossible. Mills report that 
stocks are broken. No. 1 dimension re- 
mains scarce, and it is hard to obtain No. 2 
boards and flooring. 


WESTERN 








PINE — Notwithstanding a 


slump in new business, the market has 
managed to hold fairly steady. A few 
weak spots were noted. Unfilled orders 


are about half as large as they were a few 


months ago, and those operators which 
had refused to accept business in Sep- 
tember now are entertaining bids. Pro- 
duction is off and inventories are not 


burdensome. 


OAK FLOORING — Demand subsided in 
this area in the last few weeks, and prices 
were steady to a shade easier. No. 2 
shorts are scarce and key items are not 


in surplus. There 


red gum. 


HARDWOODS — Prices were unsettled 
last week, because of a New Orleans con- 
ference on a “ceiling.” Furniture manufac- 
turers have complained bitterly because 
of advances. Demand for crates and boxes 
was good. Heavy demand was noted for 
4/4 No. 1 common and FAS plain red oak. 


SHINGLES—The market 
some signs of strengthening. 


is some weakness in 





has shown 
Mill inven- 


tories have increased, and unfilled order 
files have been cut down. Competition 
from Canadian mills is not as keen, as 


many already have exhausted their duty- 
free quota for the current year. No. 1 
perfections were easy, but Nos. 2 and 3 
were up slightly. 


Tacoma, Wash. 


WEST COAST WOODS—The market 
here appears to be definitely softening. 
Defense construction, heretofore a major 
factor, seems to be past its peak. Private 
home construction is dropping off. Stocks 
at retail yards appear to be in pretty good 
shape, and there does not seem to be much 
inclination to stock up heavily, probably 
because inventory time is close at hand. 
Log stocks are commencing to dwindle, 
although no actual shortage is yet appar- 
ent. Door manufacturers are concerned 
over announcement of a ceiling on their 


product. 
Norfolk, Va. 


NORTH CAROLINA PINE There has 
been a definite slowing down in the short- 
leaf market. Many large inquiries have 
been circulated, but orders have not been 
placed. Everything bought today is 
wanted tomorrow, though most mills are 
short of a number of popular items, and 
even unusually dry weather does not sea- 
son stock as fast as wanted. Production 
is being curtailed to a great extent by lack 
of adequate mill labor and also lack of 
logs, usually bought from farmers and 
others. There continues to be a very good 
demand from the retail yards for air dried 
B&better boards, and customers have to 
wait for stock to dry out. There has also 
been a good demand for mixed cars of kiln 
dried B&better finish, mouldings ete., as 








well as mixed cars of pine and cypress, 
dressed. Box manufacturers are buying 
lumber all the time, but their consump- 


tion has been cut down on account of lack 
of proper labor. Demand for dressed and 
resawn stock has been good. Sales of air 
dried dressed framing, roofers, sheathing 
ete. have been fair. There has been little 
change in prices, although supply of 
4-inch is larger and mills are a little 
anxious to move this width. Recent South 
Carolina sales of 6-inch air dried roofers 
have been on the basis of $26, but in North 


Carolina this item has been bringing 
$27@27.50, with millmen very independent 
about taking more orders. The other 


widths are higher. 


Seattle, Wash. 


WEST COAST WOODS—The larger do- 
mestic markets continue to be sluggish, 
with price weakness apparent. Prices have 
not receded much during the past fort- 
night, however. Most shippers are opti- 
mistic in regard to the immediate future 
and for next year. Weather and labor 
peace have been favorable to good pro- 
duction. 


RAIL—Slow demand has brought a soft 
price structure. Uppers for the most part 
are holding at levels of two weeks ago, 
and so are boards and timbers, but di- 


mension is off. But the mills are not over 
anxious for business, and it is hard to find 
acceptors of cheap offers. 


Special cuttting 
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tion’s Lumber Centers 


demand is so good that mills are concen- 
trating on it. A good farm demand is ex- 
pected to stimulate line-yard buying. The 
trade anticipates heavy industrial and 
Government orders for Defense purposes. 


SHINGLES This market continues 
weak. Stocks are slowly building up, 
especially those of 2’s and 3’s. Production 
has been curtailed somewhat. Line yards 
have bought some shingles, and are ex- 
pected to order a good quantity of 2’s and 
3’s for farm trade. 

INTERCOASTAL—Ship space supply 
continues to shrink, and demand, though 
not strong, would require more than is 
available. F.a.s. prices here are soft, but 
c.i.f. prices in the East are fairly firm. 

CALIFORNIA—Space 
plentiful but lumber is accumulating on 
the docks in California. Prices, both mill 
and delivered, are weak, but a.s.t. market 
is weaker than c.i.f. 


EXPORT—Pacific tension has resulted 
in further restrictions against shipping. 








for this trade is 


LOGS—Prices are 
that 


unchanged, except 
lumber cedar logs are now bringing 








Two dry kilns of Bond-Woolf & Co., Inc., Alcoa, 
Tenn. manufacturers of hardwood flooring, rail- 
road cross-ties, hardwood and softwood lumber, 
have recently been converted to the Moore 
“cross-circulation" system. The work is said to 
have increased the company’s kiln capacity 40 
percent. The oak flooring factory has a daily 
capacity of 25,000 feet, and the planing mill 
can produce 100,000 feet daily 





$35 instead of $34 or $35. Fir moves at 
$16, $22 and $30-31. Peelers bring $32 to 
$35, and $40-41. Shingle logs are steady 
at $20-21. Hemlock both 2 and 3, moves 
for $15.50, but logs selected for lumber 
sell for $18.50 to $19.50. November was 
favorable to logging. An inventory taken 
recently shows increase in stocks of cedar 
and merchantable fir, with hemlock sup- 
plies slightly larger. The hemlock in- 
ventory has been large for several months. 


Houston, Tex. 


SOUTHERN PINE The market is a 
little stronger. The mills seem to be able 
to fill all orders for dimension, shiplap and 
boards, but the demand for finish in both 
“C” and B&better grades is greater than 
the supply. In this Defense area, build- 
ing has increased in the past 60 days. Rail- 
roads continue to buy all classes of ma- 
terial, and the mills are manufacturing all 
ear material possible. Some roads do not 
seem to be able to get enough longitudinal 
siding. Maintenance of way material is 
being bought constantly. Export material 
is moving out regularly to Great Britain, 
and the demand of longleaf timbers is 
greater than the supply. The weather has 








been favorable for logging, as rain has 
let up. 
HARDWOODS Stocks, particularly of 


gum, are very low. Prices are strong, with 
an inclination to advance. It is very diffi- 
cult to purchase hardwood in any quanti- 
ties, as no mills have very much of any 
item available in shipping condition. There 
has been very little rain in the past two 
weeks, but water from previous rains in 
lowlands, creek bottoms and river bot- 
toms makes it almost impossible to get 
out logs. 


SHINGLES AND LATH—The shingle 
market continues slow, with no buying 
being done except where immediate ship- 
ment is wanted. Most yards are getting 
their stocks in shape for inventory. Lath 
stocks are low, but demand is seasonally 


dull. 
Cincinnati, Ohio 


SOUTHERN PINE—Industrial business 
is keeping up. In sharp contrast, retail 
yard buying seems to reflect hand-to-mouth 
purchasing by building interests. More 
substantial buying by Government sources 
is expected after the first of the year. 
Fully 80 percent of lumber being shipped 
is common dimension, boards and sheath- 
ing; quotations are off $3 and weak. 








APPALACHIAN HARDWOODS—Defense 
uses continue to call for special widths 
and lengths that are hard to find. Mills 


have plenty of orders to keep them oper- 
ating at capacity for some time. High 
grade basswood is sought for Venetian 
blinds, and the furniture trade is taking 
all the maple and poplar it can find. The 
only plentiful items are Nos. 1 and 2 oak 
and poplar. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—While buy- 
ing was declining slightly up to a week 
ago, there recently has been an increase 
in orders. Prices have been firm. Gum 
has been in greatest demand. Oak is the 
slowest selling species; several million 
feet has been taken for export, however. 
The better grades will be shipped, sup- 
planting the cheap lumber heretofore sent 
across. Oak flooring manufacturers are 
buying lightly, and are paying $36, $31 and 
$21 east of the Mississippi. 


OAK FLOORING sales have been small, 
but flooring manufacturers are able to 
maintain firm quotations, because of heavy 
backlogs of orders. The market is still 
oversold. Retailers, however, are loath 
to buy flooring at this season. 


Minneapolis, Minn. 


NORTHERN PINE—Demand continues at 
a high level, with shipments and orders 
far exceeding production. Manufacturers 
are confident they have enough stock in 
sight to fill the orders of regular custom- 
ers until the new cut is merchantable. 
Prices are firm at levels established some 
weeks ago. 


NORTHERN WHITE CEDAR—Produc- 
tion is at rather low ebb, despite the fact 
that manufacturers are trying to speed it 
up because of a shortage of stocks. Demand 
for excessively high wages is a big factor 
in cutting down the output, and most 
manufacturers do not believe they will be 
able to meet the spring demand, when 
prices are expected to be exceptionally 
good. 


MILLWORK—While seasonal decline in 
new orders and estimate work is reported, 
most Mississippi Valley factories are busy 
on orders on file. Unseasonably warm 
weather has encouraged home building. 
Outside demand, particularly for stock 
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items, continues good. Prices of some 
items have advanced slightly during the 
past two weeks, but the general level is 
practically unchanged. Quotations are ex- 
pected to remain firm. 


Shreveport, La. 


SOUTHERN PINE 





Some buyers are 
already seeking to place after-inventory 
business, but buying as a whole is ac- 
cording to immediate needs, and there is 
good demand for mixed cars. Some items 


have been a little soft, especially 2x4- 
and 2x6-inch No. 2 dimension. In No. 2 
boards, 6- and 8-inch widths are scarce. 


All upper grades, especially of finish, are 
very firm. Practically all shippers are 
getting “ceiling” basis, although occasion- 





19 Mills Speed Production 
for DEFENSE 


and for the needs of our 
Retail and Industrial Trade 


PINE and 
HARDWOODS 


For service that satisfies, 
depend on Ferguson. Yel- 
low Pine, Southern Hard- 
woods, Cypress, West Coast 
Products. Treated Lumper, 
Hardwood Flooring, Cedar 
Closet Lining, Grain Doors, 
Veneers, Shingles. 










W.T. Ferguson Lumber Co 
St. Leuis, Mo. 














Here is a brand of flooring you can 


build business on. For satisfied cus- 
tomers, stock and sell “Diamond 








Hard” Maple and Birch flooring. 


J.W. WELLS 


LUMBER COMPANY 


CYTWRERS 











C. V. CLARKE 


TIMBER ESTIMATES 


Long experience plus modern methods 


605 First Federal Savings & Loan Bldg. 
P. 0. Box 1385 Jackson, Mississipci 





woo ARPAULINS 


TO PROTECT YOUR LUMBER AGAINST WEATHER DAMAGE, 
MIN/IM/IZE COMPLAINTS AND SATISFY YOUR TRADE 





Write today for prices and samples. 
FULTON BAG & COTTON MILLS 
Manufacturers Since 1870 


Atlanta St. Louis Dal 
New York City New Orleans 


las Minneapolis 
Kansas City, Kan. 
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ally a concession is made on a surplus of 
some item. Interstate shippers for the 
most part are running 40 hours a week 
only, but intrastate mills are running two 
and even three shifts. Logging conditions 
have been good. 

SOUTHERN HARDWOODS The ‘“ceil- 
ing price’ meeting has had a tendency to 
slow down hardwood buying. No mills 


have surplus stocks, and all are still ship- 


ping a certain amount more than they 
produce. Ash and red oak have advanced 
because Lease- Lend buying has taken 
quite a lot of stock, but flooring oak is 
slow and is probably $1 off. The rest of 
the list has sagged a little. 


Crossett, Ark. 


PINK—Unprecedent- 
edly heavy demand continued this week, 
with new, War Department inquiries 
leading many to believe that even more 
acute shortages in will result. Both 
and small mills in this section have 
advantage of clear weather during 
few weeks to increase logging op- 

but inventories broken 
incre and most 
especially the larger would 
to run several months without book- 
new Prices are very firm, with 
mills asking ceiling for common 
Dealers and ware- 
are beginning to. feel 
spring requirements in mold- 
and trim: but mills are moving cau- 
tiously to avoid booking more orders for 
this of material than they ean fill. 


ARKANSAS SOFT 
large 


stocks 
large 
tuken 
the past 
erations, 
that to 
mills, 


are 


so 


ase balance stocks, 
ones, 

need 
ing orders 
nearly all 
boards and 
house operators 


around for 


dimension. 


ngss 


class 


HARDWOODS 
small volume 
awaiting 
maximum 


firm on the 
most buyers 
the pro- 
placing 


Prices are 
being sold, but 
announcement of 
before 


are 
posed prices 


orders 





West Coast November Facts 


SeattLte, Wasu., Dec. 9.—The market 
took an unfavorable turn in November, due 
principally to restrictions on all non-Defense 
building, owing to controls on scarce mate- 
rials, the West Coast Lumbermen’s 
\ssociation. Second cause was the shortage, 
yet increasing, of water space to California 
\tlantic coast. The resulting difficulty 
of moving low grades is causing tidewater 
mills to curtail production. Third, the pros- 
pect of a general rise in freight rates is a 
depressant on lumber production. The mar- 
ket is becoming very unbalanced. The still 
demand for Defense lumber runs to 
timbers; to types of lumber used in heavy 
construction, as in timber roof trusses which 


says 


and 


] - 
large 


are increasingly replacing steel, and to boat- 
building lumber, ship decking, and aircraft 
stock. But 30 to 40 percent ot the Douglas 
fir log not be made into such items. 
With restricted outlets for this large portion 
of the industry’s material, production 
falls and unemployment increases. Detailed 
report for November (four weeks) follows: 


Can 


raw 


Weekly 


Production 
Shipments 


Averages for November 
154.549.000 
141,542,000 


eo eer ele 136,213,000 
End of month 

ee 587,403,000 

Gross stocks 929,121,000 


Cumulative Totals for 48 Weeks 


Production accretion de are Guinan aoe 8 ,027,376,000 
ON POSE SE 8,109,216,000 
ChrGere ..cecs £ 0023,871,000 
Orders by markets 
SER een rere a ere $,629,589,000 
Domestic cargo eee ee - 2,067,534,000 
“xport (cGaee eee 205,869,000 
NS ee ee eee 1,1900,879,000 
November output was 78.5 percent and 
1S weeks output was 84.9 percent of 1926- 
249 year of highest production. 
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Timbers Cut for Civil War to 


Be Used in Current 
Defense Effort 


Brookityn, N. Y., Dec. 8—Timbers cut 
for use in the construction of naval vessels 
for the Union Army 80 years ago are being 
reclaimed from the mud at the bottom of the 
waters surrounding Brooklyn Navy Yard 
and will be used by the Navy in its present 
building program. 

The timbers were originally purchased in 
1860 and placed in water storage at the 
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Brooklyn Yard. They were unused at the 
end of the Civil War and were never re- 
moved from the storage lagoon. Subse- 
quently the area was sold and the lagoon 
filled in. 

Present day dredging operations incident 
to the expansion of the Brooklyn Navy 
Yard uncovered the oak timbers which were 
found to be sound and sturdy. Many of 
them are 24x24 inches and numerous knees 
intended as supports for deck angles were 
included. The pile of recovered timber now 


occupies a space of 100x40 feet at the Navy 
Yard. 


meme Unused timbers cut 
for Civil War frigates 
recently reclaimed at 
Brooklyn Navy Yard 


U. S. Navy Photo 





NATIONAL SURVEY RETAIL LUMBER STOCKS AND SALES 


WasHincton, D. C., 
than September sales, says H. R. 


Dec. 8.—Total October retail lumber sales were 1.8 percent lower 
Northup, secretary-manager, National Retail Lumber 


Dealers’ Association, in presenting the association’s fourteenth monthly report. Decreases 
were noted in the Middle Atlantic, Mountain and Pacific regions. In general the increases 
were confined to the regions which are predominately agricultural. Retail stocks were reduced 
one percent. Increases and decreases were scattered and not confined to any specific portion 
of the country. This decrease is the heaviest of any month of the current year. 
Summary of Oct. 31 Stocks and October Sales for All Yards Reporting— 
(Thousand Feet) 


Stocks—M ft. 





% Change Sales—M ft. % Change 








No. of Oct. 31, Sept.30, from Sept. from 
Region Yards 1941 1941 Sept. 1941 Sept. 
ge 1 err 10 7,017 7,001 +0.2 1,409 +2.2 
TENG, DOING 2 cciiicseseecws 54 28,866 29,526 —2.2 9,664 —18.8 
mast TO. COMtral <...6.060%- 118 67,629 67,517 +0.2 24,725 +0.7 
We OG ING. COMUFR! 2.0000 eene 593 127,185 129,825 —2.0 25,081 +1.3 
Be IND gale ier dso Vint eiesicin 24 8,523 8,935 —4.6 4,316 +6.4 
meat BO, CeOMetral .... <0 sce 13 3,449 3,381 + 2.0 775 + 6.4 
WE GGt DO. COMLTAL 542 ci sccs os 42 8,419 8,492 —0.9 2,178 +8.7 
PUEDE are ae cae eisine Seee cts 142 31,604 30,695 + 3.0 9,368 — eo 
I os oS ES ng a re an Bia ala Ta 164 152,268 152,759 —0.3 50,784 51,566 a s 
Total Independent Yards... 357 187,478 192,689 —2.7 64,742 65,817 —1.6 
TOG) SAG TAPE 666s este 803 247,482 245,442 +0.8 62,073 63,265 —1.9 
| Se een 1,160 434,960 438,131 —0.7 129,082 —1.8 
Estimated Total Retail Lumber Stocks on Oct. 31—Million Feet 
Sept. Oct. Mar. Apr. May June July Aug. Sept. Oct. 
30, 31, 31, 30, 31, 30, 31, 31, 30, si. 
Region 1940 1940 1941 1941 1941 1941 1941 1941 1941 1941 
Wew Bewiend .. ss ceccex 310 302 $27 330 318 316 342 351 345 346 
Middle Atlantic ......... 1,136 1,092 1,230 1,233 1,236 1,268 1,259 1,228 1,249 1,220 
mast No. Central ....... 1,429 1,463 1,719 1,745 1,706 1,693 1,667 1,664 1,673 1,676 
West No. Central ....... 1,035 360 «1,222 «1,237 1,206 1,177 1,159 1,191 1,258 1,232 
south Atlantic ......-. 388 542 520 512 489 475 446 426 
Bast So. Central ....... 183 236 235 231 227 220 216 220 
West So. Central ......- 549 573 581 598 614 632 633 628 
ee ere 215 222 234 228 232 238 237 244 
eo — ree 868 936 1,012 1,100 1,086 1,120 1,097 1,094 
ey pf . ra ae 6,113 7,048 7,123 7,075 7,119 7,154 7,086 
% Change 
From previous month. 0.1 +1.1 —0.7 +06 +0.5 —1.0 
% change from same 


month a 
STATES 


year 
IN 


Pat atectrnatelo eiceieimcewieie lens 
KACH REGION: 


New England: Maine, New Hampshire, 
necticut. 
Middle Atlantic: New 





Vermont, 

















Tite 719.3 


Massachusetts, Rhode Island, Con- 


York, Pennsylvania, New Jersey. 


East North Central: Ohio, Indiana, Illinois, Michigan, Wisconsin. 
West North Central: Minnesota, Iowa, Missouri, North Dakota, South Dakota, Nebraska, 


Kansas. 


South Atlantic: Delaware, Maryland, 


District 
North Carolina, South Carolina, Georgia, Florida. 


of Columbia, Virginia, West Virginia, 


Kast South Central: Kentucky, Tennessee, Alabama, Mississippi. 


West South 
Mountain: 
Pacific: 


Central: 
Montana, 
Washington, 


Arkansas, 
Idaho, 


Oregon, 


Louisiana, Oklahoma, Texas. 
Wyoming, Colorado, 
California, 


New Mexico, Arizona, Utah, Nevada, 
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East and west side 
southern pine to the 
in the period of Dec. 


1-6, 
the month of November 


mills have reported the following average f. o. b. mill sales prices on 
Southern Pine Lumber Exchange, New Orleans, La., 
prices for this 


but where 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


period 


have been inserted and starred (*): 








were not available, prices for 





for sales made 





West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
Lengths Lengths Boards, Std. Leth. 2x4 
1x3 rift— 5% x4— 12 & 14... 31.88 28.90 
B&better.. 69.00 *66.93 H&better.. 42.00 40.80f1x 8 ..... i ee 8 cl 33.75 28.75 
a ects erates 61.00 ae eleracon Shane 41.00 37.5001x10 ..... 31.53 30.24]18 & 20... 35.34 *35.01 
ee *43.88 *42.33 D Sguaielaete "S1.5b ZO.BGTRES wc een 38.44 34.23/22 & 24... 40.00 ; 
1x3 flat ‘ 
ae Surtaced Finish . ; 2x6 
srain— : No. 3 Shipla nd a 
h&better,, 54.15 53.33],, Stmdard Lengths Boards, Standard 12 & 14... 30.01 28.58 
” ee OE eS 51.3¢ 49.00 B&better Lengths ae 30.82 30.16 
“1 en ei 36.80 26.00 Inch thick— 1x6 Rgh. & eee eee 33.00 32.41 
ell rite © eeeexteus 72.50 68.831 cig eg Oe gieae xs 35.07 33.08 
iF &better.. 67.00 *64.50]2 «sorcerer 70.50 *69.63 S4s 25.72 22.82 22 & 24 41.40 36.50 
aS 59.00 *53.00 6 eoeevsescer 11.00 68.65 1x6C M E M Or 29 24 04 2x8 
a . *41.83 *41.00 __ Sere (0.96 64.67 1x 8 =~ ben oA 
Oe alle oaa@ ....: 74.25 75.501%,5 ----- 25.76 24.8712 & 14... 30.94 29.30 
a: | gana *90.11 94.00 wey trees ge) eee 31.35 31.19 
Reébetter.. 54.15 52.16¢)°X6/4 thick— x12 ..... 26.07 25.3418 & 20... 34.45 32.31 
C ats 51.67 49.45] % , , Bocce ee 77.00 Ze & 24... 40.00 *34.50 
aa. pipe > ¥- . 5 OK x10 ooeee 91.50 *90.56 } 
Pe oestet ose 6.56 .00 pel Robeioti 112/00*105.53 A 1 Dimension 2x10 
aoe 12 & 14... 35.65 33.10]12 & 14... 35.90 31.00 
End Matched inch thic es = “) ais 87.47 34.90 16 senna 34.22 32.03 
Flooring, 2 to S-foot 4 cece eee ee 58.92 57.09 18 & 20... 36.80 38.25 te & 2O..... So. 3934.00 
ix3 riftt— eer rss 60. 39 58.60 22 & 24... 44.00 a 22 & 24...%*48.00 *43.00 
B&better..*58.89 59.504]8 .-....-... 57.02 57.66 2 2x12 
i Gacseac *52.00 1x5 & 10.. 63.63 63.44]2*6 x12 
Sh ee ee 43.00 - rere 73.70 77.09412 & 14... 32.92 32.27 + & 14. 37.00 *32.31 
1x3 flat R rh Fi . Sere 30.60 33.85916 ....... 35.72 35.00 
grain— wus canis ~GF :-.---. 38.30 37.00]18 ....... 40.50 37.00 
B s&better.. 45.74 45.68] B& better— haces 38.00 34.78/20 ....... 41.00 *38.18 
ee ire 43.07 *41.20]1x4/8 .....*67.46 *61.50 22 & 24. 47.67 *44.50422 & 24 53.50 43.00 
D ee ee 29.04 30.50 1x5&10 a vee *6§68.50]2x8 
1x4 rift— - 1) er ... *85.00J12 & 14... 30.97 33.77] Timbers 20 & Under, 
—-asneionian 429-40 5&8/4 thick— eer 37.50 34.39 No. 1 
cette eee 37.25 B=8 ccc cc tte STEOORS cece S41.00 36.00 a: 
1x4 ‘flat 3a16° 1111192000 seac00f20 1002, 37:17 $9.00xeaaee . 41.50 22.00 
© gee | Bier *101.00 *96.00)22 & 24... 45.00 *39.00}4x6—8x8.. 41.07 *32.22 
cataract eas ae Casing and Base 3&4x10 ...*44.53 *36.80 
ee ee 28°00 28°33 Standard Lengths {2X10 5x10—10x10*46.41 ; 
ee eee vie «°°?! B&better— 12 .....--*438.57 39.5098@4x12 ... 52.55 40.00 
ae BOTT TEBSee  ccsieecs 42.00 36.00)5x12/12x12*53.34 *41.50 
. 12GES .... TE0G TESES secicsss 47.00 *39.28 
—— Pe Cee 1x5&10 ... 79.00 80.00]18 & 20... 49.50 *45.54] Neo. 3 Dimension, 
No. 117-— gthas, He. 1 Pension 22 & 24. 53.00 *51.50 ‘ Standard jvensths 
le ae 4 6 q 
eementer,. 48.00 *50.00 Standard Lengths 2x12 ee eaieaece 29.94 ye 
peter rere 44.50 44.00]1x4 ...... 39.50 412 & 14. 49.00 40.00 is eee or an 
> ese: 39.82 *41.00]1x6 ...... 40.11 40.00]16 ....... 46.67 42.00 a; sete 24.28 21.50 
No. 116— No. 2 Fencing 18 ....4.- 49.10 43.00[0% 55 <1° 7° spt ates 
B&better..*50.00 *53.00 Standard Lengths [29 ......- BL5) 44.00" «oo er eae 
eee 49:80 @48.5001x! 2.5... 28.71 27.23]22 & 24... 55.00 .... eee sy 
sl adilages 40.83 40.00]1x6 ...... 30.07 29.30 so ar, Siding, 13/16” 
Lo Pa 26.70 23.50]No. 1 Boards & Shiplap Plaster Lath B&btr.&Sel.— 
Assorted “tte Standard Lengths Kiln Dried 1x4, 9 ....*66.30 60.00 
anwatter. BS.1S SZLOGTERS. 2:00 39.15 40.00 x1»: 4’ Pxs, 30. 55.00 *60.00 
Seaweres *51.33 49.00)1x5&10 42.85 moO. 2... C.0071S6, S...4. ccs. GOOG 
D oa eck een 40.00 *40.46]1x12 ..... 49.83 *51. 13 a eer 0588 oe stbee, 28. 75.00 
Boards and Shiplap 
DOUGLAS FIR 1x6 1x8 ixl0 1x12 
_ Seattle, Wash., Dee. 6.—Current quota- ; pile see an art a hip “rae 
tions f.o.b. mili on Douglas fir items in mixed No. pacts 20.00 20.00 19.00 22.00 
cars for rail shipments direct to the trade “*‘“*’ ‘"""" ; < : 
appear below: No. 1 Dimension 
Vertical Grain Flooring 12 14 16 18 20 
btr. S D Oe 8 Swe $30.50 $30.50 $31.50 $31.50 $31.50 
RRS 0.45 4 eae $60.00 $55.00 $43.00 TS aig 30.50 30.50 32.00 32.00 32.00 
Mat Grain Flooring ee 30.50 30.50 31.50 31.50 31.50 
REO 6a s¢euseuesowens 44.00 $42.00 $36.00 err 30.50 30.50 33.00 33.00 33.00 
BU sie Wen seaioeeraes eile 49.00 47.00 a re 32.00 32.00 34.00 34.00 34.00 
Drop Sidin 
1x6 Pat. No. 106. O's 49. 00 ad $47.00 $39.00 No. 1 Rough and/or Surfaced Timbers 
1x6 Pat. No. 116. 49.00 47.00 39.00 4x4 to 4x12-inch planks 20 feet and 
cS “Ceiling BHOTEST, SIS oc iosigciocecveseanweewe sins $30.00 
EME — oaruihabivnclerainteriniers $36.00 $34.00 $26.00 LESSTE BO Tl. SUE SNOUT. . .0ccciccvenss 27.00 
BR Giaccemeachotenmts 43.00 41.00 SOCO VESTS Sh LO Be BO. occ cictcwsicw cesses 29.00 
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ARKANSAS SOFT PINE 


Following are average f.o.b. mill sales 
prices for kiln-dried Arkansas Soft Pine, for 
shipment in mixed cars, obtained during the 
week ended Dec. 6: 


Flooring 
Edge grain— 3-inch 4-inch 
NONUMMY co -a\9:0h:o ewe. © «10a be $67.00 $65.00 
Dae eacarare ace faxetinre i raed wileateyecb ute 59.00 57.00 
Flat grain— 
a ae ee rere eer et 52.00 51.00 
Rn oak pes aliia Te arta Sun ps gus aula: ars car or RE 48.50 47.50 
EP cavevtiancee cikis WRI Ramee aa ee 36.50 35.50 
Partition 
B&Better oe 
og geo a, rene $51.00 $47.50 
3oston Partition, }4x4........ 51.00 48.00 


Drop Siding, 1x6 


No.117 No. 116 
= PEE oa Ou.sicisin wares oes aten $52.00 $53.00 
EA cei ase dear ach la choare eatin ee ecehelan Sens 49.00 50.00 
D ET Te Pe eT eo 40.00 40.50 
Casing & Base and Jambs, B&better 
5 
$62.00 $67.00 $67.00 $81.00 $81.00 
Mouldings 

Discount 
Sueted at $F ONE WREST. 6 iiss ccsceeicwns 307 lo 
NE I es Ais As Wa wien be we ae wees 25% 

Boards and Shiplap 
1x6 1x8 1x10 1x12 
*Boards, S4S, No. 1.$37.00 $38.00 $40. 00 $48. 00 
or Shiplap No. 2.. 30.50 30.50 31.00 35.00 
No. 3 24.50 24.50 25.50 26.00 


Dimension, S4S, 16-Foot 


No. 1 No. 2 
> re ree eee ae $38.00 $34.00 
BE phe o-a iw olew eg Rew alee ala ae eds 36.50 31.50 
MENETEE. <i:cherwiese ios etal awe melanie aaa 37.50 32.50 
MIE? as 5c uid vase! bw AN Go thie tou WLSUS aI 42.00 34.50 
BEIT. Coin cctceras pias fag paints Moniabemicemree 44.00 36.50 

Lath, %x1%, 4-Foot 
MEI. fc ressayse bow Mcncigienancah get wea ates a taca a ie Be eC $6.75 
Re eer ern near ee ater a ere §.75 


*Applies to the new 
common. 


SPA grade of No. 1 





RED CEDAR SHINGLES 


Seattle, Wash., Dec. 6.—Average prices on 
red cedar shingles, f.o.b., mills, are: 
Royals 


ie hae awk cig ni gvnkne Ss -wiace wlee ae wee RS $5.05 
I rng nw ie wren 0ie Sale a er ow aelele oIe alae ware 3.00 
Re ale aa alta alors tarsi sada wire, Sey 0ST Ses Ae 2.00 
Perfections: 
Rp I eS a clic oriatacia\eraiatetare ates rare anes $4.10 
nak “| GR ERER ESR nee es rer rere tr 2.90 
Sc MS i Soe o hg es Vo wig.) aU ep eL T 2.10 
1-16” 5/2 Eras tacn one faite latsiiavaite Sone ao ne od $3.50-$3.55 
OS ght PPO eT OL eT CR OT Ee 2.70 
Se PE aw % eierbre sino ura S aa wie lernee na ies 1.80- 1.85 





WESTERN RED CEDAR 


Seattle, Wash., Dec. 6.— Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted in 
issue of Aug. 9, 1941.—Editor. 





29, inclusive. 


mlllinois , ¢ 


PONDEROSA PINE 
Selects S2 or 4S— 


WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period Novy. 24 to 





Pennsylvania———, 


1x8 5/4RW 6/4RW 1x8 5/4 RW are RW 
ee . ere $81.50 $85.87 $86.17 $79.71 $88.25 
re 65.35 71.25 71.95 65.90 74.32 $73 40 

Shop, S2S— No.1 No. 2 No.1 No. 2 
Se ise a ecercasnonsca-sie ete $57.56 $63.50 
MER Arireigiahd ve tout caver eon) alte 58.12 ‘ 

Commons, S2 or 4S— No. 2 No. 3 No. 2 No. 3 
Be MRE: Sevso nis: aioe ecole $49.72 $43.58 $50.96 $45.63 
i> i Area 49,92 44.95 51.95 43.88 
No. 4, 4/4 RW RL.... 37.50 39.83 

LARCH—DOUGLAS FIR 

No. 1 Dimension 
EE oie 6s sare Rae a is 44.00 46.25 
Be SE eaecinwenree sees dieereierere 44.28 46.25 


Both direct and wholesale sales are included and are based on specified items only. 
State of Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. 


Two districts are given, one being the 
Quotations follow: 








r Illinois ~ Pennsylvania——, 
IDAHO WHITE PINE 
Selects, S2 or 4S— 1x8 6/4 RW 1x8 6/4 RW 
Cheice (Cy) His...... $83.75 pee $87.21 $97.40 
Quality €D) Ris.-.... 67.92 patti 68.75 $5.50 
Colo- Ster- Stand- Colo- Ster- Stand- 
nial ling ard nial ling ard 
No. 1 No. 2 No. 3 No. 1 No. 2 No. 3 
Commons S2 or 4S— _ . 
ix 8 RL....$61.25 $56.00 $47.25 $61.45 o87. 29 $49.37 
1x12 RL. 61.00 48.75 ane 62.60 49.39 
No. 4, 4 4 ‘U tility 
Ag 32. 41.00 
SUGAR PINE 
Selects S2 or 4S— 
4/4RwW 5/4RW edeenies 4/4RW 5/4RW 6/4RW 
B&btr RL... .. ses $95.36 $94.50 $94.50 
Cc. Sel. RL Rae ead 91.00 Siege save 
Shop S2S— No. 1 No 2 No. 3 No. 1 Nov. 2 No. 3 
OE «ere ace $63.75 $53.75 $46.25 $63.60 iat a 
2, eee 62.75 53.75 46.25 64.00 rae oe 
Wee Avcan ees 74.75 59.75 47.25 75.00 ee: aaa 
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AUPERCEDAR 


Nationally Advertised 
Aromatic Red Cedar 


CLOSET- 
LINING 
LUMBER 









Packaged 
and Sealed 


GUARANTEED 
90% Red Heart or better 








PRODUCT OF 


Geo. C, BROWN & Co, OF N, C, 


GREENSBORO, N. C. 


LARGEST MANUFACTURERS OF 
AROMATIC RED CEDAR IN THE WORLD 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
ended Dec. 8: 





Quartered Red Gum Plain Red Oak 

FAS— rFAS— 

a ee 105.00 i Peers 54.00 

Sie |. wes 109.00 2 eee 75.25 

N 1 as 

No. 1 & Sel.— o 3 & tel a 

4/4 ......55.00@58.00 yy ead 15.75 

WE Sieces 65.00 No. 2 Com.— , 
Plain Red Gum H/4 6... 31.00 

92 75 Ny Plain Poplar 
Tier JO.tod T oO. 2: eed 

No. 1 & Sel.— bippae,;,- 

Bey es ailing iis 
No. 2 Com.— Ash 
4/4 .33.25 @ 35.00 FAS— 

[ESE 35.00 eS 62.00 
SS BP 83.50 
Quartered Sap Gum ot ne 82.75 @ 86.00 
AS— No. 1 & Sei.— 
TS weeews 61.00 4/4 25 00 
EG wien 'eis 71.00 | No. = Com.— ‘i 
No. 1 & Sel.— aes 98.00 
— i950 | A/F cee 25. 
Ss ere 57.00 eech 
ore «xenes 62.00 Log Run— 
y ewaouwe 32.00 
Plain Sap Gum ick 
FAS— cal ras— ckory 
4/4 ..... : POE GIO oxinc ts 65.00 
No. 1 & Sel.— 3/4 | 77°00 
oie wae $5.50 eaten . 
No. 2 Com.— Elm 
7s 31.50 Log Run— 
a tered T 1 Sere danews 44.50 
uartere upelo 
—" No. 2 Com” 
re 66.00 | 474 ; 29.00 
ae i od. 
fe 54.00 Hackberry 
Log Run— 
Plain Tupelo To eee 35.25 
rAa— Cypress 
4/4 ......51.50@52.50 
FAS— 
17 trom Pon i ee 103.00 
an oar sade Selects— 

Plain White Oak ih Serre §1.25 
FAS— SY a 62.00 
ees 65.00 OF eee ad 70.00 @ 76.00 
No. 1 & Sel.— Mixed Hardwoods 
1 es 35.00 Je SPE 12.00 


Amermecan fiumberman 





December 18, 1941 


Current Market Review 


Lumber producers, distributors and 
consumers have not had time to adjust 
themselves to new conditions being 
created by start of war by Japan, and 
declarations by Germany and _ Italy. 
Many in the trade have been sharply 
affected by announcement of two price 
ceilings on western millwork products, 
while southern pine mills have found 
it necessary to request adjustments on 
the car material maxima. Ship space 
for the movement of Pacific Northwest 
lumber to domestic markets has been 
scarce, but the war needs of the armed 
forces in the Orient are likely to 
absorb the supply completely. Rail 
facilities are likely to be put very 
largely to war purposes, with transport 
scarce for ordinary civilian uses. And 
restrictions on use of scarce metals and 
other materials are being rapidly tight- 
ened. The Government continues to 
take large quantities of lumber, and 
the all-out program for victory will 
require enormous amounts in addition 
to those already scheduled for pur- 
chase. Peacetime plans are necessarily 
being pushed aside to allow the nation 
to concentrate its resources on war. 
Retail yard trade kept up well during 
November, despite numerous Govern- 
ment restrictions, but the yards effected 
a considerable reduction in their stocks, 
because of the uncertain outlook for 
building. The reluctance of buyers to 
make forward commitments brought 
prices of commons in the major species 
to below ceiling levels, and increased 
buyer hesitancy; especially as many 
wish to reduce inventories for tax pur- 
poses and feel that they are protected 
by the ceilings. Though war indus- 
trial purchases continue a big factor in 
the softwood market, mill bookings in 
the two weeks ended Nov. 29 fell 15 
percent below last year’s; they were 
7 percent under current production, 
and shipments were 2 percent below 
production. Stocks Nov. 29 were still 
helow those of the corresponding 
period last year, but this year’s unfilled 


order file was less than the 1940. Mills 
continue short of many items needed 
for mixed cars, on which retailer buy- 
ing is concentrated. An encouraging 
development is the beginning of yard 
inquiry for after-inventory shipment. 

Hardwood consumers, and especially 
the furniture factories, have been keep- 
ing purchases at minimum pending 
announcement of ceiling prices, and 
bookings reached a low level in the 
two weeks ended Nov. 29. While 
shipments reduced order files, they 
exceeded production, so that mill 
stocks were further depleted. Rains 
in many southern producing areas have 
made logging impossible, curtailed 
mill output and slowed air drying. 
Gum and other furniture woods from 
all regions, as well as items used by 
the war industries, are scarce and 
strong; but flooring oak is a little 
softer, though flooring factories are 
active on well-filled order files. The 
Philippine mahogany trade is radically 
affected by the outbreak of war. 

Bureau of Labor Statistics index 
for lumber prices (1926 = 100) was 
128.2 for the week ended Dec. 6, com- 
pared with 129.2 the week ended 
Nov. 22. 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue of 
Sept. 6.—EDITOR. 


MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 





ing mill basis, during the week ending 
Dec. 6: First Second Third 
Gee Ry big ig Nise aie $85.62 $80.52 $64.33 





WEST COAST LOGS 


Seattle, Wash., Dee. 6.—Average prices of 
logs are as follows: 

Fir No. 1, $30-31; No. 2, $22; No. 3, $16; 
Peelers, No. 1, $40-41; No. 2, $32-35. 

Cedar Shingle logs, $20-21; lumber logs, 
$35. 

Hemlock: No. 2&3, pulp logs, $15.50; lum- 
ber logs, $18.50-19.50. 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Dec. 
dried, rough, f.o.b., Cleveland: 


Ash: 4/4 5/4 6/4 
eee 90.00 $100.00 $105.00 
Com. & Sel... 60.00 70.00 75.00 

Plain White Oak: 

S walaane ere 120.00 125.00 130.00 
No. 1 C.&S... 65.00 75.00 80.00 

Plain Red Oak: 
aes 95.00 105.00 108.00 
No. 1 C.&S 62.50 70.00 75.00 

Hard Maple: 

i, eae 110.00 120.00 125.00 
No. 1 C.&S 75.00 80.00 85.00 
Poplar: 
SPP 92.00 102.00 102.00 
No. 1 C.&S 62.00 67.00 67.00 
er 72.00 82.00 82.00 
No. 2-A Com. 52.00 57.00 57.00 

Basswood: 

Dl . bacxwens's 87.00 92.00 95.00 

No. 1 C.&S... 62.00 64.00 69.50 

No. 2-A Com. 47.00 48.00 48.00 
Birch, Unselected: 

rere 125.00 130.00 130.00 

No. 1 C.&S... 75.00 80.00 85.00 


8.—Following are 


current prices on Appalachian hardwoods, air 





8/4 10/4 12/4 16/4 
$115.00 $135.00 $145.00 $160.00 
80.00 100.00 110.00 130.00 
155.00 140.00 175.00 195.00 
90.00 105.00 115.00 125.00 
120.00 162.00 162.00 190.00 
80.00 100.00 110.00 130.00 
135.00 145.00 160.00 190.00 
95.00 110.00 120.00 155.00 
107.00 132.00 142.00 177.00 
75.00 82.00 97.00 125.00 
92.00] Chestnut: 4/4 5/4 6/4 8/4 
62.00) No.1 WHND 52.00 60.00 60.00 67.00 
a No. 1 C&Btr. 
50.00 Sd. Wmy.. 50.00 57.00 57.00 62.00 
2 
sen.cg, MO. 8 CRS 
95.00 Wmy. ... 42.00 44.00 44.00 48.00 
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OBITUARY RECORD 








LAWRENCE A. EMERSON, 77. senior 
member of the Emerson Lumber Co., Bry- 
ant, S. D. died Nov. 17. Mr. Emerson had 
been in the lumber business in Bryant for 
31 years. The widow, two daughters, one 
son and seven grandchildren survive. 


DR. FREDERICK H. GETMAN, 64, pres- 
ident of The Getman & Judd Co., a retail 
lumber concern at Stamford, Conn., died 
Dec. 2 after a heart attack. Dr. Getman 
had been associated with the company for 
more than forty years. For many years 
he was vice president and became presi- 
dent three years ago. He was a man of 
wide interests and was prominent in the 
study and teaching of physical chemistry. 
He had held professorships in several 
Eastern colleges and universities and had 
done much chemical research work in his 
private laboratory in Stamford. He was 
a talented musician, being a pianist, cel- 
list and composer. Dr. Getman patronized 
a number of philanthropies and was ac- 
tive in all types of civic work. The widow 
survives. 


WILLIAM D. GREBE, 59. owner and 
operator of the Moshannon Mill & Lumber 
Co., Philipsburg, Pa. died of a heart at- 
tack Nov. 14. The widow and a son 
survive. 


HOMER H. GROVES. 49. president of 
the Groves Lumber Co., Dallas. Tex., died 
in a Dallas hosnital Nov. 29 after an ex- 
tended illness. Mr. Groves had been con- 
nected with the building and lumber busi- 
ness for many years, assuming the 
presidency of the Groves company upon the 





death of his father five vears ago. The 
widow and a daughter survive. 

ALFRED J. HEETHER, 55, proprietor 
of the A. J. Heether Sawmill Co.. Camnp- 
tonville, Calif., was killed Nov. 13 while 
unloading logs at his sawmill. He was 


widely known in several California coun- 
ties. 


FRED G. HOLBROOK. 73, head of the 
Hubbard Sash & Door Factory, Manches- 
ter, N. H. died Nov. 12 at his home there. 
Previous to his moving to Manchester 18 
years before, Mr. Holbrook had been in 
the lumber business in Bedford. N. H. 
Surviving are the widow, a son and two 
daughters. 


GEORGE E. KIMRATLT.. 89. head of the 
lumber concern bearing his name in Hing- 
ham, Mass., died there Dec. 1 at the home 
of his daughter. Mr. Kimball went to 
Hingham as a young man and established 
himself in the lumber business there. He 
was active in church and community af- 
fairs. Surviving are two sons, James H. 
Kimball, with whom he was associated in 
the lumber business, and William Kimball 
of Amherst: four daughters. 30 grandchil- 
dren and 10 great-grandchildren. 








MAXWELL I. MOSHER, pioneer com- 
mission lumber salesman of St. Louis and 
Kansas City, Mo., died Nov. 23. Mr. Mo- 
sher was thoroughly familiar with everv 
phase of the lumber business having had 
experience in each. He had contributed 
considerable to the welfare of the indus- 
trv. He had been in ill health for several 
years. 


HAROLD W. O'NEILL, 43. owner of a 
lumber mill at Brattleboro. Vt... died Dec. 
1 at his home in Easton, Mass. In addi- 
tion to his lumber business. he also was 
engaged in chemical research. He was a 
district governor of the Lions Club. Sur- 
viving are his widow and a daughter. 


ROY RUTHERFORD. 50, general man- 
ager of the W. C. Pulse Lumber Co., 
Greensburg, Ind., died Nov. 30 after a lone 
illness. He had been a civic leader in 
Greensburg for many years, was a past 
president of the Rotary Club, a member 
of a fraternal order and the American 
Legion. Surviving are the widow and a 
daughter. 


COL. CHARLES C. ROBISON, 55. who in 
addition to achieving prominence in mili- 
tary service, was president and general 
manager of the Robison Lumber & Supply 
Co., Morgantown. W. Va., died at his home 
there Nov. 23. Because of ill health Col- 
onel Robison had been relieved as com- 
mander of the 201st Infantry of the West 
Virginia National Guard shortly before 
his regiment was inducted into federal 
service last January. Recently he under- 


went an operation. Colonel Robison was 
organizer and first commander of the 
Morgantown Post of the American Legion: 
and a member of several fraternal and 
civic organizations. Surviving are his 
widow, one son and a daughter. 





EDWARD R. SPIEKER, about 53, of the 
lumber firm, Spieker & Mace, Baltimore, 
Md., died Dec. 6 at his home after a short 
illness. He had been engaged in the lum- 
ber business for about 35 years. Mr. 
Spieker held membership in the Baltimore 
Lumber Exchange, and was also affiliated 
with the local Hoo Hoo Club. The yard 
will be continued by the surviving part- 
ner, William R. Mace. Surviving is the 
widow. 


ROBERT SUTHERLAND, 57, president 
of the Sutherland Lumber Co., Kansas 
City, Mo., died of a heart attack Nov. 22 
as he was being driven home from his 
office in his car by his son. Mr. Suther- 
land’s health had been somewhat impaired 
for several months, and on the afternoon 
of his death he had felt ill while at work. 
Mr. Sutherland’s career in the lumber 
business began when as a youth he took 
a job with the Belt Line Lumber Co. At 
19 he operated a yard in Independence, 
Kan., and later worked for the Bruce 
Lumber Co. in Kansas City, Kan. For five 
years he was in the commission and brok- 
erage business and then became affiliated 
with the Dierks interests and worked up 
to be general manager of that firm, lo- 
cated in Kansas City, Mo. He bought his 
first lumber yard in 1917 at Hugo, Okla., 
and in succeeding years has had an in- 
terest in more than 100 yards. Mr. Suth- 
erland was a man of great executive abil- 
ity. He was widely known for his driving 
energy, for his individualism, for his kind- 
liness and generosity. He was a man of 
many hobbies. He raised tulips by the 
thousands, he loved and owned a number 
of horses, and he liked to hunt and fish. 
He was the kind of a man who is long 
remembered, and many stories and anec- 
dotes about his business and other experi- 
ences are widely known and often related 
among his many friends. Among the sur- 
vivors are the widow, a daughter and 
four sons. One of the latter. H. R. Suth- 
erland, is manager of the Sutherland com- 
pany. 


WILLIAM P. WAITE, 61, operator of a 
large sawmill at Thornburg, Va., died 
Dec. 5 in a Richmond hospital after three 
months of illness. He is survived by his 
widow. 


. 


Urge That Canada Build 
Wood Ships 


Vancouver, B. C., Dec. 6.—Construction 
of 150 to 200 wooden cargo ships in Van- 
couver and district shipyards is proposed in 
a plan submitted to Ottawa by two leading 
boat building plants executives in Vancou- 
ver and New Westminster, B. C. The two 
men who will go to Ottawa—Arthur Mercer 
of the Star Shipyard (Mercers) (Ltd.), 
New Westminster, and Gilbert Jukes, of 
Vancouver Shipyard, Coal Harbor—will rep- 
resent fifteen Greater Vancouver and Royal 
City wooden boat builders who are interested 
in the scheme. The plan is to build, in rec- 
ord-breaking time, wooden cargo ships of 
3000 dead-weight tons, to supplement Can- 
ada’s already large steel cargo ship produc- 
tion program. 

Although they figure a ship of 3000 tons 
would be most logical, one builder showed 
considerable interest in a ship proposed many 
months ago by George F. Askew, veteran 
Port of Vancouver boat builder. His sugges- 
tion was to build wooden steamers about 
3700 tons, which would have capacity for 
about three million feet of lumber. The 
ships would 'be about 340 feet long, beam 
about 49 feet, and would have sleek lines so 
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as to obtain good speed with moderate ex- 
penditure of power. Mr. Askew estimated 
that such a vessel could be completed within 
five months of the time the keel was laid. 





Builds Wood Barges to Bring 
Lumber to Mainland 


Vancouver, B. C., Dec. 5.—Work has 
commenced at the Vancouver, B. C. ship: 
yard on the West Coast Salvage & Contract- 
ing Co. (Ltd.), on construction of a second 
14-car wooden barge to operate in the con- 
gested lumber transportation service between 
Vancouver Island sawmills and trans-con- 
tinental rail terminals at Vancouver. One 
14-car barge is already under construction 
at the Star Shipyard (Mercers) (Ltd.), New 
Westminster. Both contracts—totalling more 
than $200,000 have been let by Wartime 
Merchant Shipping (Ltd.), and mark that 
organization’s first departure from the steel 
cargo construction program. A_ bottleneck 
in the transport of lumber from Vancouver 
Island sawmills to railroad terminals on the 
mainland was created several months ago 
when shortage of ships made it necessary 
for sawmills to depend almost entirely on 
the railroads to carry lumber to the Atlantic 
seaboard for shipment to United Kingdom. 





Proposes B. C. Scows for 


Movement to Britain 


Vancouver, B. C., Dec. 8.—L. Mosdell, 
shipbuilder, of Nanaimo, B. C., has an 
unique idea to provide not only for the 
transportation of lumber to Britain—a barge 
which would really be four barges in one 
and would be 272 feet in length with a 48-foot 
beam and a draft of 17 feet. In addition to 
carrying 3,000,000 feet of lumber, it could 
also transport tanks and general cargo. Mr. 
Mosdell says: “Lumber could be loaded into 
the bottom section, making the barge solid 
and practically unsinkable. The top half 
could be filled with tanks, munitions, food, 
or any other type of cargo.” The barge 
would be fitted with twin, 250-horsepower 
diesel engines, and would be capable of a 
speed of about five knots. The 3,000,000-foot 
lumber cargo capacity would be made up of 
2,000,000 feet of actual cargo space and an- 
other 1,000,000 feet of lumber used in build- 
ing the scow. On arrival in England, the 
barge could be broken up for lumber in it. 





List of Lumber Informational 


Literature Is Revised 


WasHIncTon, D. C., Dec. 8.—The third 
edition of “Lumber Literature,” a catalog of 
all publications available through the fed- 
erated associations of lumber manufactur- 
ers which compose the National Lumber 
Manufacturers Association, is ready for dis- 
tribution. This 4x9-inch catalog illustrates, 
describes or lists over 200 different books, 
booklets and folders about lumber, covering 
topics such as: Light and heavy construc- 


tion, boats, caskets, export information, 
fences, forestry, furniture, grading rules, 
motor courts, pattern making, ready-pre- 


pared advertising, species data, trailer con- 
struction, veneers and wood _ handicraft. 
Copies can be obtained, free of charge, from 
National Lumber Manufacturers Associa- 


tion, 1337 Connecticut Avenue, Washington, 
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LEGAL 
ADVENTURES 


of » ot 
CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 
—EDITOR. 








SH VS. CREDIT 


Curley Beecher not many moons ago 
found himself in the middle of an interest- 
ing situation. He had ordered 10,000 feet 


of mahogany, on a 60 day draft, the order 
had been accepted, then the selling company 


wrote Beecher to the following effect. 
“On account of the stringency of the 


money market and the difficulty which we 
have in arranging for accommodation at our 
bank, plus the labor situation due to 
the Defense program, we are forced to can- 
your valued order which you sent us 
recently. However, we anxious to re- 
tain your and will be pleased to 
ship the order, if you will pay cash, and, 
as an extra inducement we will allow you a 
discount of 10 percent on agreed price.” 


local 


cel 
are 
business, 


“You agreed fair and square to ship the 
mahogany and you can’t cancel my order,” 
Curley Beecher complained. 

“That's quite true, but we offered to sell 
to you for cash and to you an extra 
discount of 10 percent,” the seller retorted. 

“But, I'm not in a position to accept your 
kind offer, so if I have to buy the mahogany 
elsewhere on credit, I’m entitled to from 
you, by of damages, the difference be- 
tween your price and the price that I am 
compelled to pay,” Beecher argued. 


give 


way 


“Yes, but if you'll accept our cash offer 
you will save any damages, and you can’t 


turn down our offer and saddle us with the 
extra expense,” the seller persisted; the par- 
ties went to Court, Beecher showed that he 
was not in a financial position to accept the 
cash offer, and the Tennessee Supreme Court 
ruled in his favor. 

“Another limitation on the rule is that 
it does not apply unless the buyer is able 
to accept the offer and pay cash. The essen- 
tial justice of this restriction lies in the 
fact that many tradesmen, especially small 
retailers, must operate on the capital of 
others. The must have a period of credit 
for the goods within which they may make 
sales of them and use the proceeds toward 
liquidation. Such a buyer enters into a 
contract for his supplies, disclosing that he 
must have credit. What fairness could there 
be in a rule which would permit the vend- 
ing wholesaler at a late and critical date, 
when the buyer must have goods, to say: 
‘Pay cash; if you haven’t it, use your credit 
and find it in the bank. We tender you the 
equivalent or better for the discount you 
will have to pay,” said the Court in the 
Tennessee case, which is reported in 204 
Southwestern Reporter, 204, 





How to Figure Costs for Advertising 
In Classified Department 


i oo cckaccwuriensaaeanes 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make 


one line. 
Count in the signature. Heading 
counts as two lines. 


No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 

2emittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 


be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 








Too Late To Classify 





CARPENTERS APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO., 
Minneapolis, Minn. 


Inc. 


December 13, 1941 





























WANTED 











Salesmen ; 


SALESMAN FOR CHICAGO NORTH SIDE 


Retail Yard. Must have following other than new 
construction. Salary, opportunity for man that can 
produce. State all details in first letter. 

Address “S. 62," care American Lumberman. 








Employment 


RETAIL LUMBER & MILLWORK MAN 
Over 18 yrs. exp., desires position as manager or 
assistant to owner. Thorough knowledge and ca- 
pable of buying, selling, estimating, detailing and 
handling construction. Desire permanent position, 
Eastern States, after Jan. Ist. 

Address “‘S. 55, care American Lumberman. 


EXPERIENCED ESTIMATOR & BILLER 


On special and stock millwork in or near Chicago. 

Can handle all —_— in or outside, lumber and 

millwork business. Good education, age 48. 
Address “S. 64,’ care American Lumberman. 











RETAIL LUMBER, COAL & MATERIAL MAN 


connection. Has thorough knowledge 
estimating, accounting and man- 


Desires new 
of buying, selling, 
agement. 


Address “S. 63,’ care American Lumberman. 





WANTED: MANAGEMENT OF LUMBER YARD 


Prefer West. Mo., or East. Kan. or Okla. Experi- 
enced wholesale, retail & oil field. R. S. BUCHTEL, 
251 N. Exposition Ave., Wichita, Kan. 





YARD MANAGER OR ASSISTANT 
Position wanted by experienced lumberman. 
references. Not subject to draft. 

Address “S. 72,"" care American 


Good 


Lumberman. 





DO YOU WANT EMPLOYEES 


Write an advertisement; send it to the 
paper that reaches the people. We can 
help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 





SUPERINTENDENT 


and stock Qualified to oper- 
plant. production record, 


millwork. 
Have a good 


Of special 
ate entire 


with detailing and billing experience. A-1 refer- 
ences. 
Address “S. 70,"" care American Lumberman. 





Employees 


WANTED: EXPERIENCED SALESMANAGER 


han- 








For large, well financed retail lumber yard 

dling all building materials. Must be well educated 
and have good personality, well versed technically 
in all phases of construction, lumber, paint, sash, 
doors, millwork, hard materials, ete.; have ability 
to plan price books, catalogues, and furnish price 


salesmen and 


and be able to supervise 1 
vari- 


to talk and demonstrate our 
Should have knowledge of 


information 
teach them how 


ous products. some 
architecture. Salary $300 per month or more de- 
pending on ability and results. Married man 35 to 


Write full information with 
GRAYSON LUMBER COM- 


i vears old preferred. 
references first letter. 


ESTIMATOR, DETAILER AND BILLER 





For mill in the Eastern States. Experienced. 
Address “S. 66,’ care American Lumberman. 





YARD & SHIPPING MANAGER 


Thoroughly Know Southern Pine and Hardwoods. 
20 years in inspection yard and road work. Can 
furnish best of reference. Go anywhere. 

Address “S. 67," care American Lumberman. 


GOOD LUMBER SALESMEN AVAILABLE 


If you need lumber salesmen for the Eastern 
Territory, consult CHAS. M. FLETCHER, Chair- 
man, Employment Committee, Eastern Lumber 
Salesmen’s Assoc., 321 Hansberry St., Phila., Pa. 


MILLWORK DETAILER & SUPERINTENDENT 


22 years planing mill experience, high class detailed 
and stock millwork. A-1 ref. 
Address “‘S. 40,"" care American Lumberman. 


EXPERIENCED RETAIL LUMBERMAN 


And estimator seeks position. 16 years experience 

in listing material and millwork from plans and 

specifications. Desire change. 
Address ‘“S. 47,”. care American 











Lumberman. 





HARDWOOD LUMBER INSPECTOR 


locate in Soo, 


Prefer Canadian or man willing to 
Ontario district, permanently. Must be experienced, 
sober and industrious. Send references. 


Address “S. 61, American Lumberman. 


care 





CAPABLE MANAGER AND SUPERVISOR 

with Pacific Coast trade to take complete 
woodworking plant employing 75 men 
wood tanks and general mill 


Familiar 
charge of 
and specializing in 
work. 

Address “S. 59,”’ Lumberman. 


eare American 


BUYER: HARDWOODS 
Chicago wholesaler with seven city and travel- 
ing salesmen. Must be good judge sources of sup- 
ply and able correspondent. Live in Chicago, make 
occasional trips to mills. Position permanent and 
well paid. Unusual chance of advancement. 
Address “S. 71,’’ care American Lumberman. 





For 





WANTED. LOG CUTTERS AND SAWYERS 
To saw on circular mills. Write the STAMBAUGH- 








FRAMPTON LUMBER CoO., 
town, 


P. O. Box 775, Youngs- 
Ohfo. 








25 YRS. EXP. IN ALL CAPACITIES 
Including mfg. & selling special Dim., accounting, 


taxes, etc. Now employed but desire change in any 
capacity leading to above. 
Address “S. 57,’ care American Lumberman. 





_ Business Opportunities 


eee e5uo3of eee_ece ee Ss _ —eeeeee 


COMPLETE CONSTRUCTION SUPERVISION 


Active contractor, age 38, thoroughly experienced 
in residential construction, fully equipped, now 
located in small community with little hope for 
expansion, wishes to make connection with active 
lumber dealer or real estate developer in larger 
territory where constructions are more active. 
Capable of handling any number of home build- 
ings and can take same on contract. Would pre- 
fer Illinois location but will go most anywhere 
where future looks good. Best of references as to 
ability and financial standing. If you have been 
looking for this kind of offer, let me hear from 
you and we can both increase our profit. 
Address ‘“‘S. 43,’ care American Lumberman. 
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